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The 
George Washington 


Pattern 


(Bright Finish) 


Proves that good taste is the 
This 


quality, so well exemplified in 


prime requisite in design. 


the George Washington Pattern, 
assures the jeweler of continuous 


and repeated sales. 


ALVIN SILVER COMPANY 
Sag Harbor, N.Y. 


Chicago 
10 8. Wabash Avenue 


New York 
20 Maiden Lane 
San Francisco 
209 Post Street 
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other. At first this strange ornament, 
which varies with different castes, has a 





Indian Jewelry of the 18th Century 

















OON after the middle of the 18th century 

the Roman Catholic priest Abbe J. A. 
Dubois went to India and spent many years 
studying the Hindu life. On his return to 
France he wrote his lengthy, quaint work 
“Hindu Manners, Customs and Ceremonies.” 
From this it is clear that the jewelry habits 
were long since an old custom throughout 
all castes. He says: 

“Every Hindu, even including those who 
have made a profession of penitence and 
have renounced the world, wears earrings. 
The sannyasis or penitents, who are sup- 
posed to have given up the three things 
which most naturally tend to excite man’s 
cupidity—that is to say, women, honors and 
riches—wear copper earrings in token of 
humility. But generally such ornaments 
are made of gold, and are of different 
shapes, though most frequently oval. Oc- 
casionally these pendants are so large that 
one can easily pass one’s hand through 
them. Some are made of copper wire, round 
which gold wire is so twisted as to cover 
the copper completely. Those who are 
fairly well off wear them with a large pearl 
or precious stone in the center. 

“These ear ornaments, which are some- 
times of enormous size, are another proof 
of the Hindu’s strong attachment to his old 
customs. All writers, both sacred and 
profane, bear witness to the fact that similar 
ornaments have been worn from time im- 
memorial. On grand occasions, such as 
marriage feasts, they put four or five pairs 
in their ears, and at the end or in the center 
of these is added another small ornament 
set with some precious stone. In some parts 
of the country a gold ring is also attached 
to the cartilage which divides the nostrils. 
Poor people, Pariahs included, who cannot 
afford to buy such valuable ornaments, 
Wear some small inexpensive trinket in their 
ears. But, no matter what their caste or 
circumstances, fashion decrees that no one 
shall be without this species of adornment. 

“Rich Hindus wear round their necks 
gold chains or strings of pearls with large 
medallions set with diamonds which reach 
fo their chests; and you often see them 
Wearing gold finger-rings set with precious 
stones of great value. They also frequently 
wear round their waists a girdle made of 
gold or silver thread woven with much taste 
and skill, and carry massive gold bracelets 
on their arms, which sometimes weigh as 
much as a pound each. Married women 
Wear silver rings on their toes. Many again, 


tie above their elbows little hollow tubes 
of gold or silver containing magical man- 


'rams, which they wear as charms to avert 
kk x 


ill luck. 





“The ladies are much given to wearing 
sweet-smelling flowers in their hair, and 
also ornaments of gold, none of any other 
metal being permissible, though they some- 
times use a silver buckle to fasten the hair 
together at the back. Silver ornaments may 
be worn on the arms, but are more frequent- 
ly used to decorate the feet and ankles.” 
[A foot note from the .editor says: “It is 
remarkable that gold ornaments are never 
worn by Hindus on the feet, the reason 
being that it is a sacred metal, and would 
be thereby defiled.”] “Some of their anklets 
are actual fetters, weighing as much as two 
or three pounds. There are special rings 
made for each toe, often entirely covering 
them. 


“Bracelets are sometimes made _ hollow, 
and are more than an inch in diameter. 
They are of different patterns, according to 
the country in which they are made and 
the caste of the person who wears them. 
They are worn either above the elbow or 
round the wrist, and are made of gold or 
silver, as the means of the wearer will 
allow. Quite poor women wear copper 
bracelets, and some have more than _ half 
their fore-arms covered with glass bangles. 
Neck ornaments consist of gold or silver 
chains, or strings of large gold beads, 
pearls. or coral. In fact, beads of all kinds 
and of greater or less value are much 


hideous effect in the eyes of a European, but 
after a time, when one becomes accustomed 
to it, it gradually seems less unbecoming, 
and at last one ends by thinking it quite 
an ornament to the face. It is no uncommon 
sight to see a woman decked out in all her 
jewels drawing water, grinding rice, cooking 
food, and attending to all the menial 
domestic occupations, from which even the 
wives of Brahmins do not consider them- 
selves exempt.” 








Four Millions (Francs) in Three 


Hours 


HE December, 1922, issue of Le Grand 
Négoce tells us that Paris beat several 
of its records Nov. 22, when the estate of 
Lorenz was put up to auction under a war 
sequestration measure. We append transla- 
tion of some of the statements of our 
contemporary together with its figures con- 
cerning the surprising pearl events. 

“The shcert sitting brought 3,711,174 
francs; this gives, with the luxury tax and 
expenses, 4,360,629 francs paid by the pur- 
chasers. It was a pretty good outcome. 
The estimates of M. Vernin, functioning as 
expert for the first time, were much sur- 
passed. * * * For 11 rows of 209 fine 
pearls, of 405 carats 15/16, very round and 
of fine orient, MM. Hemsy and S. de Lopez 
offered 1,645,000 francs. * * * The lot was 
valued at 1 million.” 

We append a tabulation of some of the 
lots. with estimated values and _ selling 








demand. Some women wear necklaces prices, as quoted in Le Grand Négoce. 
Sales 
Valuations Prices 
1 item, 11 strings, 179 pearls, 2957% carats, 1x8.842...........cccccccevees 300.000 500.000 
1 item, 11 strings, 179 pearls, 29534 carats, 1%8.873,72..........cccccevecceces 280.000 390.000 
1 stem, 10 strings, 176 pearis, 154 Carats, 162:B4AZiG7 6.6 ic kis ieee cee 520000 30.000 55.400 
Rare ONI aie 5c oa: oie ce ia aiein Gia hibe et RG ESTE MAE eae he BAe Ts Raeeia wen aires sachs 50.000 37.000 
T stem: 9S strimes, 172 peatia, 209 Carate, TAR6OU68 oo o6i6 kon vieinscceseeneveles’s 100.000 151.500 
1 neeuiace of Ga pearls, 329 eran: 40, TRE7IG AS 6 oie cccvsndcemancinledeesienviors 15.000 23.400 
ean ar eR gE yore: oi raid, ccd: Sie Bl R MRE s Hwee Mibelwae needs 4edwraianes 40.000 36.000 
POU Or OMEN OO «BN EUs clei. a 6086 SoS CREA ee US RRE RNS d Ome owReeelen 120.000 200.000 
a I os Gd oo ed SEA OED ROR ERA ES Lead OS ace BA Mba sae 130.000 208.590 
Sen gear, Sam eras: 44, 7 Site, TOE CO aaa soa a ok.i6 Gad s-4ew sdinieawiele-s@wlale’es 8.000 16.100 
t lot halt pearis: extra-créme, 526: Carats G55 ose 6ic.c.c a.aie sie we¥ierews:eonwe-ernenewe Seees 5.250 
1 item, 18 strings, 218 pearls, 266 carate 34, 1K6:620,34). 56 ccccccccencoscees 150.000 274.200 








more than an inch wide, set with rubies, 
emeralds, and other precious stones. But 
to enumerate all the different kinds of orna- 
ments worn by Hindu ladies would take a 
very long time. To give a single instance. 
I could mention 18 or 20 different kinds of 
ornaments that are used for the ears alone. 

“Even the nose is considered a suitable 
object for decoration. The right nostril 
and the division between the two nostrils 
are sometimes weighted with an ornament 
that hangs down as far as the under lip. 
When the wearers are at meals, they are 
obliged to héld up this pendant with one 
hand. while feeding themselves with the 





Below are some of the principal items in 
the Hemsy & Lopex purchase: 


Strings Pearls Carats 

{ 3 14% 19,16 1x1.101,70 
r{ 4 174% 17,25 1.190,25 

| 7 274% 15,96 1.783,55 
if 6 22 14,66 1.290,10 

9 29 v5 13,08 1.540,15 
1S 6 18 pg 12,04 869,90 

’ 10 2743 11,12 1.237,10 
1 17 41% 9,70 1.600,50 
1 18 36% 8,05 1.167,25 
1 19 33% 7,10 958,50 
1 20 32 6,40 819.20 
2 42 5544 5,30 1.180,20 
2 48 50% 4,17 836,10 
11 209 40538 1x15.547,85 











THE 





JEWELERS’ CIRCULAR 


January 17, 1923, 






















































































































































































































































































y 





at am ats am 
mlb! ‘ 


"IT Trey 
Rnuffealfm uff ffiealfieut 


Tl 





TT 


70 


a 


Terry 
™ 


PLA DARA A | dL 


TPT ATT 























yUATLMAAT MALT TLR T 
Brey rererrreenprerteer rere 
e 


A Pleasing Group 


A line of rings is being marketed by the House of 
Larter which cannot be excelled for its practical 
use and pleasing points. 


One of the group is illustrated which portrays the 
care and attention to design and workmanship ex- 
ercised in the construction of Larter Rings. 


A Ring that pleases can be found among the four 
sizes which are made with octagon or oval shaped 
stones as follows: 


Amethyst Topaz Green Sard 
Aquamarine Opal Bloodstone 
Garnet Red Sard Black Onyx 


LARTER & SONS 


15 Maiden Lane 


New York 
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| Association Work Among Transvaal Jewelers 





A Brief Review of the Activities of the Transvaal Jewelers’ Association as 
Given in Chairman’s Address at Recent Dinner in Johannesburg 











LARGE and resperentative gathering 

of the jewelers of Johannesburg, South 
Africa, recently attended a dinner at the 
Carlton Hotel, Johannesburg, the occasion 
being the fifth anniversary of the Transvaal 
Jewelers’ Association. 

In his address the chairman, Jack Good- 
man, reviewed the work which had been 
carried on by the association since its in- 
ception. Many difficult trade problems were 
successfully handled by the association each 
year and all its members had_ benefited 
materially by its labors. A great deal of 
charitable work had been carried on by the 
association, and such institutions as_ the 
Children’s Memorial Hospital, the Admin- 
istrators Distress Fund, the Johannesburg 
University, and the Governor Generals’ 
Fund, had been very liberally subscribed to. 

The social side of the association’s activi- 
ties had not been neglected for dinners, 
dances and other functions were held at 
regular intervals, 

The chairman impressed on the members 
the need for a livelier interest in the asso- 
ciation’s work, and hoped that members 
would come forward with advice and with 
ideas which would at all times be welcomed. 

After dinner the entire company adjourned 
to the Empire Theatre. On all hands the 
evening’s entertainment was acclaimed one 
of the most successful functions ever held by 
the association. 

In view of the activity in association work 
in the jewelry trade in the United States, 
jewelers in this country will be interested in 
reading about what is being done by the 
association in South Africa, and for that 
reason we give herewith a part of the ad- 
dress of the chairman of the Transvaal 
Jewelers’ Association : 

“The association came into existence on 
Jan. 22, 1918. The work of the association 
during the first year of its existence con- 
sisted of the drawing up of a constitution 
and by-laws of the association. This entailed 
avery great deal of work, as the constitu- 
tion of the English Jewelers’ Association 
had to be carefully gone through, and the 
by-laws and rules which suited a South 
African association had to be picked out 
and adapted to our own needs. We had 
also to prepare and use by-laws which were 
particularly required for a South African 
association. 

“At this time there existed some very seri- 
ous inconveniences regarding the clearing 
ol parcels of jewelry through the customs. 
A visit had to be paid to the post office to 
identify the parcels which had arrived. Next 
4 visit to the Customs House in Jeppe St. 
had to be made so as to clear the parcels 
through the customs. This usually entailed 
great delay, as there was only one custom’s 
officer to deal with post office parcels and 
Ne frequently could not be found at all, or 
; found was busy with somebody else, and 
4 wait of 10 to 15 minutes was necessary 

fore one could get attention. Having 
got the parcels duly cleared before this 





custom’s officer one had to go down to the 
pay-in department at the customs and there 
again wait one’s turn for 10 or 15 minutes 
before one could pay in the amount of 
duty, etc. 

“Having eventually got over this difficulty 
one had to go back again to the post office 
and show the customs receipts and collect 
one’s parcels. Occasionally an hour and 
a half was required to go through all this 
performance. 

“The association discussed this matter and 
a deputation visited Pretoria and saw the 
Commissioner of Customs, with the result 
that all this red tape business was done 
away with, and as you all know you can 
now clear your parcels through the customs 
at the post office in a few minutes—not 
more than five minutes being required. 

“Another customs matter which arose at 
this time was also successfully dealt with 
by the association. This was in connection 
with the duty on Swiss watches. The pre- 
war rate of exchange had been 25 Swiss 
francs to the £1 sterling, and although the 
exchange had altered, the customs continued 
to charge duty on 25 francs to the #1 
sterling. One fine day, however, the cus- 
toms woke up to the fact that they had 
been undercharging the duty and so they 
decided to collect all underpaid duty 
and accordingly appointed a custom’s officer 
who visited all jewelers, making each one 
produce all his invoices for Swiss watches 
and preparing a debit for underpaid duty. 
In due course each jeweler received his debit 
from the customs and in some cases the 
debits amounted to about £50 or £60. 

“A deputation from the association again 
visited Pretoria in connection with this mat- 
ter and pointed out to the commissioner the 
fault of undercharging was that of the cus- 
tom’s officials, and that all relative watches 
had been sold long ago and that it was a 
great hardship that the jewelers should now 
be called upon to pay up. The commis- 
sioner saw the force of the deputation’s 
argument and agreed not to insist on pay- 
ment. This saved the members of the asso- 
ciation a good many hundreds of pounds. 

“During this year a special appeal ad- 
dressed to the members of the association 
on behalf of the Governor General’s Fund 
was the means of securing a very substan- 
tial sum in the name of the association for 
that most excellent fund. 

“The first dinner was held on Aug. 26, 
1918, at the Langham Hotel, and proved a 
great success. 

“During the second year of the associa- 
tion’s existence a great deal of discussion 
and trouble arose over the early closing of 
shops. There were many meetings, and very 
nearly some riots before this matter was 
eventually satisfactorily settled. 

“Correspondence was started at this time 
with the Government to try and get a Hall 
Marking Act introduced. This took up 
a great deal of time, but the Government 
could not be persuaded, owing to the cost, 
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to introduce the legislation which was 
necessary. ; 

“About this time a great scarcity of gold 
arose in South Africa owing to war con- 
ditions. This was caused because every 
ounce of gold recovered from the mines 
had to be sent to. England, the banks even 
being unable to buy any. 

“On representations being made to the 
association by the working jewelers that 
they were being hampered in their business 
owing to being unable to buy gold from 
the banks, the association took this matter 
up with the Minister of Mines, with the 
result that the Government cabled to the 
Bank of England and the British Govern- 
ment and arranged that a quantity of gold, 
approximately 100 ounces, was kept at the 
Standard Bank in Johannesburg for sale as 
required to the working jewelers. The 
South African Government expressed in a 
letter from the Minister of Mines their 
confidence in the association to the extent 
that the association was empowered to issue 
‘permits to its members to buy gold and no 
person in South Africa who was not a mem- 
ber of the association could possibly buy 
gold. 

“At this time the association enrolled as 
members in Durban and Cape Town and 
other centers in the union jewelers who 
would otherwise have been unable to get 
gold to carry on their work. The associa- 
tion continued to issue these permits for 
about two years. 

“The second annual dinner was held at 
the Grand National Hotel on Sept. 30, 1919, 
and proved a great success. 

“During the third year, the Government 
having turned down the association’s pro- 
posal to pass a Hall Marking Act, and in 
order to improve the status of the locally 
manufactured gold articles, the association 
decided to adopt an association trade mark 
which could be registered and which could 
only be used by the members of the associa- 
tion. The design of a Springbok’s Head 
was adopted but when the association’s Pre- 
toria solicitors were instructed to go ahead 
and register this mark it was found that an 
association such as ours could not register 
a trade mark. This could only be done by 
a manufacturing concern, and so this idea 
had ultimately to be dropped. 

“To show you how excellent a design the 
Springbok’s Head would have been for this 
purpose I may say that this design has now 
been adopted and registered by the South 
African mint. 

“At this juncture an appeal to all trades 
was being issued by the university authori- 
ties to raise funds for the building and 
equipping of a university for Johannesburg. 
Professor Jones, a member of the Univer- 
sity Council, addressed this association and 
a subscription list was opened and most gen- 
erously subscribed to. I cannot tell you 
how much was subscribed by members of 
the association, but I think it was approxi- 
mately £500. 

“The third annual dinner was held at the 
Grand National Hotel on Sept. 4, 1920, and 
like its predecessors proved a great success. 

“During the fourth year of the associa- 
tion’s activity a form of indentures for ap- 
prentices was drawn up by the association’s 
solicitors for the use of the working jewel- 
ers who had been having a great deal of 
trouble with their apprentices. Copies of 
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these indentures can now be had on appli- 
cation to the secretary. 

“A great deal of discussion took place at 
this time about wholesalers selling at re- 
tail, and many suggestions were put for- 
ward, not too successfully. It was eventu- 
ally agreed that this matter must be left 
to the honor of the wholesale houses, whom 
ijt was thought would no longer counte- 
nance retail business. 

“The annual dinner this year took the 
form of a souper dansant at the Carlton 
Hotel. 

“And now, gentlemen, we come to the 
fifth and present year of the association’s 
activities. It had come to the notice of 
the association’s executive that many peo- 
ple arriving from Europe brought with 
them valuable jewelry on which no duty was 
paid and this association took the matter 
up with the Commissioner of Customs in 
Pretoria. 

“Unfortunately the commissioner, while 
yery sympathetic, explained that the Gov- 
ernment cannot afford at present to increase 
the staff of officials to the extent that would 
be required to tackle this matter. 

“The Mayor and Mayoress of Johannes- 
burg having decided to hold a bazaar on a 
very large scale in the Johannesburg Town 
Hall to raise money for the Administrators 
Distress Fund and the Children’s Hospital 
Fund, the association was approached and 
agreed to convene a stall at this function. 
This having taken place so very recently, 
it is unnecessary to tell you how successful 
the jewelers’ stall was. The Fayre consisted 
of about 30 stalls and the jewelers’ stall 
was at the top of the poll, having handed in 
over £500 to the fund as a result of its 
work. 

“And now, gentlemen, you have a very 
full report of the association’s work since it 
came into existence, nearly five years ago. 
I must apologize for having gone into so 
much detail, but I have done so with the 
object of once and for all closing out all 
criticism of the usefulness of this associa- 
tion, and J want this report to be kept on 
record and pasted into the association’s 
minute book, so that if at any time these 
criticisms are revived this report can he 
procured to settle all arguments.” 








American Watch Trade in Chile 


American watches are being widely recog- 
nized in Chile, according to a report sent 
recently to the Bureau of Foreign and Do- 
mestic Commerce, at Washington, D. C., by 
Consul George A. Makinson, stationed at 
Valparaiso. This report reads as follows: 

“The mechanical excellence of the Ameri- 
can watch is widely recognized and appre- 
ciated in the trade, and its restricted popu- 
larity is attributed to two main causes, 
namely, its relatively high cost and its con- 
Servative appearance. Secondary factors ad- 
versely affecting its sale are short credits 
granted to importers and the lack of liberal 
advertising support. 

“In all classes of watches the Swiss prod- 
uct enjoys an advantage in price, and the 
Swiss watch manufacturers seem to be get- 
ting most of the trade. Some of the watches 
coming in from France and Italy are of 
Swiss manufacture in many cases. Many 
dealers declare that a considerable part of 
the Swiss success is due to their willing- 
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ness to supply an extensive variety of odd 
shapes, fancy dials, and fantastic engraving, 
which appeal to the Latin taste. Further- 
more, the method of presentation is of con- 
siderable importance. While the American 
watch is shipped in a plain plush box, the 
Swiss shippers mark the inside of their 
boxes with copies of gold medals and other 
flashy designs that take the Chilean eye. 

“Jewelers in all of the principal cities are 
still carrying heavy stocks, ordered prior to 
the commercial slump of 1920, and it ap- 
pears improbable that these can be moved 
until there is a more decided improvement in 
general conditions. The general representa- 
tive in Santiago of a well-known European 
factory is reported to have such a stock of 
7-jewel 12-size nickel watches on hand that 
he is able to fill telegraphic orders for any 
quantity up to 1,000. One of the principal 
retail stores in Valparaiso has in its vault 
several dozen high-grade American watches 
purchased in 1918. Another dealer in one 
of the nitrate ports is understood to be car- 
rying a stock with an invoice value of 
$20,000.” 








Fans of Art 


6 A FTER the time of the Restoration, 
the manufacture of fan-blades was 
gradually transferred from Paris to the de- 
partment of the Oise. Only those of tor- 
toise shell are still worked in Paris. Among 
the sculptors and carvers of renown are 
Jorel, Dourain, A. Baude, Bastard-Lanoy, 
and J. Vailliant. The richness and delicacy 
of their designs and execution are of the 
higest order. As already mentioned, silk 
and gauze were largely used for fans dur- 
ing the reign of Louis XVI, and almost 
exclusively through the Directory and the 
Empire. Vellum, the only endurable mate- 
rial, and therefore indispensable for paint- 
ings of great value, came into demand again 
during the Restoration, but could not easily 
be procured. In former times it was im- 
ported from Italy, where the best method 
of preparing this supple material was grad- 
ually lost. At last, in our own time, the 
naturalist, M. Drevon, encouraged by M. 
Desrochers, one of the leading fan manu- 
facturers, succeeded in finding again the 
secret of making vellum even more flexible 
and transparent than in ancient times. 
“The fan exhibition at the South Kensing- 
ton Museum, in 1870, numbered 413 an- 
tique and modern specimens. Art critics 
were unanimous in declaring that the latter 
stood the test of comparison with the best 
examples of the old work. To give an en- 
couragement to this industry, Queen Vic- 
toria was pleased to offer a prize of £400 
for the best fan exhibited. In order to be 
convinced that the modern fan has an equal 
right to our admiration, we need only look 
through the list of masterpieces of which 
space allows only the mention of a few: 
‘Arab Dance,’ by Horace Vernet; ‘The Good 
Mother,’ by Trayer; ‘Diana and Endymion,’ 
by Ingres; ‘Un Repas 4 la Campagne,’ by 
Diaz; a mythological allegory, by Léon 
Coignet; ‘A Month of Love,’ by de Beau- 
mont: ‘Village Festival,’ by Veyrassat; “The 
Toilette of Venus,’ by Ed. Moreau; ‘A Fete, 
by Géréme. On a leaf belonging to a col- 
lection of M. Carra de Vaux three master- 
pieces are combined: a landscape by Fran- 
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¢ais, a figure painting by Vidal, and one by 
Ed. Moreau. ‘A Venetian Scene,’ by Eu- 
gene Lami, belongs to the Countess of 
Paris; the ‘Wedding of Harlequin and Col- 
umbine,’ by Rossi, was painted for M. Ph. 
de Saint-Albin; the wedding fan of the 
Duchess of Orleans, by Roquelin; the wed- 
ding fan of the Princess Mercedes, by Lami, 
the sticks being carved by Jules Vaillant; 
‘Temptation,’ by Louis Leloir; ‘A Scene 
Under Louis XIV,’ by Maurice Leloir, and 
a Japanese subject by Vibert, belong to the 
collection of Mrs. Cornelius Vanderbilt. 

“It is certainly not for want of apprecia- 
tion that northern nations have not attempt- 
ed fan manufacture, but rather because of 
the more limited opportunity for their use. 
* * * In the XVI and XVII centuries 
fans were manufactured to a large extent in 
Italy. A few rare examples give evidence 
that prominent Italian painters have also 
occasionally decorated fans. One painted 
by the celebrated painter Romanelli, the 
subject representing the rape of the Sa- 
bines, belongs to the collection of Madame 
Achille Jubinal.”"—M. A. FLory in A Book 
About Fans (1895). 








Associated Advertising Clubs of the World 
Issues Warning Against “Rogers Silver- 
ware Bureau of Redemption” of 
Fort Worth 

The “Rogers Silverware Bureau of Re- 
demption,” formerly located in the Flatiron 
building, Fort Worth, and now believed to 
be operating in Philadelphia, has mulcted 
unsuspecting retailers with a bogus silver- 
ware redemption scheme. This particular 
concern is operated by E. Pressen, W. C. 
Dunegan, Edward R. Jackson and Mrs. F. 
Jackson, says a bulletin sent out last week 
by the National Vigilance Committee of the 
Associated Advertising Clubs of the World. 
The salesmen secure the signature of the 
retailer on a contract for several thousand 
“redeemable” coupons at $4 per thousand, 
the company guaranteeing to redeem the cer- 
tificates with genuine “Rogers” silverware. 
The company requires an advance deposit on 
the retailer’s order and the balance is col- 
lected when the coupons are shipped. After 
taking a large number of orders in Fort 
Worth, the company and its principals dis- 
appeared before sufficient time had elapsed 
for the retailer’s customers to redeem their 
coupons. 

There are a number of these so-called re- 
demption bureaus operating in various parts 
of the country, the names of which so closely 
simulate each other that it is practically im- 
possible to distinguish between them. 

Retailers are again warned to thoroughly 
investigate the reliability of anyone of these 
concerns before signing a contract with 
them, says the National Vigilance Commit- 
tee: 








M. B. Porter and R. S. Wilhelm, who 
entered the jewelry field under the 
firm name of Porter & Wilhelm at 
3uffalo, N. Y., just about a year ago will 
formally open their new store at 520 Elm- 
wood Ave. on Jan. 17. Their removal to 
much more pretentious quarters will enable 
them to take on additional lines which they 
did not have space to handle previously. 
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The News from England 





Demand for Diamonds Remains Firm—Jewelry Novelties 














Lonpon, Jan. 2—The demand for dia- 
monds this side remains firm and unemploy- 
ment in the diamond trade is being gradually 
reduced. Increasing activity is indicated in 
the South African diamond mines. This 
js not surprising in view of the optmistic 
future held out for the diamond this year. 
Since the principal diamond producing con- 
cerns have arranged for the disposal of their 
production for the next 12 months the posi- 
tion of these companies have been consider- 
ably improved. In negotiating for these 
forward sales of stones the Diamond Syndi- 
cate evidently was prompted in its course 
by the improved demand for diamonds no- 
ticeable the latter months of 1922. The 
chief demand for the right sort of goods 
still emanates from America. The report 
of the Mines Department of the Union 
shows that the diamonds combine in 1920 
and 1921 had to face an over-production of 
around $27,000,000. The average price for 
all stones for 1921 was $20.39, compared with 
$29.25 the previous year. Cables from 
Paris indicate that the diamond industry is 
picking up right along. Diamond factories 
are reopening and a demand for skilled cut- 
ters used to fancy shape work is _ being 
created. 

x ok * 

The $120,000,000 gold mine of the Robin- 
son Gold Mining Co. is about to peter out. 
A cablegram from the Johannesburg office to 
London gives the reason. The Robinson 
mine was one of the Rand gold producers 
that has not declared a dividend this month, 
but as the net profits for the year have come 
out at only around one and one-half per 
cent this is not surprising. - The directors, 
in their cablegram, say that it is improbable 
that the mine will continue working much 
longer and they have decided not to make 
any further dividend declarations but to dis- 
tribute any accumulated profits and money 
accruing from the sale of assets as a liquida- 
tion dividend. No actual decision has yet 
been made as to the voluntary liquidation 
of the company. It was one of the earliest 
of the Rand gold producers, having started 
milling in January, 1888. It has had a 
splendid run as a gold mine, having pro- 
duced $120,000,000 worth of gold and paid 
something like $60,000,000 in dividends, 

* * * 

Only a small net profit for the past year 
is shown by the British Platinum and Gold 
Corporation, working in Columbia, the pro- 
duction of gold and platinum by the com- 
pany since last July (when the accounts 
were made up) has improved, the dredger 
having entered higher-grade ground. A 
second dredger will be in use this coming 
year and a considerable increase in produc- 
tion is looked for. For the past financial 
year the production of precious metal by 
the company was worth about $170,125. 

x * * 

New Year novelties in jewelry include 
tiny wrist watches edged with diamonds and 
having black ivory enamel dials in a “cherub” 
design. These watches are attached to the 


wrist by seven chains of small seed pearls. 
Another diamond-studded watch is worn in 
the form of a fob. It is mounted over 
black moire silk ribbon and from a cluster 
of diamonds hangs a short black silk tassel. 
New dress watches of platinum are having 
quite a vogue. They are flat and slender 
and decorated all around the edge with tiny 
rubies. The “winder” is ruby-encrusted. 
* * * 

The ninth annual British Industries Fair 
will hold its double opening at London and 
Birmingham on Feb. 19 and will remain open 
until March 2. The London section, or- 
ganized by the Department of Overseas 
Trade, will be held in the White City, that 
of Birmingham organized by the municipality 
and the Birmingham Chamber of Commerce 
with the support and under auspices of the 
3oard of Trade, will be held at the Castle 
3romwich Airdrome. 








President Hufnagel to Visit Southern States 
on Behalf of A. N. R. J. A. 


President Edward H. Hufnagel, of the 
American National Retail Jewelers’ Asso- 
ciation, will leave New York city on Feb. 1 
on a tour through the southern States, dur- 
ing which time he will address local and 
State meetings in the following cities: 

Feb. 1—Philadelphia, Pa. 

Feb. 2—Baltimore, Md. 

Feb. 3—Washington, D. C. 

Feb. 5—Richmond, Va. 

Feb. 6—Norfolk, Va. 

Feb. 7.—Raleigh, N. Car. 

Feb. 8—Durham, N. Car. 

Feb. 10—Columbia, S. Car. 

Feb. 11—Charleston, S. Car. 

Feb. 12—Savannah, Ga. 

Keb. 13—Jacksonville, Ila. 

Feb. 20—Atlanta, Ga. 

Feb. 22—Birmingham, Ala. 

Feb. 23—Mobile, Ala. 

Feb. 25—Biloxi, Miss. 

Feb. 27—New Orleans, La. 

March 1—Galveston, Tex. 

March 3—Dallas, Tex. 

March 6—Little Rock, Ark. 

March 7—Memphis, Tenn. 

March &—Nashville, Tenn. 

March 10—Louisville, Ky. 

March 11—Charleston, W. Va. 

March 13—Pittsburgh, Pa. 

March 15—Altoona, Pa. 

The president is giving up nearly two 
months of his time to carrying the message 
of co-operation and good will to the jewelers 
in the south and to inform them of plans 
which are in progress to better trade con- 
ditions and increase the jewelers’ volume of 
business. During his speeches, President 
Hufnagel will touch upon such subjects as 
the excise tax, Harvard Bureau of Business 
Research, Horological Institute of America, 
stock turnover, ethics, etc. 








John L. Wanner, Alexandria, Ind., has 
moved to Indianapolis. 
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TESTING AUCTION ORDINANCE 


City Officials of Des Moines, Ia., to Defend 
Local Laws which Have Been Broken 
by Jewelry Concerns 





Des Morngs, Ia., Jan. 10.—City officials 
will go to the mat with the Melvin Jewelry 
Co., 514 Walnut St., in an effort to test 
the validity of two ordinances framed to 
regulate jewelry auction sales. The city 
will also attempt to collect several hundred 
dollars in license fees and fines alleged to be 
due from the Melvin company and three 
other places which held auction sales just 
before the holidays. 

The jewelry firms operated under cover 
of a temporary injunction granted by the 
district court to the Melvin company. The 
court order restrained the city from en- 
forcing an ordinance passed in 1917 pro- 
hibiting night auctions, and another meas- 
ure passed Dec. 11, 1922, raising the daily 
license fee to $25, and requiring a bond of 
$2,000 to be posted by each firm for the 
protection of the city and individual cus- 
tomers, 

The new ordinance, framed by Special 
Prosecutor W. N. Jordan at the request of 
local jewelers opposed to the pre-Christmas 
auction, is a rigorous measure. It requires 
$25 a day license fee, or $500 for 30 days. 
It provides that a separate license must be 
taken out for each place conducted by the 
applicant. The $2,000 bond is to remunerate 
the city in case of litigation with the auction 
firm, or to insure satisfaction to a purchaser 
who has been misled by misrepresentation 
at the time of purchasing an article or de- 
ceived by false statements in advertising. A 
penalty of $50 for each day the ordinance 
is violated is provided. 

Attorneys for Melvin Bernstein and Max 


Cully, proprietors of the Melvin store, at- | 


tacked the two ordinances as unreasonable, 
not enacted and published as prescribed by 
law, invalid, and tending to restrain legiti- 
mate trade. They charged that the license 
fee is excessive and that the council had no 
power to enact such a measure nor to exact 
a bond. The injunction was dissolved when 
the city demanded that the $1,000 bond re- 
quired by court be raised to a figure which 
would at least equal the amount due the city 
in. fines and fees. The plaintiffs refused to 
post the additional bond, as they had run 
more than two weeks, and the Christmas 
rush was over. 

Police stated that both ordinances were 
violated by the offending auction firms, who 
are reported to have kept open day and 
night. If the city wins the test case, the 
treasury will be enriched by more than 
$2,000, city officials said. 








William Sales, jeweler and pawnbroker at 
Louisville, Ky., who recently pur- 
chased the building occupied under long 
lease by V. M. Lorch Sons, jewelers, trans- 
acted a big deal the past week when he 
purchased the old Louisville Courier Journal 
building at 44th and Green Sts., one of the 
best corners in the downtown district. The 
building was completed in 1876 and today 
the first floor is taken up by high class 
stores at good rentals. The upper floors 
were damaged badly by a fire last Spring 
and have not been repaired. 
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Who will answer this question? 


An Open Letter to Jewelers 


\ K 7HEN you sell a ring, a bracelet or a bar pin set with 
Heller Hope Sapphires, are not the Hope Sapphires 
the main elements which attract and sell? 


If this is so—and we believe you will agree it is so—why 
do you not insist upon the Hope identification mark* every 
time you purchase jewelry set with Hope Sapphires? 


There are only two kinds of true sapphires—genuine sap- 
phires from the earth and Hope Sapphires from the Heller 
laboratories. The proportion of jewelry which you sell set 
with genuine sapphires is small; the proportion of Hope 
Sapphire jewelry is quite large. The two are identical ex- 
cept in origin—but the Hope Sapphire is immeasurably 
lower in price. 


1923 will be a great sapphire year. Hope Sapphires, 
through reputation and national advertising, are known to 
your customers. You will sell more fine sapphire jewelry 
if you can show the Hope Sapphire identification mark on 
the goods you offer for sale. 


Why not, then, insist that your sapphire jewelry bear the 
“HOPE” identifying mark? 


*You identify jewelry set with genuine Heller Hope 
Sapphires by either of two ways: One, the Hope guar- 
antee tag attached to the setting; or, two, the “HOPE 
SAPP.” mark stamped on the back of the mounting. 


L Heller €$0n, ne 


Paris PROVIDENCE GENEVA 


358 Fifth Avenue, New York 





PRODUCERS OF DELTAH PEARLS, THE ROYAL PURPLE LINE 
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STOLEN MONEY ORDERS 





Jewelers Warned to Watch Out for Worth- 
less Orders Taken by Thieves from 
Various Post Offices 


PittspuRGH, Pa, Jan. 12—Postoffices in 
yarious sections of the country continue to 
he robbed, as evidenced by a circular just 
received here by Pittsburgh jewelers and 
others from the Post Office Department, no- 
tifying them of money orders that were 
stolen. The date of the robbery, together 
with the numbers of the stolen money orders, 
are given. All merchants are cautioned to 
be on the lookout for these orders, and if 
presented for payment of goods, or to be 
cashed, to communicate with the proper au- 
thorities. 

The stolen orders, their numbers and the 
offices from which they were stolen follows: 

Chidester, Ark., Nos. 46803 to 47000, in- 
clusive, Dec. 17, 1922. 

Rison, Ark., Nos. 86168 to 86200, inclusive, 
Dec. 19, 1922. 

Piru, Cal., Nos. 32201 to 32400, inclusive, 
Dec. 11, 1922. 

Auburn, Ga., Nos. 20872, 20876, 20882, and 
20885, inclusive, Nov. 17, 1922. 

see Spring, Ky., Nos. 6333, 6334, 6338 to 
6341, inclusive, 6379, 6380, 6392, and 6395. 

Georges Creek, Ky., Nos. 3671 to 3800, in- 
clusive, Nov. 15, 1922. 

Detroit, Sta. 63, Mich., Nos. 77343 to 
77400, inclusive, Dec. 21, 1922. 

Richfield, Nebr., Nos. 1478 to 1600, inclu- 
sive, Nov. 21, 1922. 

Great Notch, N. J., Nos. 2443 to 2600, in- 
clusive, Dec. 1, 1922. 

Carlisle, N. Y., Nos. 9730 to 9800, inclu- 
sive, Sept. 14, 1922. 

New York, Sta. 36, N. Y., Nos. 67601 to 
67800, inclusive, Nov. 17, 1922. 

New York, Sta. 55, N. Y., Nos. 13855 to 
14000, inclusive, Nov. 27, 1922. 

Greene, N. Dak., Nos. 5286 to 5400, in- 
clusive, Dec. 3, 1922. : 

Thomasville, Pa., Nos. 11851 to 12000, in- 
clusive, Dec. 18, 1922. 

Fannett, Tex., Nos. 8649 to 8800, inclusive, 
Dec. 5, 1922. 








Association of Exhibitors of Glass, China and 
Pottery Formed in Pittsburgh Dur- 
ing Annual Display 


_PitrspurcH, Pa., Jan. 12.—For the first 
time since these exhibits were started here 
around 40 years ago, the first organization 
of the glass, china and pottery industry of 
this country, as it relates to the annual dis- 
play of glassware, pottery, etc., was given 
life at a meeting of the exhibitors held yes- 
terday in the Fort Pitt Hotel, where the 
Principal display is being made. 

The meeting was held in the Norse room 
of the hotel and the name adopted was “As- 
sociated Glass and Pottery Manufacturers,” 
which is a consolidation of all interests mak- 
ing these exhibits. Every manufacturer of 
glass or pottery in this country will be eli- 
gible for membership, as well as those of 
Canada. Pittsburgh was chosen as a per- 
manent place for the consolidated exhibits, 
since they were first started here, and have 
Se conducted without any real head to 

em, 

Charles H. West, of the Westmoreland 
Specialty Co., Grapeville, Pa., was chosen 
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president of the organization; D. Harry 
Cushwa, vice-president; C. L. Sebring, sec- 
retary, and George S. Brush, treasurer. 
These together with H. A. Ross, C. C. Ash- 
baugh, Kirk R. Bryce, J. M. Hammer, E. S. 
Wasson and W. E. Wells will comprise the 
board of directors. The organization will 
take out a charter under the laws of Penn- 
sylvania. Ira M. Clark, of New Martins- 
ville, opened the session, which began at a 
largely attended luncheon. 

It was stated that the demand for plain 
and decorated wares has exceeded the sup- 
ply. It is contended that more than 2,000 
large stores in this country have run out of 
stock. One of the visitors to the show 
which really opened last Monday was Will- 
iam Jennings Bryan. Mr. West, the new 
president of the association, is a pioneer in 
decorative and other art glass in this coun- 
try. He said that Pittsburgh is the logical 
place for these combined exhibits. He says 
Pittsburgh is the home of the American in- 
dustry in art pottery, art glass and fancy 
china. ‘Many jewelers have attended the ex- 
hibit the last week. 








Federal Trade Commission Charges Clock 
Company with Maintaining Retail 
Prices on Their Product 


Wasuincton, D. C., Jan. 13.—In a re- 
cently issued complaint, the Federal Trade 
Commission charges the Seth Thomas Clock 
Co., of New York city, with maintaining 
and attempting to maintain by co-operative 
and other means prices at which its products 
shall be resold. The company has 30 days 
in which to make answer before the case 
goes to trial. 

The Commission charges the respondent 
with using, among others, the following 
methods in enforcing their system of price 
maintenance : 

(1) Issues resale price lists to the trade, 
in which lists minimum resale prices for its 
products are set forth. 

(2) Makes it generally known to the trade 
that it expects those handling its products 
to maintain and enforce its resale price 
schedules. 

(3) Enters into agreements, understand- 
ings, and informal arrangements with job- 
bers, wholesalers and retailers for the main- 
tenance by them of the resale prices as fixed 
and announced by respondent. 

(4) Refuses to sell its products to those 
who fail to observe and maintain respondent’s 
listed resale prices. 





Officials of the clock company stated Mon- 
day that the matter will be fought out be- 
fore the Federal Trade Commission, because 
the company feels that it is not only justi- 
fied in equity but in law in pursuing the 
policy it has followed in the past. They feel 
that in protecting the retail dealer against 
unfair competition the concern has not vio- 
lated the spirit or even the letter of the 
anti-Trust Laws. The answer to the com- 
plaint has been drawn and will be filed and 
the issue fought out on its merits. Details 
of the company’s answer to the complaint 
may be made public a little later. 








R. J. Purcey, Fremont, Mich., whose busi- 
ness was recently burned out, is erecting 
a new building and will resume business. 
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Department of Commerce Issues Im- 
portant Data on Spherical 
Aberration in Thin Lenses 





ATA of value to the lens designer in 
the correction of spherical aberration 
are presented in Scientific Paper No. 461 
of the Bureau of Standards, entitled 
“Spherical Aberration in Thin Lenses.” This 
paper may be obtained from the Superin- 
tendent of Documents, Government Printing 
Office, Washington, D. C., at 10 cents per 
copy. 

The data cover a wide range of shapes 
of lenses with the indices of refraction likely 
to be met with in optical designing, and 
have been calculated from formulas which 
are well known. The data have been ap- 
plied to the calculation of some of the sim- 
pler types of optical systems, and it is shown 
how one may calculate without great labor 
the curves for a telescope lens made of any 
sort of optical glasses. These calculations 
are carried through for common types of op- 
tical glass, and the results are represented 
by graphs in the usual engineering fashion. 
The paper also contains a short discussion 
of the limits of the method of calculation 
used and of its possibilities in enabling one 
to get general ideas of the way in which 
lenses may be combined to produce desired 
results. 

Lenses form imperfect images, and it is 
the task of the lens designer to compute 
lens systems in such a way that the in- 
evitable defects shall interfere as little as 
possible with the intended purpose of the 
lens. The requirements of a telescope ob- 
jective, for instance, are different from those 
of a microscope objective, and these in turn 
are different from the requirements of a 
camera lens. The present paper is a con- 
tribution to the very meager stock of data 
on this subject. 








Meyer K. Nelson, Binghamton, N. Y., Settles 
with Creditors at 10 Cents on the Dollar 


Utica, N. Y., Jan. 12—Meyer K. Nelson, 
jeweler of Binghamton, has arranged a set- 
tlement with his creditors by which he will 
pay them 10 cents on the dollar. His unse- 
cured liabilities were about $1,900. Federal 
Judge George W. Ray has approved the set- 
tlement, and his order was filed in United 
States District Court today. 

The court finds that a majority of the 
creditors, both in amount and number, ap- 
proved the settlement, and that the composi- 
tion is for the best interests of all concerned, 
and therefore approved the plan. 

The payments to the creditors will be 
made by George J. H. Crowe, referee in 
bankruptcy of Binghamton. The court di- 
rects that after prior claims and expenses 
have been paid, the referee shall drawn upon 
funds in the First National Bank of Bing- 
hamton to compensate the general creditors 
to the extent of 10 per cent. of their claims. 
Herman D. Walters was trustee in the case, 
and Attorney Moe Goldstein represented Mr. 
Nelson. 








A display window at the store of Kraus 
& Rice, Kenton, O., was smashed recently 
and about $250 worth of jewelry obtained by 
the thieves. 
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Hold-Up Band at Work in New York 








Two Jewelry Stores Robbed in One Evening by Gunmen Who Use Similar 
Methods in Each Store—Loot Worth Over $34,000 Taken 

















Upper Breadway, New York, was terror- 
ized last Tuesday evening when, within three 
hours, two daring robberies were staged at 
jewelry stores less than a mile apart. The 
fact that only diamond jewelry was taken in 
both robberies and each was committed by 
three men and under similar circumstances, 
leads the police to believe that both jobs 
were the work of the same gang of bandits. 
The victims were M. Johannides, who con- 
ducts a retail store at 2200 Broadway, under 
the name of the French Jewelry Co., and 
who lost about $24,000 worth of merchan- 
dise, and M. J. Begun, jeweler at 2484 
Broadway, whose loss amounted to $10,887. 

The robbery occurred at the store of Mr. 
Johannides at 7.10 o’clock on Tuesday even- 
ing, Jan. 9, and was committed while the 
proprictor and a clerk were alone in the 
store. Mr. Johannides had completed re- 
moving his diamond stock from the window 
and placed it in a box behind a glass parti- 
tion. A few minutes after he had finished, 
one of his clerks returned from downtown 
with a few repair jobs and placed these jobs 
on the counter. Mr. Johannides was prepar- 
ing to close the store and was about to put 
his diamond jewelry in the safe when he 
noticed that the clerk had left the repair 
iobs on one of the counters. He went to 
the back of the store and was putting this 
work away when two men walked into the 
place. 

One of the pair asked for “Mrs. Levy's” 
watch, which he claimed had been left for 
repairs that morning. The proprietor took 
irom the safe the drawer containing the 
watches left for repairs, but when the man 
vas unable to produce a ticket, he told him 
to come back the following morning. Mr. 
Johannides then proceeded to put the drawer 
hack into the safe, and while doing so one 
of the pair ordered him to throw up his 
hands. Startled at this command, Mr. 
Johannides turned around quickly and saw 
that the other man had overpowered his 
clerk. The jeweler made a move to grab 
his revolver, but as he did so, a third man, 
holding two revolvers, appeared behind the 
counter and out of view of pedestrians pass- 
ing the store. Finding himself covered and 
ma helpless condition, Mr. Johannides fol- 
lowed the command of one of the bandits 
and laid down on the floor. The clerk was 
also told to get down beside his employer, 
and while both men were on the floor, two 
of the bandits jumped over the counter and 
grabbed the box .in which Mr. Johannides 
had just placed all of his diamond jewelry, 
which had been on display in his window. 
They emptied this jewelry into a bag and 
two of the men then hurriedly departed. 
lhe third man, who was still covering the 
Proprietor and his clerk, warned them 
against making an outcry. The third man 
then dashed from the store, and before Mr. 
Johannides and his clerk could reach the 
street, the trio had disappeared. 

The police were immediately notified and 
4 search was started. Several days later, 
three men were taken into custody suspected 





of committing the robbery, but Mr. Johan- 
nides and his clerk were unable to identify 
them as the bandits. 

Just three hours later, as M. J. Begun 
and his watchmaker, Harry Pardoll, had 
finished removing all of the diamond jewelry 
from the window and had placed it in his 
safe, two men entered the store and without 
any warning told the proprietor to walk into 
the back room. Mr. Begun, who had his 
back turned, wheeled about only to face a 
revolver in the hands of one of the bandits. 
The watchmaker, not seeing the revolvers, 
thought the men were customers. He asked 
them what they wanted, and one of the pair 
also told him to walk into the back room. 
After both men had been shoved out of 
sight, a third man entered, and while one 
of the trio covered the jeweler and _ his 
watchmaker, the other two men removed a 
drawer from the safe containing all of Mr. 
Segun’s diamond jewelry which he had just 
taken from the window. The bandits took 
only a few seconds to complete their job 
and then ran from the place. 

During the time the robbery was being 
committed, Mr. Begun was in a dazed con- 
dition and was unable to remember anything 
from the time one of the bandits pointed a 
gun at him until the trio departed. The 
watchmaker, however, was able tu keep his 
senses and told the police that Mr. Begun 
had started to shout as soon as he found 
that he was being heldup. He shouted. for 
help and was threatened a number of times 
by the bandits. Mr. Begun was unable to 
remember this. 

\n inventory showed that the jeweler had 
lost a number of diamond rings, diamond 
La Vallieres, diamond brooches, diamond 
harpins, three diamond platinum watches, 
and two other valuable watches, all valued 
at $10,887. Although Mr. Begun suffered 
the loss of his merchandise, and also a shock 
to his nerves, he considers himself fortunate 
in several respects. Only that day he had 
obtained two fancy diamond rings on memo- 
randum from a downtown dealer, and at 9 
o’clock that evening had sent his son to see 
a prospective customer. Fortunately, these 
rings were not in the store when the bandits 
came in. Another fact over which Mr. Be- 
gun is rejoicing is that on Dec. 13, last, he 
took out an insurance policy for $15,000. 
Before that time he believed that owing to 
the fact that he was in a prominent spot on 
Broadway, well lighted and constantly with- 
in the view of people passing by, that he was 
practically immune from a holdup. 

It has been learned that while the robbery 
was taking place, a man and woman were 
engaging the proprietor of the adjoining 
store in conversation. The pair seemed 
nervous, and the woman, after looking over 
several gowns, hurriedly selected one and 
the couple then hastily left the place. Dur- 
ing the transaction the proprietor of the ad- 
joining store heard Mr. Begun’s shouts, but 
was unable to offer any assistance or give an 
alarm. The police believe this couple were 
accomplices. 
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FILES BANKRUPTCY SCHEDULES 


Assets of Morris Pelkisson Listed at $25,662 
with Liabilities of $154,308 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
on Tuesday, Jan. 9, by Morris Pelkisson, 
dealer in diamonds, 153 Suffolk St. The 
schedules listed the liabilities at $154,308, 
which amount was divided as _ follows: 
Secured claims, $300, unsecured claims, 
$143,894, and notes and bills which ought 
to be paid by other parties thereto, $10,114. 
The assets total $25,662 and are composed 
of bills, promissory notes and_ securities, 
$5,526; stock in trade (about), $16,000; 
household goods, etc., $460; machinery, tools, 
etc., $400; policies of insurance, $1,222; de- 
posits of money in banks and elsewhere, 
$1,604, and property claimed to be exempt, 
$450. 

Among the largest unsecured creditors 
are: Attlesburg & Kleinman, $2,041; Baym- 
gold Bros. Co., $4,510; Oscar Banks, $1,750; 
the Borowsky Pearl & Diamond Co., $865; 
S. Bergman, $2,104; Charak & Binder, 
$10,223; Meyer Cooper, $705; A. Dorflaufer, 
$1,811: Morris Davidson, $1,015; M. Fine, 
$2,400; D. J. Goldsmith, $3,128; I. Gutradt, 
$1,815; Goldmuntz Bros., $8,019; Paul 
Goldmuntz, $2,990; Kalmus & Silverstein, 
$5,226; S. Kandel, $200; I. Korta, $5,222; 
Moe Lenkowsky, $4,199; A. Levin, $1,703; 
S. Lipschutz, $682; S. Lenkowsky & Son, 
$6,700; K. Landan, $1,800; Harry New- 
mark, $1,389; M. Rosenfeld, $10,794; Reich 
& Rottenberg, $1,285; H. Sigmond, $4,373; 
J. Shliff, $2,392; D. Schapiro, $9,862; 
Spitzel & Wallman, $5,612; A. Sudorow, 
$3,150; J. Satlow, $1,300; Stern Bros., 
$4,169; M. Stern, $1,458; Tancer & Wasser- 
strom, $1,289; Toplitt Bros., $8,412; S. 
Teitelbaum, $1,050; B. Van Der Linden, 
$3,948; N. J. Wiener, $6,036; Wallman & 
Toepfer, $7,555; I. Wellner & Co., $421 and 
M. Suderow, $275. 

Involuntary bankruptcy proceedings were 
instituted against Mr. Pelkisson last De- 
cember, after he had reported to the police 
that he had been held up and robbed in his 
office by three men, whom, he reported, es- 
caped with about $100,000 worth of mer- 
chandise. 








Market Prices for Silver Bars 


The following are the quotations for. sil- 
ver bars in London and New York as re 
ported for the past week: 


Domestic 
Selling Price Silver, 

London U.S. Govt. Standard 
Date Official Assay Bars Price 
Jan 9 i 3143 68 99 54 
ere 31 #5 66% 99% 
Pattie Rape ds and 31% 671% 995% 
De |» a re 314} 67% 99% 
DA BOP iach ibaa 31% 67% 99% 
SAD TS ei saliodé 32Y% 69 99% 








Will C. Beck, Sioux City, Ia., jeweler 
and civic leader, had a prominent place in a 
symposium run by a newspaper just after 
Jan. 1 on “What's the Matter With Sioux 
City?” It is a good example for the trade 
in general, which is sometimes accused of 
being too self-centered. 
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Jewelers’ Safety Fund Society Holds Annual Meeting 








| Members of Organization Elect Directors and Receive Reports for the Year 
at Gathering in New York—Officers Re-elected 

















The 39th annual meeting of the Jewelers’ 
Safety und Society was held last Wednes- 
day afternoon at the headquarters of the 
organization in the Silversmiths’ building, 
15 Maiden Lane, New York. The meeting 
was well attended and during the session 
those present listened to a number of in- 
teresting reports and also elected 11 direc- 
tors to serve for the ensuing year. The 
meeting was called to order at 2 o'clock by 
President William T. Gough and was at- 





WM. T. GOUGH, PRESIDENT 


tended by Louis Kahn, of L. & M. Kahn 
& Co.; August Oppenheimer, of Oppen- 
heimer Bros. & Veith; M. Luther Bowden, 
of J. B. Bowden & Co.; Jacob Goodfriend, 
of Goodfriend Bros.; David Kaiser, of 
Powers & Mayer Mfg. Corp.; Frank Jeanne, 
of William S. Hedges & Co.; Frank T. 
Sloan, of Sloan & Co.; Alpheus L. Brown, 
of A. L. Brown; Charles R. Jung, of Jung 
& Klitz; John W. Sherwood, of Solidarity 
Watch Case Co.; Gustave Oberdorfer, of 
Gustave Oberdorfer, and Fred L. Goddard, 
of Ira Goddard & Son. 

On motion, the reading of the minutes of 
the last annual meeting was dispensed with. 
The next order of business was the address 
ot President Gough, who spoke as follows: 


ADDRESS OF PRESIDENT GOUGH 


Gentlemen: This is the 39th annual meeting of 
our Society, and again it is my privilege to ex- 
tend to you a welcome and congratulate you on 
the close of another successful year. 

While the general business of the country has 
not been as good as all had hoped fcr a year ago, 
we have much to be thankful for. The Society 
has Riven great service to its members. The losses 
a have been large, but not as large as in 
le year 1921. It should afford much satisfacticn 
° members to know that all losses have been 
Promptly paid. T feel it to be my duty to con- 
The to remind the members of their obligations. 
con 18 very little doubt but that many of our 
nade might have been avoided if thcse to whom 
then be entrusted had taken better care of 

* Losses have to be bcrne equally by all 


mane nd every member should see that his 
ITese: 


s do everything in their! power to” 


properly care for and protect the property en- 
trusted to them, and to see that they obey the 
rules published for their guidance by The Jewelers 
Protective Union. The Jewelers’ Safety Fund 
Society, being a mutual society, not cperated for 
profit, can only attain complete success through 
co-operation. 

I trust that the year 1923 may be a prosperous 
one for the Society and fcr its members. My 
sincere thanks are extended to the directors for 
their able assistance, and the secretary-treasurer 
for his untiring devotion to his duties. 

A Very Happy and Prosperous New Year to 
you gentlemen! 

Following President Gough’s remarks, the 
treasurer submitted his annual report after 
which the financial statement and reports 
of the examining committee and the auditor 
were presented. Next came the secretary’s 
report. All of these indicated that the 
society is in a satisfactory condition. 

The election of 11 directors to serve for 
the ensuing year then took place. This elec- 
tion resulted in the selection of the follow- 
ing to serve as directors: Charles G. Al- 





LOUIS KAHN, VICE-PRESIDENT 


ford, of C. G. Alford & Co., Inc.; Louis 
Kahn, of L. & M. Kahn & Co.; Frederick 
H. Larter, of Larter & Sons; William T. 
Gough, of Carter, Gough & Co.; August 
Oppenheimer, of Oppenheimer Bros. & 
Veith; M. Luther Bowden, of J. B. Bowden 
& Co.; Harry Durand, of Durand & Co.; 
Jacob Goodfriend, of Goodfriend Bros.; 
David Kaiser, of Powers & Mayer Mfg. 
Corp.; Fred L. Goddard, of Ira Goddard & 
Son; and Frank Jeanne, of Wm. S. Hedges 
& Co. The election of Alpheus L. Brown 
and John W. Sherwood to serve as in- 
spectors of election at the next annual meet- 
ing was the concluding order of business, 
after which the session was adjourned. 

On Thursday, the annual meeting of the 
board of directors of the Jewelers’ Safety 
Fund Society took place at the organiza- 
tior’s headquarters, 15 Maiden Lane. New 
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York. The only order of business was the 
election of officers“and the selection of an 
executive committee to serve during the 
year. 

During the session, all of the old officers 
were re-elected including the following: 
President, William T. Gough; vice-presi- 
dent, Louis Kahn; second vice-president, 
Charles G. Alford, and secretary-treasurer, 
Fred L. Goddard. Those selected to serve 
on the executive committee include: 
Frederick H. Larter, Charles G. Alford, 
August Oppenheimer, M. Luther Bowden, 
and Harry Durand, with the president and 
vice-president ex-officio. 








ALLEGED THIEVES CAUGHT 





Philadelphia Jeweler Traps One Man and 
Police Capture Another—Both Held 
for Examination 


PHILADELPHIA, Pa., Jan. 13.—Edward 
isher, jeweler, of 5335 Germantown Ave., 
brought about the arrest of two young men 
last night who had planned to rob his store. 

Shortly after 9 o’clock last night Mr. 
Fisher was warned by a friend that two 
youths were loitering in front of his store 
and acting suspiciously. A few minutes 
later, one of the young men, who gave the 
name of David Miller, 18 years old, of 1639 
Dennic St., entered the jewelry store and 
asked to see some diamond rings. 

“What price do you want to pay?” asked 
Mr. Fisher. 

“Oh, I guess I want a ring that’ll stand 
me about $150,” answered Miller. 

Mr. Fisher placed a tray of rings in front 
of Miller and deliberately walked to the 
front door and locked it. While Miller 
was examining the rings Mr. Fisher got in 
touch with the Germantown Police Station 
by telephone and asked for help. When 
Miller realized he had been trapped he yelled 
to his partner, who was standing outside 
the store. The outside man, who said he was 
Stephen Millin, 4432 Greene St., tried to 
smash the door of the jewelry store and 
rescue his companion. 

As he was attempting to break into the 
store Policeman Katzmyer and Kiker of the 
Germantown station appeared on the scene. 
Millin fled, pursued by the policemen and 
was captured under a porch several blocks 
away. The police then returned to the 
jewelry store and arrested Miller. 

The pair were arraigned before Magis- 
trate Louis Dorn in the Germantown police 
station and held under $800 bail for a further 
hearing Jan. 21. 








Death of William H. Weld 


MINNEAPOLIS, Minn., Jan. 10.—Funeral 
services were conducted yesterday at Lake- 
wood Chapel for William Henry Weld, a 
pioneer Minneapolis jeweler, who died Sun- 
day at the home of his son, Thomas H. 
Weld, 2113 Third Ave., S. 

Mr. Weld was the founder of the firm of 
Weld & Sons, 620 Nicollet Ave., and had 
been in the jewelry business in Minneapolis 
for 37 years. ‘Surviving are one daughter, 
Mrs. James M. K. Thompson, and three 
sons, Thomas H. Weld and William. €. 
Weld, Minfieapolis, and Rev. Benjamin 
Weld, Newark.-0. 
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Diamond Jewelry 


You do riot allow your customers to buy solely on a price 
basis. You always consider quality and style. You should 
then consider Wheeler jewelry; and after you find the price 
is no more than you pay for inferior goods you naturally will 
send to us when diamond jewelry is wanted. 


Remember, also, we feature the remounting of old jewelry 
in special platinum designs. Our guarantee that goes with 
every piece assures you that we use only iridium platinum in 
our jewelry. 


ESTABLISHED 18652 


The Wheeler Trade Mark H Of Quality and 


Is Your Guarantee Satisfaction 


TRADE MARK 
REGISTERED 


CHaydenT. Wheeler& Co.Inc 


OFFICE AND FACTORY | 


- 58 West 40th Street - New ‘YorR 
Telephone Longacre 7300 
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Annual Meeting of Traveling Jewelers’ Association 





New Officers Elected and Reports Submitted at Gathering in New York 














New officers were elected and a number 
of interesting reports were submitted at 
the 18th annual meeting of the Traveling 
Jewelers’ Association, held last Saturday 
afternoon at the headquarters of the Jewel- 
ers’ 24-Karat Club, 15 Maiden Lane, New 
York. The meeting was well attended and, 
until the election of a new president, New- 
ton B. Eltinge presided. 

It was 2:10 vp. M. when the meeting was 
called to order by President Eltinge and 
the first order of business was the reading 
of the minutes by Secretary Knowlton D. 
Read. After these were approved, Presi- 
dent Eltinge proceeded to submit his annua! 
report. 

In opening, he stated that he had very 
little to report in view of the fact that the 
secretary-treasurer had handled most of the 
work. He remarked, however, that he had 
endeavored to make the association 100 per 
cent. perfect, but was certain that those who 
have served as president of this organiza- 
tion, know how hard such a task is. Mr. 
Eltinge remarked that they had succeeded in 
inducing all but a few of the members of 
the Brotherhood of Traveling Jewelers to 
jon the Traveling Jewelers’ Association, 
but as the officers feel that the organization 
should have a bigger membership, they are 
endeavoring to induce all of the Brother- 
hood members to enroll. The printing of 
the by-laws and constitution and a list of 
members, President Eltinge reported, is be- 
ing withheld until a later date. 

The next order of business was the sub- 
mitting of the secretary’s report by Mr. 
Read. This report showed that at the last 
annual meeting the organization had 254 
members, and since that time had lost four 
by death, two had been dropped for non- 
payment of dues, while 45 new members had 
been elected. The present membership of 
the association is 293. The members of the 
organization who passed away during the 
year included John Chatellier, C. L. Power, 
A. G. Lee and J. J. Heiser. The treasurer’s 
report was also submitted by Mr. Read and 
indicated that the association is in an excel- 
lent financial condition. On a vote passed 
by the members, these reports were accepted. 

J. Beacham, chairman of the membership 
committee, reporting for this body, stated 
that they had enrolled everyone possible and 
that most of those who had not been ap- 
proached were located at distant points. He 
expressed the belief that if those on the 
Coast who are eligible to membership would 
he asked, they would join the association. 
Acting on this suggestion, George Joachum, 
4 member of the association, agreed to get 
mM touch with those on the Pacific Coast at 
the time he makes his next trip. 

President Eltinge next read the report of 
the nominating committee which was signed 
by F. G. Sloan, as chairman, A. B. Tuthill 
and Lester Russell. This report nominated 
the following to serve for two years: Pres- 
s E. H. Eckfeldt; secretary-treasurer, 
W D. Read, and directors, W. A. Brown, 
RJ. McQuillan and G. B. Kelley. As 





there were no other nominations, the secre- 
tary cast one ballot for the election of the 
president and the directors, while President 
Eltinge cast a ballot re-electing Mr. Read 
as secretary-treasurer. G. H. Niemeyer 
and John Sherwood were designated by 
Mr. Eltinge to escort President-elect Eck- 
feldt to the chair. 

After the gavel had been turned over to 
Mr. Eckfeldt by retiring President Eltinge, 
the incoming head of the association made a 
brief address in which he thanked the mem- 
bers for the honor and assured them that 














E. H. ECKFELDT, PRESIDENT-ELECT 


he would work for the best interests of the 
organization. 

As there was no unfinished business, the 
meeting proceeded to discuss new business 
and under this head Mr. Eltinge urged that 
all members send to the secretary the cards 
showing the name of their beneficiary so 
that they may be placed on file. On the 
suggestion of John Sherwood, the printing 
of the new book containing the by-laws and 
constitution and list of members was delayed 
until a future date. 

Owing to the fact that the meeting was 
so well attended, the room was overcrowded, 
so, for this reason, G. H. Niemeyer offered 
the organization the use of the rooms of the 
National Jewelers’ Board of Trade for future 
meetings. He stated that the Board has 
larger quarters and can accommodate a big- 
ger crowd. This offer was accepted with 
thanks. 

President Eckfeldt next appointed a mem- 
bership committee consisting of the follow- 
ing: Jack Beacham, George A. Joachum, 
W. R. Shute and Hugo Staiger. A _ short 
discussion next took place on what method 
the secretary should use in quickly notifying 
the members of the death of any member, 
and the date and place of funeral. It was 
finally decided that the secretary send his 
notice out as quickly as possible, and when 


7\ 


he can to include the date and place of 
funera!. 

A vote of thanks was next given to the 
Jewelers’ 24-Karat Club for the use of its 
room for the meeting. The members also 
unanimously passed a vote of thanks to the 
retiring officers and executive committee, 
after which the meeting adjourned at 2:45 
P. M. 








BANK DIRECTORS 





Providence Jewelers Named on Boards of 
Various Banks and Other Organizations 


ProvipENcE, R. I., Jan. 15.—During the 
past week numerous commercial, banking 
and manufacturing corporations, as well as 
other associations, have held annual meet- 
ings and elected officers and directors for 
the ensuing year. Among these manufac- 
turing jewelers and others identified with 
the industry have figured in the elections. 

.Everett L. Spencer, president and treas- 
urer of the Everett L. Spencer Co., was 
elected a director of the Merchants Na- 
tional Bank of Providence and William P. 
Chapin, Jr., secretary of Chapin-Hollister 
Co., and Russell Grinnell, a director of the 
Gorham Mfg. Co., as a director of the Na- 
tional Bank of Commerce. 

At the meeting of the National Exchange 
Bank among the directors elected were: 
George H. Cahoone, president and treasurer 
of George H. Cahoone Co.; Samuel M. 
Einstein of Attleboro; Theodore W. Foster, 
president and treasurer of Theodore W. 
Foster & Bro. Co.; Arthur Henius, presi- 
dent of Henius & Co., Inc., and Joseph L. 
Sweet, Clarence L. Watson and Harry C. 
Wolfenden of Attleboro. 

Everett I. Rogers, treasurer of Parks 
Bros. & Rogers, Inc.; Samuel M. Nicholson, 
president of the Nicholson File Co.; John 
S. Holbrook, of the Gorham Mfg. Co., and 
Erling C. Ostby, treasurer of the Ostby & 
Sarton Co., were elected directors of the 
Rhode Island Safe Deposit Co. on Wednes- 
day. Joseph Baker, Jr., was _ re-elected 
president of the Roger Williams Savings 
Fund and Loan Association on Wednesday. 

John H. Wells was elected treasurer of 
the Providence Building, Sanitary and 
Educational Association at the annual meet- 
ing last week. Herbert J. Wells, Henry 
D. Sharpe and William P. Chapin were 
elected members of the finance committee 
and Frank T. Fulton, Henry D. Sharpe 
and William P. Chapin as trustees. 

William A. Viall, secretary of the Brown 
& Sharpe Mfg. Co., was elected a director 
of the Blackstone Canal National Bank on 
Tuesday and at the annual meeting of the 
Rhode Island Historical Society on Tues- 
day evening Albert W. Claflin, of George 
L. Claflin & Co., was elected on the mem- 
bership committee; Harold W. Ostby, of 
the Ostby & Barton Co., on the lecture 
committee and Henry D. Sharpe, of Brown 
& Sharpe Mfg. Co., on the publication com- 
mittee. 

Clarence M. Dunbar, of Cook-Dunbar- 
Smith Co., was elected President of the 
Pomhame Club at the 36th annual meeting 
held Tuesday evening. 








Wm. W. Kentner, Afton, Ia., has moved 
to Des Moines. 
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WINDOW SMASHERS ACTIVE 





Latest Instance in Providence Brings Protest 
from Police that Value of Stolen 
Jewelry is Exaggerated 


ProvipENCE, R. I., Jan. 13.—The Guaran- 
tee Jewelry Co. William D, Ritch, pro- 
prictor, 305 Weybosset St., has been added 
to the list of retail jewelry firms of this 
city to become victims of window smashers. 
The increasing frequency with which these 
breaks are occurring is giving the retail 
jewelers of Providence much concern, as 
the police have so far been unable to appre- 
hend the men who have been operating with 
such boldness and success, and whose depre- 
dations are alleged to an amount approxi- 
mating $10,000. 

The police authorities, however, charac- 
terize this amount as an inflation of the 
value of the property stolen, and very em- 
phatically criticise the valuation that has 
been given by the proprietors of the Guaran- 
tee Jewelry Co. upon goods which they 
claim were taken from the window when it 
was broken into last Wednesday night. 

Following the breaking and robbing of 
the display window of the retail jewelry 
store of David Saltzman on Aborn St., re- 
cently the police arrested a man who gave 
his name as George Fenley, under circum- 
stances that brought him under strong 
suspicions of having knowledge of the 
numerous breaks that have occurred during 
the last few weeks. The man was charged 
with vagrancy while his identity and 
record were being investigated and his case 
was continued until yesterday for trial. 
Unable to obtain any positive evidence 
against him, the police accepted a plea of 
not guilty and Judge Howard B. Gorham, 
in the Sixth District Court, so adjudged 
him with the understanding that he should 
leave the State within 24 hours. Fenley 
claimed to belong in New York city, al- 
though he declined to give any address. 
At the time of his arrest several clippings 
from Boston and New York newspapers 
were found in his possession describing 
window breaks that had been made in those 
cities where a brick rolled up in newspaper 
had been used to smash the glass, after 
being cut by a glass cutter. 

The latest rebbery of a retail jeweler’s 
window occurred when a plate glass was 
smashed at 10:45 o’clock last Wednesday 
evening. When the police were notified 
of the break, two witnesses told them that 
they saw two young men standing in the 
doorway of the Guarantee Co.’s store and 
that after they heard the crash of glass they 
saw the two men run from the doorway 
and disappear down an alleyway from Wey- 
hosset St. to Chestnut St. From the de- 
scription given of these men, the police 
shortly afterwards arrested two men 
further down Chestnut St., who were taken 
to police headquarters. No jewelry was 
found on either of the men, but one car- 
ried a .32-calibre revolver fully loaded and 
had 11 extra cartridges in his pocket. 

William D. Ritch, the proprietor, appeared 
upon the scene almost immediately after 
the glass was broken, but was unable to give 
any information as to what was missing. 
The loss, if any, he said was covered by 
Msurance. The following morning, how- 
‘ever, he furnished a list of missing goods 
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to the police, with an estimated value of 
$723.20. In its report, the company stated 
that 26 watches, 11 charms, 24 rings, five 
elks teeth, a gold card case, three strings 
of pearls, two fountain pens, two knives, 
two rings and two pieces of cut glass were 
among the articles which had been checked 
as missing from the stock in the store after 
the robbery. 

Following the filing of this inventory of 
missing articles by the company Superin- 
tendent of Police William F. O’Neil, in a 
statement commenting upon the assertion of 
the Guarantee Co. that goods to the value 
of $723.80 had been stolen, said the amount 
stated by the company was an unjust re- 
flection on the diligence of the police. 
Superintendent O’Neil further said: 

“There was in all $320,640.63 worth of 
property reported stolen in this city last 
year, and there are very good grounds for 
believing that the valuation of this property 
is highly inflated. This ground is furnished 
in cases where property is recovered and 
the thief prosecuted as, when experts testify 
under oath the valuations shrink 50 and 75 
per cent. in comparison with the loss when 
reported. 

“Here is a case where a window was 
broken,” continued the superintendent, re- 
ferring to the report of the Guarantee 
Jewelry Co., “two disinterested witnesses 
heard the crash and turned around. The 
instant they saw the two men who broke 
the window they were running away. Be- 
tween the time the crash was heard and 
the time the men were seen running we are 
expected to believe that the two men 
gathered up at least 77 different articles 
from inside the window, tucked them into 
their pockets and got started. A represen- 
tative of the concern was on the scene 
within a few minutes after the window was 
broken. 

“In view of the fact that a strict patrol 
of the store district is maintained and that 
from the highest superior down to the 
lowest, a strict supervision is kept over 
men on patrol duty and that any remission 
is followed by exacting penalty, it ill be- 
hooves store owners, who are getting 
protection to ‘pad’ losses.” 

Superintendent O’Neil said that in the 
case of the last Weybosset St. break it was 
established beyond any question that patrol- 
men were in the immediate vicinity, attend- 
ing to their duty, and that he was satisfied 
from the investigation that men who took 
the time to gather up so much property, 
would ordinarily have been captured by the. 
police. 








L. J. Walsh has joined the staff of the 
J. F. Sturdy’s Sons Co., Attleboro Falls. 
Mass., manufacturer of the “Sta-Lokt” cuff 
button and the “Sta-Tite” belt buckle, where 
he will be in charge of the advertising. Mr. 
Walsh previously had been with the Baer & 
Wilde Co., of the same city, manufacturer 
of “Kum-A-Part” cuff buttons and_ belt 
buckles. Prior to that he was advertising 
manager, for the American Optical Co., 
Southbridge, Mass., and R. Wallace & Sons 
Mfg. Co., Wallingford, Conn., so he has been 
connected with the trade for many years 
and has a wide acquaintance among jewelers 
and is thoroughly conversant with their re- 
quirements and methods. 
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ART MUSEUM EXHIBIT 





Work of Manufacturers and Designers Based 
on Study of Metropolitan Museum Col- 
lections Now Being Displayed 


The Metropolitan Museum of Art, New 
York, opened its seventh annual exhibition 
of industrial art on Sunday afternoon. The 
exhibit consists of all current work of 
manufacturers and designers based on a 
study of the collections at the museum. The 
display will continue each day until Feb. 28, 
and will be open to the public week days 
from 10 a. Mm. to 5 p. M., and from 1 Pp. Mm. 
to 6 p. M. on Sundays. The purpose of the 
exhibition is to prove by the articles selected 
from the many trades that the museum is 
directly useful in a practical way to the in- 
dustries and that those producers engaged 
in the industrial arts come to the museum 
regularly for suggestions, motifs, ideas, 
colors or other aids which they embody in 
home furnishings, jewelry, silverware and 
other articles. The objects and designs on 
exhibition were made for the commercial 
market to which they will be returned when 
they leave the gallery, and none of the ob- 
jects, it was emphasized, were made espe- 
cially for this display. 

The jewelry trade is well represented in 
the exhibition as is the gold and silversmith- 
ing branch. A large display of jewelry is 
made by Cartier, Inc., jewelers, 563 Fifth 
\ve. This display includes a handsome sil- 
ver service, as well as several scarfpins, 
rouge cases, powder cases and vanity cases. 
There is also shown in this concern’s dis- 
play an elaborate necklace and a_ beautiful 
diamond collar. The colors and designs con- 
tained in these pieces originated at the mu- 
seum and all of the pieces are handsome 
works of art. 

Jacob Mehrlust, jeweler, 6 W. 48th St., 
has a small but excellent display of platinum 
and diamond rings, as well as a number of 
brooches and necklaces. These are all made 
of platinum and set with carved stones. 

Another concern exhibiting at the museum 
is Leo Elwyn & Co., 53 W. 50th St. Al- 
though this concern deals in antiques, it 
maintains a special jewelry department, and 
at the exhibition displayed a full line of 
highly artistic necklaces with pendants, all 
of Egyptian character. They represent 
elaborate settings mounted with  semi- 
precious stones, as well as pearls and small 
diamonds. The cameos, which are also a 
large feature of this display, are of agate 
colored green. This case is attracting a 
great deal of attention. Charles S. Albert 
is the designer for this concern. 

The Louis C. Tiffany Furnances, Inc., is 
showing a number of interesting and beauti- 
ful articles of metal, enameled in beautiful 
Included in this display are desk 
sets, candlesticks, service plates, 
lamps and clocks. The same concern is also 


colors. 
vases, 


showing Favrile glass vases encrusted with 


metal work. All of these objects were de- 
signed by Louis C. Tiffany. 

Included among the concerns exhibiting 
silverware are Edward 'F. Caldwell & Co., 
Inc., Tiffany & Co., and the Louis C. Tif- 
fany-Furnances, Inc. The Rockwood Pot- 
tery Co. also has a handsome display of pot- 
tery, and included under this division is the 
exhibit of Lenox, Inc., showing a handsome 
set of ‘service plates decorated with gold. 
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OFFICERS ELECTED 





Members of Wholesale Jewelers and Manu- 
facturers’ Association of Cincinnati 
Choose Leaders for Ensuing Year 


CincinnaTI, O., Jan. 15.—The annual 
election of the Wholesale Jewelers’ & Man- 
ufacturers’ Association was held at the 
Hotel Gibson, Tuesday, Jan. 9. There was 
no opposition to the slate as prepared by 
the neminating committee. The new officers 
are Joseph T. Homan, president; Charles 
J. Becker, vice-president; Edward Cron- 
inger, secretary, and Edgar G. Noterman, 
treasurer, 

The board of directors is composed of 
George Gruen, Arno <A. Dorst, Julius 





JOSEPH T. HOMAN, PRESIDENT-ELECT 


Jacobs, Clarence Loeb and Julian Schwab, 
retiring president. 

The new president is planning a trip to 
New York Jan. 22, in the interest of 
matters that are considered of importance 
to the local organization as well as to other 
jewelers of the country. 








Phelps & Phelps, Inc, New York, Files 
Schedules in Bankruptcy Showing Assets 
of Unknown Value and Liabilities 
of More than $80,000 


Phelps & Phelps, Inc., jewelers, 6 Wall 
St. New York, and against whom involun- 
tary bankruptcy proceedings were instituted 
last October, filed schedules in bankruptcy 
in the United States District Court, last 
Wednesday, These schedules list the liabil- 
ities at more than $80,000 and include taxes 
due the United States, $1,668; taxes due 
States, counties, district and municipalities, 
$438, and wages, $40. The secured claims 
are estimated at about $19,148, while the 
unsecured claims are approximated at $29,- 
927. According to these schedules, there are 
also notes and bills which ought to be paid 
by other parties thereto amounting to about 
$29941. The assets, according to these 
schedules, have an unknown value, although 
they show that the concern has cash on hand 
amounting to $170 and deposits of money in 
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the bank and elsewhere, $82. The amount of 
bills, promissory notes and securities is un- 
known, as is also debts due on open ac- 
counts. The value of policies of insurance 
is also unknown. 

Among the largest unsecured creditors 
are: R. Blackington & Co., $248; J. B. 
Bowden & Co., $188; Brassler Co., $1,046; 
A. E. Betteridge, $3,710; H. K. Brewer & 
Co., Inc., $758; Crossman Co., $500; Dieges 
& Clust, $281; L. Futsche & Co., $128; 
Gattle & Hunter, $146; Ged Mfg. Co., $103; 
M. & C. Godefroy, $149; Gorham Co., $115; 
Hagerstrom & Chapman, $308; Jabel Ring 
Mfg., $172; Jones & Woodland, $778; Jung 
& Klitz, $120; Kollman Rauch & Co., $607; 
Larter & Sons, $178; Mrs. W. R. Phelps, 
$11,035; M. H. Levy & Co., $2,425; Sylvan 
Levy, $300; Eugene Nielsen, $235; Poltock 
& Seeler Co., $210; Miss Ellen Rawlinson, 
$100; C. Rech & Sons, $212; Reiner & Ber- 
kow, $116; R. Reinhart, $1,251; E. E. Rob- 
ert, $212; H. E. Schoenewerg, $269; B. M. 
Shanley, Jr., Co., $168; Sloan & Co., $118; 
Sussfeld, Lorsch & Schimmel, $127; Henry 
Wiener & Son, $233; A. Wittnauer & Co.., 
$350, and Zimmerman & Weber, $171. 








Wholesalers of Kansas City, Mo., Elect Offi- 
cers for Ensuing Year 


Kansas City, Mo., Jan. 12.—The monthly 
meeting of ‘the Kansas City Wholesale 
Jewelers’ Association was held the evening 
of Jan. 9, with a dinner at the Bellerive 
Hotel. The election of officers was held at 
this time and other routine business of the 
association attended to. The attendance was 
very good and much better than ordinarily 
at this time, indicating that the interest of 
members in the organization is very keen. 
Officers elected were: FE. L. Munn, of the 
Knaul-Cuthbert-Munn Jewelry Co., presi- 
dent; A. L. Widber, of the Widber-Warner 
Jewelry ‘Co., first vice-president; C. E. 
Thistle, of the Woodstock-Hoefer Jewelry 
Co., second vice-president ; Arthur H. Clark, 
of the Clark Tool & Material Co., re-elected 
treasurer, and Fred Sands, re-elected secre- 
tary. . 

The date of the next meeting has not yet 
been announced, but will be some time the 
first part of February. 








Diminished Demand for Mother-of-Pearl 
Causes Drop in Prices at La Paz, 
Lower California 


Wasuincton, D. C., Jan. 15.—Due to the 
diminished demand in the United States and 
Europe for mother-of-pearl, the price of this 
article at La Paz, Lower California, the seat 
of the pearl-oyster fisheries, has fallen off 
more than half, and there are at present 
hundreds of tons available for export, ac- 
cording to a report from Consul Bartley F. 
Yost, at Guaymas. 

The present prices range from three to 
four cents per kilo, f. o. b., La Paz. The 
pearl fishing fleets had already returned to 
their base at La Paz on Nov. 25, and will 
not resume operations again until Aug., 1923. 








The L. A. Orr Co., 114 First Ave. S. W., 
Rochester, Minn., is holding a closing out 
sale. Mr. Orr is entering another line of 
business. 
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CHARGED WITH FRAUD 


Alleged Check Swindler Arrested in Bir- 
mingham, Ala., and Lodged 
in City Jail 

3IRMINGHAM, Ala., Jan. 14.—A_ few 
jewelry stores and practically every large 
department store in Birmingham, during 
the past few days, have been visited by a 
woman who cashed checks alleged to be 
worthless. 

When arrested at the Empire Hotel here 
Thursday by Detectives Macke and Van 
Arsdale of the Bodeker National Detective 
Agency, the woman gave her address as 
Little Rock, Ark. She had been going by 
the name of “Mrs. Ruth Willhoite” and 
also by the name of “Mrs. E. M. 
Wortham.” When arrested she had with 
her a seven-vear-old boy, whom she claimed 
was her son. She was placed in the city 
jail on the charge of forgery. 

On some of the checks the name of a 
lumberman of Oneonta, Ala., was forged, 
as was also the name of another lumberman 
of Ragland, Ala. She told people whom 
she asked to cash checks that she was a 
school teacher from the same town as the 
man whose name was signed to the check, 
and that the signer of the check was a 
member of the school board, detectives 
allege. 

The amounts of the checks ranged from 
$4.95 to $50, the greater number of them 
being for $15, $30 and $35. In all the 
checks amounted to several hundred dollars. 

Local detectives have communicated with 
officers at Little Rock, Ark., for the pur- 
pose of ascertaining whether or not any 
light can be thrown on the woman’s identity 
and her past record. 











HELD FOR GRAND JURY 


New York Police Arrest Four Men Charged 
with Robbing Jewelry Store of 
David Gumbiner 





After a search of several weeks the New 
York police have taken into custody four 
men charged with smashing a window in 
the jewelry store of David Gumbiner, 2741 
Broadway, on Dec. 23 and stealing jewelry 
worth $10,000. According to the police 
three of the men admit committing the theft 
but the fourth man denies participating in 
any way in the crime. The men when ar- 
raigned last Friday in the Magistrates Court 
described themselves as Fred Senecke, Wil- 
liam Foerster, Arthur Gordon and William 
Irwin. 

Last Thursday the Brooklyn police ar- 
rested Senecke and Irwin on suspicion and 
it is claimed, when searched jewelry was 
found on one of the men. In view of the 
recent jewelry store robberies in New York 
the Brooklyn police brought the prisoners 
to Manhattan and at Police Headquarters it 
is alleged Senecke, who is also known as 
“Dutch,” confessed to taking part in the 
Gumbiner robbery. Irwin, however, denied 
that he was “in on the job,” but it is 
claimed that on information given by the 
men, Foerster and Gordon were taken into 
custody. These men, it is also alleged, have 
confessed to helping in the robbery and are 
now being held for the grand jury. 
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Review of the Silver Market for 1922 








By Parker D. Handy* 














pARABOe as it may seem to begin 
a “Review of the Silver Market of 
1922” by alluding to an event which will 
not take place until the-latter part of 1923, 
nevertheless, the universal interest which 
this future occurrence has already aroused 
makes its immediate consideration pertinent. 
We refer to the time when the United 
States Government will have fulfilled its 
obligations under the terms of the Pittman 
Act, and the output of American mines will 
once more be placed on the open market. 

According to present indications, Treasury 
purchases of domestic silver will be con- 
cluded by the first of November of next 
year. Opinions expressed in the public press 
are practically unanimous in predicting a 
severe fall in the price of the white metal 
when the monthly quota of the fifty odd 
millions of silver annually produced in the 
United States is added to the world’s sup- 
plies. Opposed to this unanimity of thought, 
is the opinion of Senator Pittman who 
stated, as late as Aug. 26, that silver would 
go above the dollar mark before the total 
ounces shipped to India had been repur- 
chased. Such extreme optimism is obviously 
not justified by any citation of facts to date, 
and while the position of the confirmed 
pessimists is unquestionably more _ tenable, 
those whe can see nothing but a decidedly 
lower level of silver prices after the Pitt- 
man Act becomes inoperative are apparently 
closing their eyes to certain phases of the 
situation. 

If our domestic silver output were thrown 
on the world markets tomorrow, there is 
no deubt that the increased supply would 
result in lower—probably much lower— 
prices. Ten months from today, however, 
there may be another story. And if there 
is another story, most of the language in 
which it is written will undoubtedly be 
that of the export trade of the Orient. 


PRICES AND PRODUCTION 


Production has never been the dominant 
factor in the silver market, as even a casual 
comparison of average annual prices and 
yearly outputs will show. The demand from 
India and China more than any other factor, 
accounts for the price levels at which the 
silver market rules. Trite.as this statement 
may be, its verity, which has been proved 
by the experience of many years, appears 
to have been lost sight of in the general 
expectation regarding the result of the addi- 
tion of American supplies to the world 
market. : 

More tangible proof of the comparatively 
subordinate part which production, or the 
supply of silver, plays in determining the 
market price of the white metal may be 
seen in a brief consideration of the great 
rise in silver from 1916 up to January of 
‘720, and its abrupt fall during the rest 
1920, 

. that year and the first few months of 
1. Among the chief causes for increas- 
Ing.silver prices during the boom were a 
large’ excess of merchandise exports from 


"Of Handy & Harman, New York. 





Indian and Far Eastern ports, as well as a 
heavy demand for currency to pay for huge 
military expenditures of the Indian Empire. 
On the other hand, the reaction was at- 
tributed in a large measure to India’s un- 
favorable trade balance, the dullness of 
China’s export trade and the famine and 
political disturbance in that country. Pro- 
duction figures bore little relation to the 
course of silver during the years of these 
violent fluctuations, and at no time during 
this period could the varying amount of 
the world’s output be said to have influenced 
the market quotations. While this cycle of 
inflation and deflation does not furnish a 
fair basis on which to judge the relative 
effect of the supply of silver on the price 
of the metal, it at least serves to emphasize 
the vast importance of the Oriental trade 
balances. 

The pre-war years of 1908 through 1914, 
however, furnish a more reliable period in 
which to point out the unimportance of 
production in influencing silver market quo- 
tations. According to statistics furnished 
in the 1922 Report of the Director of the 
Mint, the world’s total output of silver in- 
creased from 203 million ounces in 1908 to 
a record production of 230 million in 1912, 
but the yearly average price of silver, in- 
stead of declining in inverse ratio to the 
annual supply, rose to an average of over 
6034 cents during the same year that the 
world’s production was at its maximum. 
Furthermore, when supplies of bullion had 
fallen to 166 million ounces for 1914, the 
year’s average price for silver had dropped 
to less than 55 cents. 


SUPPLIES OF MELTED COIN 


Although silver prices after the comple- 
tion of the United States Government’s 
purchases will depend primarily on the 
Eastern demand, there is another important 
feature of the future situation which should 
not be overlooked. Before the repurchase 
clause of the Pittman Act became operative, 
it was generally believed that the price of 
silver would not go far below the dollar 
mark because of the fact that available sup- 
plies would be materially reduced by the 
removal of American mined silver from the 
world market. The last year and a half, 
however, have proved this impression in 
error. An explanation is found in the vast 
amounts of melted coin silver which have 
been added to the world’s supplies both as 
a result of the abandonment of silver cur- 
rencies by the debtor countries of Central 
Europe and the numerous instances of sub- 
sidiary coinage debasement occurring in 
widely separated localities. By the close of 
1923 it is not unreasonable to assume that 
these supplies of silver, which have been 
slightly less during the past year, will show 
a very material reduction. Is it not likely 
that those consumers that have recently 
been nourished through the medium of the 
melting pot will then be forced to turn to 
other sources and that our domestic out- 
put will be called on to satisfy this demand? 


CIRCULAR 





77 





Should the next 11 months elapse without 
any of the features above referred to ma- 
terializing and prices recede because of an 
excess of silver being offered, a much lower 
market would in itself tend to prevent con- 
tinued depression. With silver selling in the 
neighborhood of fifty cents an ounce, many 
mines, especially those in Mexican territory 
which are operated solely as silver pro- 
ducers, would be forced to shut down and 
thus decrease production. Furthermore, it 
must not be forgotten that low prices offer 
a tempting bait to Eastern buyers, and 
that with a quotation of 50 cents, it would 
require 20 per cent. more silver to satisfy 
an exchange operation than it does with 
silver at the 60-cent mark. 


PRICE LEVELS 


A chart of the high and low weekly 
prices of bar silver in London during 1922 
shows a comparatively straight and narrow 
line—which is another way of saying that 
the daily fluctuations have not been great, 
and that approximately the same price levels 
have been maintained from month to month. 
The drop in London quotations during De- 
cember established the year’s low of 30% 
pence on the 15th of that month, and this, 
by the way, is the lowest price for London 
bar silver since the quotation of 30% on 
July 29, 1916. Despite the recent heights to 
which Sterling Exchange has soared, the 
year’s low in the New York market, 62% 
cents, was also reached on December 15. 
May 22 marked the year’s high in both 
London and New York, the quotations on 
that day heing 3734 pence and 7334 cents, 
respectively. 

The extent to which the waves of price 
fluctuation have subsided since the silver 
market weathered the turbulent seas of 1919 
and 1920 are shown by the following com- 
parison of the yearly price range in both 
London and New York: 


1922 1921 1920 
London price range.. 7d 12%d 505d 
New York price range 113¢¢ 21c 77 4c 


During the past twelve months India has 
repeatedly proved the chief factor of sup- 
port and in addition to buying millions of 
ounces of silver has also evidenced a strong 
demand jor gold, frequently taking all the 
available weekly supplies coming into the 
London market. In contrast to 1921 when 
the Indian people were exchanging gold 
for silver, the figures for the first six months 
of 1922 show net imports to India of 93 
millions of rupees in silver and over 134 
millions of rupees in gold. 


INDIAN SUPPORT 


A continuance of India’s favorable trade 
balance was the underlying cause of that 
country’s proving the mainstay of the 1922 
silver market;. but keen buying from time 
to time has occasionally been due to tem- 
porary causes. For example, in the be- 
ginning of the year, apprehension that the 
Indian Government intended to re-impose 
the import duty on silver in March was 
thought to have been responsible for large 
consignments from London during January 
and February. Political agitation in India, 
which influences the people to hoard both 
silver and gold also added its share to the 
buying orders, and as was the case a year 
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ago, speculation likewise played a part in 
this year’s silver purchases. 

The normal excess of India’s exports 
over imports is in the last analysis mainly 
dependent upon the Monsoon, as the amount 
of resultant rainfall is directly responsible 
for good or bad crops. From an agricul- 
tural standpoint the past year is said to 
have been a satisfactory one, and although 
Indian prosperity and therefore her demand 
for silver is of necessity extremely difficult 
to forecast, it is well to bear in mind the 
possibility of two or three favorable Mon- 
goons in succession. Several prosperous 
years in India at this critical stage in the 
white metal market would mean much to 
silver producers the world over. 

Throughout the past year China’s foreign 
trade has been only fair, but has nevertheless 
shown some improvement as compared with 
the previous twelve months. The combined 
exports from San Francisco and London to 
China during the first five months of 1922 
totaled over 10 million fine ounces more 
than the 1921 figures for the same period. 
In drawing conclusions from these statistics 
as to the strength of the Chinese demand, 
the possibility of transhipment to India of 
an appreciable part of these exports should 
not be overlooked. 

STOCKS IN SHANGHAI 

Stocks of silver in Shanghai at the close 
of the first week in January of this year 
stood at approximately seven million 
ounces below the sixty-one odd millions on 
hand at the start of 1921, and during the 
first five months of each year the relative 
increase and decrease of these silver sup- 
plies was practically identical. In sharp 
contrast, however, to their parallel courses 
for this period, were the diverse movements 
of these Shanghai stocks from June to 
December. A comparison of the amounts 
on hand on corresponding dates during the 
past two years gives the picture. The 
figures represent millions of fie ounces. 

Jan.8 Apr.2 June4 July 4 Oct. 3 Dec. 3 
1922.. 54 68 47 61 73 63 
1921.. 61 76 61 58 45 49 


We are indebted to a well known authority 
on the silver market who is particularly 
qualified to express an opinion with regard 
to conditions prevailing in China for the 
following paragraphs dealing with the 
Chinese situation, 


CONDITIONS IN CHINA 

To understand present conditions with re- 
gard to silver and silver currency in China, 
It 1s necessary to realize that the Peking 
Government has practically ceased to func- 
tion as an effective central authority. The 
control of the country is split up among a 
number of military commanders, most of 
whom go under the title of Tuchun or 
military Governor. The Tuchuns rule 
their provinces or districts without regard 
to Peking, and in most cases purely for 
their own power and enrichment, with little 
°r no consideration for the welfare of the 
People. Under these conditions misgovern- 
ment, corruption and disorder flourish in 
many parts of China, with consequent serious 
effects on the country’s trade, and especially 
on public finance. 
_ The national currency laws have lapsed 
into disuse. Each of the various mints of 
the country is operated according to the 
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dictates of the Tuchun of the province in 
which it is situated, with the result that 
there is a chaotic lack of uniformity and 
co-ordination. The sound principles which 
should govern the issue of currency have 
been gravely abused, particularly in the un- 
regulated minting of subsidiary silver and 
copper coins. Because of the profit in the 
minting of 10 and 20 cent silver coins the 
mints turn out these pieces in a much larger 
volume than the actual trade requires, and 
when as a result of this over-supply the 
discount between these coins and_ the 
standard silver dollar precludes a mintage 
profit, the mint resorts to an illegal re- 
duction in fineness. Further coinage is 
thus possible for a time, but eventually 
when the low silver contents become 
generally known in any district the discount 
on these pieces becomes so great as to force 
a suspension or drastic curtailment of 
operations. This unfortunate cycle of over- 
coinage and reaction has been witnessed a 
number of times in China during the past 
decade, and therein may be found one reason 
for the sudden and wide fluctuations in the 
demand for silver from that country. 

There are not lacking in China patriotic 
and progressive men who are trying to 
remedy this evil of the coinage of light- 
weight pieces which most seriously affects 
the poorer classes, and repeated efforts 
have been made to reorganize the country’s 
currency on a sound basis. The most im- 
portant recent step in this direction was 
taken in March, 1921, when a group of 
Chinese bankers signed a loan agreement 
with the Ministry of Finance for the pur- 
pose of providing funds to erect a new 
Central Mint at Shanghai. Unfortunately, 
the construction of this Mint has been de- 
layed, and although it is now reported that 
the institution may be put into operation 
some time during the Summer of 1923, it 
is difficult to say whether or not this pre- 
diction is justified. 

While the operation of such a_ central 
mint on a sound economic and _ financial 
basis as is intended by the Chinese banking 
group would be a considerable step in ad- 
vance, the undertaking cannot be made fully 
effective until all the other mints in China 
are brought under the same control. Un- 
fortunately, the prospect of accomplishing 
this is at present remote. 

(To be continued.) 








In the course of an important report on 
the conditions in Brazil recently sent to the 
Department of Commerce by Alphonse 
Guitan, the American Consul General at Rio 
de Janeiro, he gives statistics of the leading 
exports from Brazil in 1913, 1920 and 1921, 
some of which are interesting to the trade 
in showing the increase in diamonds ex- 
ported recently over that in the years prior 
to the war. According to the Consul Gen- 
eral’s figures, a total value of the diamonds 
exported in 1913 amounted to $72,195, where- 
as in 1920 these exports amounted to $1,083,- 
094 and in 1921 $608,315. Of this amount 
the U. S. absorbed $17,920 in 1913, $351,960 
in 1920, and $140,567 in 1921, whereas 
France took diamonds worth $45,644 in 1913; 
$184,868 in 1920, and $133,873 in 1921. Great 
Sritain, which took the smallest amount in 
1913 ($7,184), absorbed the largest amounts 
in 1920 and 1921. 
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Creditors Start Bankruptcy Proceedings 
Against Henry Hakan, Kansas City, Mo. 


Kansas City, ‘Mo., Jan. 13.—Bankruptcy 
proceedings were begun in the Federal Court 
at Kansas City against Henry Hakan, retail 
jeweler, yesterday. The petition was filed 
by three firms, amounts claimed as due be- 
ing: J. L. Art & Co., $85; Holsman Co,, 
open account $641, notes $700; Rohde Spen- 
cer Co., $144. 

In addition to the usual allegations sup- 
porting the petition, it is alleged that on 
Dec. 15 the jeweler transferred $175 to 
Joseph Hagn & Co., a creditor, and on Dec. 
29, transferred $200 to N. Shure, a cred- 
itor. The petitioners ask that a receiver be 
appointed at once, to conserve the estate for 
the benefit of creditors. The store of the 
alleged bankrupt is in the Chambers build- 
ing, 27 E. 12th St., Kansas City, Mo. 

Mr. Hakan has been in the retail jewelry 
business in Kansas City for several years. 
His father had been a retail jeweler in the 
old Union Station district. Henry Hakan 
has operated stores at 12th and Grand, on 
12th near Wyandotte, and elsewhere, some- 
times having two or more establishments 
going at once in which he was directly or 
indirectly interested. At his latest and 
present location, in the Chambers building, 
he has conducted one or more auctions. 








Death of Louis E. Meyers 


BurraLto, N. Y., Jan. 15—Louis E. 
Meyers, for almost six years store manager 
of Sol. L. Levy’s retail jewelry store at 
483 Main St., died in the General Hospital 
on Jan. 10 after a lengthy illness. He was 
33 years old. 

The late Mr. Meyers was born in Buffalo 
and resided here all his life. He was prac- 
tically born into the jewelry business, ac- 
quiring a thorough knowledge of that trade 
in the store conducted by his father, A. 
Meyers, until about a decade ago. He en- 
tered his father’s store on graduating from 
Lafayette High School and on the retirement 
from business of his father, he became pur- 
chasing agent for the Pierce Arrow Motor 
Co. He became store manager for Sol. 
Levy in 1917, retaining that position until 
he was taken ill on October 16, 1922. 

Mr. Meyers is survived by his widow, 
Mrs. Edna Wright Meyers; two sons, Ed- 
ward Lewis and Robert Wright; six 
brothers, Morris, Morten, Marvin, Joseph, 
Alexander and Benjamin; three sisters, Rae, 
Janet and Madolin; his father, A. Meyers, 
of Los Angeles, and one uncle, Louis E. 


Meyers, who is a prominent Main St. 
jeweler, 
Funeral services were held from his 


family residence, 814 Richmond Ave., on 
Jan. 13, with M. S. Howland, pastor of 
Lafayette Presbyterian Church, officiating. 
Interment was in Forest Lawn Cemetery. 








King & Eisele, manufacturing jewelers, 
Buffalo, N. Y., will be forced to seek a 
new home in the near future. Title to their 
property will be acquired by the Bank of 
3uffalo on April 1 and work will be com- 
menced shortly afterwards on an addition 
to the bank which will extend through to 
Washington St. 
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SAPPHIRES 
EMERALDS 















STAR 
SAPPHIRES 


SEAL 
SAPPHIRES 










ALL SIZES 
| EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
Be Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 

























ANTWERP—1 Rue Van Lerius LONDON E. C.—50 Holborn Viaduct 
AMSTERDAM—2 Tulp Straat PARIS—11 Rue de Chateaudun 


LE ROY PRESENT 


DIAMONDS 


170 Broadway New York 
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| SQUARE STONES | 


for Rings, Bar Pins and the New and Popular Styles of Jewelry. 





RUBIES EMERALDS 
AMETHYSTS TOURMALINES 
TOPAZ sophie GARNETS 
AQUAMARINES BLACK ONYX 

and a wide variety of stones equally suitable. In all required sizes. 
Begin 1923 by making us your Headquarters for all supplies in 


Precious, Semi-Precious and Imitation Stones of Highest Grade 


| H. NORDLINGER’S SONS, Inc. 


NEW YORK: 70 WEST 40th STREET 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
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U. S. OFFERS PLATINUM 


Mass from Ordnance Department Said to 
Contain Over 1,100 Ounces of Platinum 
to Be Sold at Philadelphia Jan. 23— 
Fluctuation in Price Again 
Marked 


Platinum dealers and refiners throughout 
the United States were notified last week 
of a sale by the Ordnance Salvage Board 
of the Philadelphia District on Jan. 23 of 
approximately 50,400 pounds of “platinum 
mass,” located at the Nitro General Ord- 
nance Department, Nitro, W. Va. Bids on 
this platinum mass were solicited and it was 
stated that the mass contained approximately 
1,190 Troy ounces of platinum. 

“Platinum mass” is the catalytic agent 
used in the manufacture of sulphuric acid 
hy the contact process, and the platinum is 
in small proportions and in such form as to 
make it a very difficult job to extract it 
from the mass. In addition, the conditions 
of sale are not at all satisfactory. Conse- 
quently, it is expected that there will be but 
few bids on the Government’s offering, as 
there are only two or three houses in the 
country in a position to handle the substance 
properly and at a profit. 

The sale takes place next Tuesday and 
the mass will go to the highest bidder. 








The Platinum Market Erratic 


The platinum market during the past few 
days has been somewhat erratic, according 
to quotations made in New York. Soft plat- 
inum, which last week sold for $118 (with 
5 per cent. hard platinum at $126 and 10 
per cent. at $134), dropped on early Monday 
morning quotations eight dollars an ounce, 
the price in New York being quoted at $110 
for soft, $118 for hard five per cent., and 
$126 for 10 per cent. iridium. Yesterday 
morning there was a report that platinum 
had again jumped in price to a degree that 
offset the former drop, but though many 
had heard the report, its source could not 
be learned, and the principal dealers held to 
Monday’s prices. 

\s THe JEWELERS’ CIRCULAR went to 
press, leading refiners were quoting soft 
platinum in New York at $110, five per cent. 
iridium at $118, and 10 per cent. iridium at 


$126. 








Injunction Issued Against Jewel Gem Co. 
in Equity Action Brought by 
L. Heller & Son, Inc. 


An injunction restraining J. Gerbon and 
J. & M. Rolandez, doing business as the 
Jewel Gem Co., 268 W. 34th St.. New 
York, from infringing in any way on Letters 
Patent 1,004,505 owned by L. Heller & Son, 
Inc, 358 Fifth. Ave., was issued last Wednes- 
day in the United States District Court. 
The restraining order is the result of an 
equity action brought several weeks ago by 
the Heller concern in which it was claimed 
that the defendants were infringing on the 
Verineuil patent covering certain new and 
useful improvements in synthetic sapphires. 

The injunction commands that the de- 
fendants absolutely desist from directly or 
indirectly making or causing to be used, 
selling or causing to be sold or disposing 
m any manner, any gems or synthetic 
sapphires embodying the inventions and 
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improvements covered in Letters Patent 
No. 1,004,505. The order also prohibits 


the defendents from otherwise infringing on 
the letters patent involved until the court 
shall make other orders to the contrary. 
The order was signed by Judge Learned 
Hand. 








TO CELEBRATE ANNIVERSARY 


Members of New York Jewelers’ Benevolent 
Association Nominate Officers and Pre- 
pare for Big Banquet on February 11 





Plans for celebrating their 35th anniver- 
sary were discussed by members of the New 
York Jewelers’ Benevolent Association at a 
meeting held last Thursday evening at the 
organization’s headquarters in the Fraternity 
building, 67 W. 125th St. Another feature 
of the meeting was the nominating of of- 
ficers to serve for 1923, who will be voted 
upon by the members on Thursday evening, 
Jan. 25. 

President Louis Friedlander opened the 
meeting and proceeded with the usual order 
of business. The special feature of the meet- 
ing was a discussion on the 35th anni- 
versary banquet and ball, which will be held 
on Sunday, Feb. 11, at the Pennsylvania 
Hotel. 

Resolutions were adopted to endow a bed 
in the Beth Moses Hospital, of Brooklyn, 
and to donate a sum of money to the build- 
ing fund of the organization. These reso- 
lutions were adopted by an overwhelming 
majority. 

At the close of the meeting an impromptu 
vaudeville show was offered the assemblage 
by several of the members. A buffet lunch 
and refreshments were also served. 

At the conclusion of the luncheon the 
meeting was reopened for first nominations 
of officers for 1923. The secretary, before 
nominating, addressed the members on the 
importance of selecting the best possible ma- 
terial the association had for its officers for 
this year, as it is expected to make this ad- 
ministration the most active one since the 
inception of the association. He placed in 
nomination for president and second vice- 
president, Barnet Cantor and Leopold Lewis, 
organizers, and two of the oldest and _ best- 
working members in the society, claiming 
that this honor was due them for their 35 
vears of untiring efforts on behalf of the 
organization. Mr. Lewis was president at 
the time of the 25th anniversary. Several 
other members were nominated for all the 
other positions, and it appears that all of- 
fices will be hotly contested, as every one 
is anxious te share the honors. 

The committee on arrangements reported 
on its many activities. Reservations to the 
dinner are limited to 1,500 people, of which 
number about 1,000 will be composed of 
members and their wives. All others wish- 
ing to participate are urged to make reserva- 
tions at once by making application to the 
chairman of arrangements, S. Fdelberg, 941 
Third Ave. No reservations will be ac- 
cepted after Feb. 1. 

The souvenir-program journal committee 
is soliciting advertisements. Application for 
space should be made not later than Feb. 1 


to M. Schoenbrun, 62 W. 119th St. 








J. W. Jenson, Marathon, Ia., has been 
succeeded by Runge Drug Co. 
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Death of Edwin A. Codding 

NortH Atrtieporo, Mass., Jan. 15.—Edwin 
A. Codding, a former well known manu- 
facturer, died Friday afternoon at his home 
on Commonwealth Ave. The deceased was 
68 years of age and for many years was a 
member of the Codding & Heilborn Co., 
which passed out of existence about 10 years 
ago. 

The funeral was held Sunday afternoon 
and was private. 











Charles E. Seng, 306 E. Market St., on Jan. 
12, but only took a cheap watch. The win- 
dow was one of four smashed on Market St. 
on the same evening. 

Miss Frances Jenkins, of Wm. Kendrick’s 
Sons, manager of the watch department re- 
ceiving and delivery service on watches, is 
leaving in a few days for a two weeks’ va- 
cation trip to New York. 

Louisville retailers report that business 
since the first of the year has been fair, and 
in fact better than that of last year. Col- 
lections are coming in nicely, and the gen- 
eral outlook is quite good. 

G. F. Geiger, of the jewelry house of G. 
I. Geiger & Son, served as a teller in han- 
dling the voting of the annual election of 
the Louisville Board of Trade, which took 
up several hours in election of directors and 
and officers. 

The Louisville Retail Jewelers’ Associa- 
tion has announced plans for a dinner and 
dance at the Tyler Hotel, on the evening 
of Jan. 25, at which time the organization 
will have employes of all of the member- 
ship stores present as guests of the associa- 
tion. 

William C. Kendrick, of Wm. Kendrick’s 
Sons, is leaving Louisville Jan. 15 for his 
usual Winter vacation, planning to go to 
Washington and Baltimore, and then tak- 
ing a steamer to Jacksonville, Fla., and later 
going to Orlando and St. Petersburg, stay- 
ing until some time in March. 

Traveling representatives of the manufac- 
turers and jobbers are slow in taking the 
road this year. H. E. Reich, of The R. 
Wallace & Sons Mfg. Co. Walling- 
ford, was the first of the larger company 
representatives to reach Louisville this year, 
he having been in this city calling on the 
trade Jan. 11 to 13. 

Wm. Kendrick’s Sons, instead of having 
an employes’ meeting after the close of the 
company’s Official year, Jan. 31, this year 
gave employe bonuses at Christmas time. 
The company reports that its figures on 
holiday business this year showed a nice 
gain in volume, while the general outlook 
is much better than last year. 

The Louisville Retail Merchants’ Asso- 
ciation is one of the first of a large number 
of trade and civic organizations to endorse 
a plan for merging two local telephone com- 
panies, under legislative authority of 1922. 
The Mayor has started a movement, and it 
is gaining headway. Merging the telephone 
companies would save a number of local 
jewelers between $75 and $100 a year, and 
at that give them better service than is en- 
joved at this time. 
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CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 
19-20 HOLBORN VIADUCT LONDON, E. C. 1. 

















NECKLACES Are Selling Stronger Than Ever 


BE IN LINE — — — STOCK NOW 


Real Stone Bead Necklaces 
and 14 Kt. Earrings 


Amethyst Topaz Rock Crystal Aquamarine 
Opal Jade Amber Turquoise 

Siberian Lapis Swiss Lapis Amazonite Black Onyx 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) Avenjurine 


Send for Selection Package. 


A. SCHORR & COMPANY 


15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS New York 











Announcement 
With the greatest of pleasure we 
beg to announce to the trade, that 
we have opened our offices at 
N 320 Fifth Avenue, New York City 
I. GREENFELD ; Carrying a complete line of imported jewelry and 
. novelties. 
ee \V licit u tron for the futur nd 
: : e solicit your patronage for the e, a 
Single Stone Rings, With and Ce ee ee 
: : : thank you for your many past favors. 
Without Diamonds a Specialty [ff ; : 
Most Original Styles Always on Hand Very cordially yours, 
Special Order Work Promptly Executed 
LESTER & STRAUSS, Inc. 























STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 
15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 

















January 17, 1923. 





— 
L. D. Cotton, of the E. H. Saxton Co., 
visited the automobile show in New York 
last week. 

William G. Smith, of Norling & Bloom 
Co., has been drawn for the jury in the 
second civil session. 

A charter of incorporation has _ been 
granted to C. H. Eden Co., Attleboro. The 
capital is $100,000 and the incorporators are 
Samuel M. Einstein, Edward H. Brown, 
Charles O. Mathewson anu Percy O. Wil- 
marth, of Attleboro; Frank L. Pond, of 
Woonsocket, and Eugene Mason, of Mans- 
field. 

Miss Ruth Price, head of the stationery 
department of Smith, Patterson Co., is 
suffering from nervous strain induced by 
the tremendous Christmas rush. The busi- 
ness transacted at that time exceeded all 
past records. She is better and hopes to 
be back at her position in two or three 
weeks. 

Charles M. Field, who years ago was fore- 
man of the diamond cutting business of 
Henry D. Morse, the pioneer cutter in this 
country, was in Boston last week visiting 
the trade. Among those he called on was 
his old-time assistant Jacob de Young, of 
the Washington building. Mr. de Young 
was for years under Mr. Field, from whom 
he learned the trade of diamond cutting. Mr. 
Field is 84 years of age, but is able to get 
around remarkably well. 

Albert Dana Stanton, of Arlington, and 
formerly a prominent resident on Billerica, 
who for a third of a century was well known 
in the jewelry trade in this city, died Jan. 
9, The funeral took place at his home in 
Arlington. For three years he was with 
Bigelow, Kennard & Co., Inc. He had been 
a member of Talbot Lodge of Odd Fellows 
in Billerica. He married Miss S. Adella 
Sanborn of Lowell, 55 years ago. Surviving 
him are three daughters, Mrs. John Richard- 
son, of Billerica; Miss Grace Adella Stan- 
ton and Miss Etta Florence Stanton, both 
of Arlington. Mr. Stanton was for many 
years active in town affairs and at one time 
was tax collector. 

The match between E. B. Horn Co. and 
D.C. Percival & Co. teams in the Boston 
Jewelers Bowling League Jan. 9 was ex- 
ceptionally close. The former team won the 
litst two strings by margins of single pins 
and took all four points. Shreve, Crump 
& Low Co., and A. Stowell & Co., also 
scored clean sweeps. Hodgson, Kennard & 
Co, Smith, Patterson Co., and Bigelow, 
Kennard & Co., won three points each in 
their matches. Two new season records 
were made by the Smith, Patterson Co., 
rollers. A single .string of 522 and a grand 
total of 1,445 were recorded. The scores: 
E. H. Horn Co., 1,295—D. C. Percival & 
Co, 1,257; Shreve, Crump & Low Coa., 
1,362—Lenox Jewelry Co., 1,208; A. Stowell 
& Co., 1,324—I. Albert’s Sons, 1,234; Hodg- 
son, Kennard & Co., 1,372—Ripley-Howland 
Mig. Co., 1,309; Smith Patterson Co., 
1,45— sigelow, Kennard & Co., 1,380; 
Harkins, Kirbly & Murphy, 1,256. 
The week following New Year's was 
‘ew Salesmen’s Week” for The Moore 
Pen Co, 110 Federal St.. A series of en- 
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thusiastic and instructive meetings was held, 
presided over by J. F. Coggswell, the com- 
pany’s sales manager, and the following new 
additions to the Moore Pen selling staff 
were announced: Mrs. G. M. Stowe, Ohio; 
G. W. Hyde, eastern New York outside of 
New York city; R. B. Lathrop, Iowa; 
S. H. Reitenour, Indiana; G. T. Lester, 
Illinois outside of Chicago; H. L. Howard, 
western New York. The arrangement with 
the William A. Welty Co., of Chicago, to 
act as Chicago distributors has been discon- 
tinued. Tuesday noon, Jan. 2, the newly ap- 
pointed sales representatives assembled at 
the Hotel Bellevue and sat down to lunch 
with W. F. Cushing, president and treasurer ; 
G. L. Davis, vice-president; W. S. Mc- 
Intire, assistant treasurer; J. F. Coggswell, 
sales manager; T. L. Sanborn, advertising 
manager, and O. R. Smith, assistant to the 
president. President Cushing, in a happy 
vein, welcomed the newcomers to Boston, 
and then after a few well-chosen words by 
Mr. Davis the pathering adjourned to the 
national headquarters of the company, where 
a most able exposition of the entire Moore 
line was given by Mr. Smith. Then fol- 
lowed short talks by two of the company’s 
veteran salesmen. Wednesday morning the 
new salesmen were taken through the fac- 
tory and every step in the manufacture of 
the pens was thoroughly explained by 
Messrs. Newell, Sypher and Isinger, factory 
executives. Lunch at Filene’s Restaurant 
followed. The afternoon was devoted to 
advertising. In the evening the salesmen 
heard Roger Babson’s address in Tremont 
Temple on the business outlook for 1923. 
Thursday morning was profitably spent in 
witnessing and discussing a sales demon- 
stration of selling the new and old customer. 
After lunch at Boston’s famous Exchange 
Club the afternoon was given to general dis- 
cussion of the best methods of selling. On 
Friday the new salesmen staged a_ sales 
demonstration and were carefully quizzed 
on the various points of fountain pen sales- 
manship drilled into them during the prog- 
ress of the convention. President Cushing 
closed the convention in a cordial and in- 
spiring address. Dinner, theatre and danc- 
ing Friday evening gave the finishing touch 
of relaxation to the strenuous week. Later 
many of the sales representatives, filled with 
optimism at the year’s outlook, left the city 
for their respective territories. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Jan. 13, 1923. 
The U. 


Gold bars exchanged for gold coin. 


S. Assay Office reports: 
«ene yo 2s900:00 


Gold bars paid depositors............ 104,514.53 


AUR Sou wrath Wah ate adieu waeecahed $1,477 ,064.83 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
Le a ee eae ee rier rere $268,446.65 
Tey (Gace caet aisha mie swaeiee® 130,629.15 
PON IO aos Hants eee wee aed 97,124.56 
PN eee ainicrain se aaah baveyelerel Ween ein 129,558.76 
NOG e ee iiG hare sew awshes waning 638,469.52 
TR Becca Basa hwsiekes ee canine 108,321.66 

| SOE ER re Rae eee $1,372,550.30 
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W. O. Hensley, of the Hensley Clock and 
Silver Co., is back at work, after a short 
illness. 

Louis Meyer, president of the Meyer 
Jewelry Co., spent several days at Excelsior 
Springs, Mo., last week. 

Hugh B. Mack, of Leavenworth, Kans., 
and J. O. Stott, of Paola, Kans., were visi- 
tors in the market this week. 

Miss Marie Erickson, of the Hensley 
Clock & Silver Co., was confined to her 
home with illness several days last week. 

B. F. Kerr, who a short time ago retired 
from the firm of Seligman, Michaelson & 
Kerr, is back at his shop with the Meyer 
Jewelry Co. 

C. S. Clinton, of North Platte, Mo., spent 
several days in Kansas City visiting jewel- 
ers, last week, on his way to Excelsior 
Springs«for a vacation. 

C. A. Wolf, Topeka, Kans.; A. S. Eby, 
Bartlesville, Okla., and Bryce H. Logan 
were among other out-of-town visitors’ in 
Kansas City the past week. 

Frank Robinson, of the traveling force, of 
the Meyer Jewelry Co., is making short 
trips to neighboring suburban towns before 
starting out on his regular trip. 

Leading wholesalers, among whom is H. 
H. Kiger, of the C. A. Kiger Co., report 
that December business proved rather a sur- 
prise to merchants, and in fact everyone, as 
expectations for a fair business fell short of 
the real volume, which far surpassed even 
the greatest anticipations of jewelers. The 
month was the best experienced by this mar- 
ket in two years, Mr. Kiger says, and as 
many dealers had bought quite conservative- 
ly for the holiday trade, stocks were en- 
tirely cleaned out. This renewed prosperity 
comes, it is believed, because of the fact that 
the farmer is able to liquidate his indebted- 
ness with the country merchants because of 
better prices for his grain and livestock, 
and this has in turn made it possible for the 
merchant to liquidate better with his job- 
bers than at any time in the past three years. 
The January collections of the Kiger con- 
cern are the best the firm has experienced 
for a number of years, Mr. Kiger says, and 
this same fact is also reported by other 
jewelry houses. While dealers are rather 
silent as to the prospect for the future, it is 
generally believed that an improvement in 
business is expected, and the trade of this 
month is starting out extremely well. One 
firm has found business to be so great that 
night forces are necessary. 








A colored youth has been arrested near 
Petersburg, Va., on a charge of breaking 
the show window of the jewelry store of 
Terrell Bros., jewelers of Richmond, early 
one morning recently and stealing watches 
worth $300. Two Atlantic Coast Line Rail- 
road special policemen took the young man 
into custody about 10 miles below Peters- 
burg, Va., on a charge of being a suspicious 
character. Upon searching the prisoner, it 
is claimed, the railroad policemen found the 
watches from Terrell Bros. store. The 
youth was lodged in the Petersburg jail 
after which the Richmond authorities were 
notified. 
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I BUY FROM THE CUTTERS _—- 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
any price. 





American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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When Tiffany was 
at Union Square 







Frank C. Osmers *xxCYorn tin’ 


Specialized Then as Now in 
Seed Pearl Repairing, Remodelling and Renovating 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 
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Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 








STONES 


We fill mail orders promptly. Advise 
us of your needs in the stone line, precious 
and imitation. Stone seal engr aving, en- 
crusting, and lapidary work, and at prices 


surpris ngly low, 


Kroner, Hyman & Co., Inc. 

















IMPORTERS 
No. 51 Maiden Lane, New York 
John 0350 
oa 7) Attention—Manufacturers 
ONYX RING STONES 


Furnished for oe Size 


Diam 
EARRING STONES 
ONYX and AMBER BEADS 


oi THE DOUBRAVA CO. 
ae 61 Beekman St. New York 














. Tele. Bryant 4787 gem material. 





A. & S. ESPOSITER = EXPERT LAPIDARIES 


NEW YORK We are always in the market for fine rough 
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Mitchell J. Hamilburg left last week on 
his western trip with the L. J. Anshen Co.'s 
lines. 

Adamo R. Aiello has been elected presi- 
dent of the Italo-American Club for the 
ensuing year. 

Henry Payton, of the H. Payton Co., is 
on an extended western trip in the interests 
of his concern. 

Adolph Meller, of the Adolph Meller Co., 
has returned from a several months’ busi- 
ness trip in Europe. 

T. Clyde Foster, of Theodore W. Foster 
& Bro. Co., of this city, has been granted 
a patent on a vanity case. 

E. Hallam is on a business trip through 
the middle west in the interests of the 
Hallam-Rice Co., of this city. 

W. C. Paquette, formerly of 42 Franklin 
St., is now settled in his new retail store 
at 272 Thames St., Newport. 

A patent on a bracelet has been granted 
to Sven O. Myrberg, of this city, and as- 
signed to the Providence Stock Co. 

Harry A. Ellerstein, who has been asso- 
ciated with the New York sales forces of 
Blacher Bros., of this city, has resigned. 

The Beeber Mfg. Co. has filed notice with 
the Secretary of State of an increase in 
its capital stock from $10,000 to $50,000. 

John J. Collins, of the Ostby & Barton 
Co., is serving as a petit juror in the 
Superior Court for Providence County. 

Mr. and Mrs. Howard D. Wilcox have 
returned from Phoenix, Ariz., where Mrs. 
Wilcox has heen visiting relatives since the 
Autumn. 

George W. Rhodes and Edmund A. True- 
love have been elected secretary and treas- 
urer respectively of the British Club of 
Rhode Island. 

Louis H. Green, Chicago manager of the 
Charles E. Hancock Co., has been visiting 
the firm’s plant at 7 Beverly St., this city 
the past week. 

Reuben Cohen, Chicago manager for the 
George H. Cahoone Co., has been visiting 
the firm’s factory. 7 Beverly St., this city, 
the past week. 

NT. Sherwood, who has represented the 
Bassett Jewelry Co. through the south for 
the past 10 years, has resigned to enter busi- 
ness for himself. 

The receiver of George W. Dover, Inc., 
has sold the machinery from that company’s 
plant to the E. A. Eddy Machinery Co., 
which is disposing of it in small lots. 

Repairs at the refinery plant of Gannon 
& Scott, 12 Calender St., following the re- 
cent fire are being pushed rapidly and the 
new flooring is practically completed. 

Hamilton & Hamilton, Jr., of this city, 
have notified the trade that its Chicago 
office has been changed from the third to 
the 15th floor of the Heyworth building. 

The first and final dividend in the bank- 
ruptcy case of Everett B. Downing, doing 
business as the Jewelers’ Toolmaking Co., 
is being paid by the Referee, Frank Healy. 

J. Robert Sweet, of the Providence office 
of the National Jewelers’ Board of Trade 
was in Boston and vicinity the past week 
om business connected with that association. 


THE JEWELERS’ 


According to an amendment to _ its 
charter filed at the office of the Secretary 
of State, the C. A. Wilkinson Co., of this 
city, has increased its capital from $180,000 
to $200,000. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was a 
business visitor in New York, Newark and 
vicinity the past week in the interest of 
that association. 

The T. W. Lind Co. of this city has in- 
creased its capital stock from $40,000 to 
$110,000 according to an amendment to its 
charter filed Saturday at the office of the 
Secretary of State. 


The will of the late Rufus L. Griffith was 
probated in the Municipal Court on Satur- 
day and Walter A. Griffith and Harry 
Williams were appointed executors under 
one personal bond of $100,000. 

The quintet representing the Providence 
Stock Co. in the Casino All-Star Bowling 
League, stands third in the list having won 
20 and lost 22 games. Its total pinfall is 
21,266 or an average of 508. 

The case of the Jeannette Jewelry Co. 
against B. H. Berson, et al, which was on 
the calendar of the Superior Court for a 
hearing on an appeal from the district court 
was passed on Wednesday for re-assign- 
ment. 

Final arrangements have been made for 
the annual banquet of the Providence- 
Attleboro branch of the American Electro- 
platers’ Society, to be held at the new Provi- 
dence-Biltmore Hotel, Saturday evening, 
Jan. 20. 

Announcement has been made by Blacher 
Bros. of this city that their Chicago stock 
and showrooms has been removed from the 
third floor of the Heyworth building to 
room 1514, North American building, 36 
S. State St. 


State Commissioner of Labor George .H. 
Webb has been appointed State Fuel Ad- 
ministrator with extraordinary powers and 
has named William A. Viall, of the Brown 
& Sharpe Mfg. Co., as a member of his 
advisory committee. 

The case of Christopher W. O’Brien 
against Samuel H. Moskol was heard last 
week in the Superior Court before Judge 
Blodgett and a jury, the latter returning a 
verdict for the plaintiff for $686.66 and 
costs. The case was one on contested book 
account. 

Arthur Macdonald, who has just joined 
the sales forces of Chapin-Hollister Co., 
and will leave in a few days as the southern 
representative of that concern, was tendered 
a reception at his home the other night and 
presented with a traveling bag by his 
friends. 

Abraham Colitz, proprietor of the Colitz 
retail jewelry store, Main St., Woonsocket, 
slipped and fell on the icy sidewalk near 
his store last Wednesday afternoon and 
suffered a severe leg injury for which he 
was taken to the hospital, where an X-ray 
was taken. 

The Rueckert Mfg. Co., of this city has 
been overhauling and improving the facili- 
ties of its branch factory in the Chapel 
building, East Greenwich. A new furnace 
has been installed and preparations made 
for a busy season on plush boxes for the 
jewelry trade. 


The Rhode Island Vanity Case Co. of 
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Providence, capitalized at $25,000, making 
metal cases, on Tuesday last obtained a 
charter from Deputy Secretary of State 
Sprague under the laws of Rhode Island. 
The incorporators are Maurice Robinson, 
Charles M. Robinson and David C. Adel- 
man, all attorneys of this city. 

According to records filed at City Hall, 
the Crane Co., of Chicago, has purchased 
the property at 245-249 West Exchange St., 
this city, from John C. L. Shabeck 
Revenue stamps attached to the deed indi- 
cate that approximately $39,000 changed 
hands in the transaction. The purchaser 
also assumes a $33,500 mortgage. 

A campaign to raise $60,000 for the 
Young Women’s Christian Association in 
this city is to begin Jan. 23. William A. 
Viall, of the Brown & Sharpe Mfg. Co., is 
chairman of the executive committee in 
charge. Other members of the committee 
are Arthur Henius, Mrs. Charles E. Han- 
cock, Harvey J. Flint, Mrs. Frank W. 
Matteson. 

The stock, tools, fixtures, machinery, etc., 
of E. Dauer & Co., 40 Clifford St., manu- 
facturers of plated goods, were sold at 
public auction last week under foreclosure 
of a mortgage and were purchased by 
Charles Silverman for $500. Mr. Silver- 
man was the mortgagee and is desirous of 
disposing of the property as a going busi- 
ness, if possible. 

Walter S. Lederer, who is to start for 
Miami, Palm Beach, Jacksonville and Cuba 
in a few days on a recreation trip was 
tendered an informal dinner by a party of 
friends at the Narragansett Hotel last 
Thursday evening, and besides being given 
a traveling bag and toilet set by the group 
collectively, was the recipient of a personal 
gift from each one present. 

Charles Shartenberg, of Pawtucket, and 
Henry M. Shartenberg, of New Haven, 
Conn., of Shartenberg & Robinson Co., gave 
a dinner last Sunday evening at the new 
Providence-Biltmore Hotel, this city, in 
observance of the 70th birthday of their 
mother, Mrs. Jacob Shartenberg, of Provi- 
dence. Those present were her children, 
grandchildren and other relatives. 

Henry P. Fox, of this city, has won the 
award of contract for windows at the new 
Catholic Church at Belchartown, Mass. 
There was a sharp competition for the plac- 
ing of the 10 stained glass memorial win- 
dows in the building, but the contract has 
been awarded to the Providence artist. Mr. 
lox completed a course at the Rhode Island 
School of Design and took up glass work. 
His studio and workrooms are located on 
Ruggles St. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Miss Henrietta Graff, 
of Berg Bros., Inc., New York city; Mr. 
Thompson, of King & Eisele Co., Buffalo, 
N. Y.; Joseph Mayer, of A. Steinhardt & 
sro., Inc., New York city; Charles 
Meiser, of the Pittsburgh Dry Goods Co., 
Pittsburgh; Sol Cerf, of Sol Cerf & Co., 
Pittsburgh; Mr. Kaskell, of Wiener Bros., 
New York city; S. P. Myers, of S. P. 
Myers & Co., Montreal, Que.; J. L. Art, 
of J. L. Art & Co., Chicago; Mr. Tucker, 
of Tucker & Freedman, Chicago; Mr. Mc- 
Lean, of P. W. Ellis & Co., Ltd., Toronto, 
Can.; Mr. Kelly, of the Stix Rice Dry 
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1923 


The Re- birth of Prosperity 
White, Wile & Warner 


Six months ago we sensed prosperity. We accordingly 
made preparations for 1923. 


































This means we are going to the Retail Jewelers of America 
this coming year with the most comprehensive—most 
complete—most original line of merchandise we have ever 
shown. 








The line will consist of not only good stone rings—rings 
that are different—but popular priced diamond rings, 
wedding rings (original, exclusive designs), mountings of 
all kinds and pearl necklaces. Later on you will be told 
more in detail regarding this line of merchandise. 


In addition to the showing of good merchandise, we will 
come to you with startling advertising features that sur- 
pass anything we have ever before attempted, all of which, 
we know, will meet with the approval of all good Retail 
Jewelers. 


Our policy, as you know, is not merely to sell you good 
merchandise but to aid you in selling same. 


White, Wile & Warner 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
BUFFALO, N. Y. 
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Goods Co., St. Louis, Mo.; Ed Sickles, of 
M. Sickles & Sons, Philadelphia. 

On Sunday afternoon, Jan. 21, at 3 o'clock, 
\ugustus F. Rose, director of the Jewelry 
and Silversmithing Department of the School 
of Design, will give a museum talk on “Sil- 
ver and Silversmithing.” 

Michaels Bauer, Inc., was awarded judg- 
ment in several cases for trover and con- 
version in the civil session of the Sixth 
District Court before Judge Rueckert on 
Thursday against the following defendants : 
Thomas Angell, $12 and costs; John H. 
Costello, $43.50 and costs; Joseph C., 
Downs, $59 and costs; John DeCesane, $2 
and cost; Mrs. Edward Morris, $36 and 
costs; Joseph E. Voyer, $31 and costs and 
George IF, Lutts, $14 and costs. 

Workers in stained glass today, especially 
in England and America, are harking back 
for inspiration to the simplicity of design, 
charm of color and vagueness of symbolic 
outline which characterized the beautiful old 
windows of medieval days, according to Jo- 
- seph G. Reynolds, who delivered an illus- 
trated lecture on “Painted Windows—Medi- 
eval and Modern,” under the auspices of the 
Rhode Island School of Design, in Memorial 
Hall on Wednesday evening. Mr. Reynolds 
is a member of the firm of Reynolds, Fran- 
cis & Rohnstock, of Boston, craftsmen in 
stained glass. He is a graduate of the Rhode 
Island School of Design and for years has 
devoted himself to the study of stained glass. 
In Europe he has had unusual opportunity 
to see the windows of the famous English 
and French cathedrals. Many of his lantern 
slides are from negatives taken by the 
French government when the windows were 
moved for safety during the war. They 
were colored by Mr. Reynolds from the 
windows themselves. The lecturer first dif- 
ferentiated between stained and painted 
glass, exposing the former as glass colored 
by the craftsman who manufactures it, and 
the latter as glass on which a pigment has 
been superimposed after manufacture and 
which has been afterwards baked in a kiln. 
The pigment, he emphasized, is for giving 
detail and stopping light, and not to give 
color. 

A Rhode Island branch of the Associa- 
tion Against the Prohibition Amendment 
has been organized here to take part in a 
nation-wide campaign against the influence 
of the Anti-Saloon League and while seek- 
ing a modification of the Volstead Act, 
asserts that “so long as the prohibition 
amendment and the Volstead act are the 
law of the land they should be obeyed. 
The Rhode Island branch is being sponsored 
by a committee of 99 that include the names 
of two former governors and a_ former 
chief justice of the State Supreme Court 
and many of the most influential citizens 
of this city and vicinity. Among the mem- 
bers of this committee are several promi- 
nently identified with the manufacturing 
jewelry industry. These include Arthur L. 
Aldred, president of the Gladding Dry 
Goods Co.; Frederick D. Carr, secretary 
of the Ostby & Barton Co.; Joseph G. 
Doran, secretary of James C. Doran & 
Sons; Col. Ralph S. Hamilton, Jr., of 
Hamilton & Hamilton Jr.; Arthur Henius, 
of Henius & Co.; Walter S. Lederer, of 
the S. & B. Lederer interests; Frank W. 
Matteson, director of Gorham Mfg. Co.; 
William B. Otis, of Otis Bros.; Thomas A. 
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O’Gorman; Col. Joseph Samuels, president 
of J. Samuels & Bro., Inc. (The Outlet 
Co.) ; former Governor Emery J. San Souci, 
of J. O. San Souci & Co.; Archibald Sil- 
verman, of Silverman Bros.; William B. 
Streeter; Milton Sulzberger, of Sulzberger 
3ros.; Fred B. Thurber, secretary of Tilden- 
Thurber Corp.; Harry Parsons Cross, 
director of the Rhode Island Tool Co. 











Jacob Laskin, jeweler of Shenandoah, Pa., 
is in a local hospital and underwent an op- 
eration last week. 

Thomas Campbell has taken a position in 
the jewelry department of Joseph B. Bechtel 
& Co., Inc., store, 729 Sansom St. 

‘(Charles H. O’Bryon, 727 Sansom St., is 
back at work after being confined to his 
home for some time with a sprained ankle. 

J. J. Shelberg, who was in business in 
Portsmouth, Va., for six years, has sold out 
and is in Philadelphia looking for a location. 

Clarence Gillman, who opened an attrac- 
tive jewelry store at 5022 Wayne Ave., about 
a month ago, is well satisfied in his new 
location and reported a good holiday busi- 
ness. 

J. B. Robertson, manager of the watch 
material department of M. Sickles & Sons, 
900 Chestnut St., who was ill at his home 
in Collingswood, N. J., for a week with 
laryngitis, is back at work. 

John Grund, jeweler of 3118 Kensington 
Ave., has sold his stock at auction and re- 
tired from business. Mr. Grund, who was 
in business for 12 years in the Kensington 
section, has moved to Audubon, N. J. 

Feldman & Rovinsky, jewelers and job- 
bers, have taken an office in the Diamond 
Exchange building, northwest corner of 8th 
and Sansom Sts. A. W. Soifer, manufac- 
turing jeweler, has also taken an office in 
the same building. 

The entire estate of Mrs. Josephine K. 
Lassen, 5308 Wayne Ave., valued at $18,600, 
was bequeathed to relatives under the terms 
of her will probated by Register of Wills 
William I. Campbell last week. Mrs. Las- 
sen was the widow of a Germantown jeweler. 

Fulmer & Gibbons, manufacturers of dia- 
mond mountings, are now settled in their 
new quarters at the northeast corner of 
Sansom and 10th Sts., to which they re- 
cently removed. Invitations to patrons to 
inspect the new offices and factory were sent 
out to the trade last week. 

Among the out-of-town jewelers in Phil- 
adelphia last week were C. H. Hartman and 
Mark Trone, Hanover, Pa.; A. C. Hoover, 
Allentown, Pa.; H. B. McFarlan, East 
Downington, Pa.; George Welzel, Williams- 
port, Pa.; G. William Eberman, Bethlehem, 
Pa.; A. E. Baylies, Bristol, Pa.; G. William 
Beck, Vineland, N. J.; 
Millville, N. J., and Robert Holt, Clifton, 
Pa. 

John Spencer, watchmaker and jeweler re- 
cently with John Wanamaker’s watch re- 
pair department, has taken over the manage- 
ment of the store of Mrs. Woods Musgrave, 
4925 Germantown Ave. Mr. Musgrave died 
several weeks ago. Mr. Spencer, who was 
in business for himself in Germantown, is 
widely known in the city. 
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Fire seriously damaged the new store of 
A. Burman, 1311 11th Ave., Altoona, Pa., 
on Jan. 11. In addition to damaging Bur- 
man’s jewelry store several other properties 
in the same block were badly damaged. Mr. 
Burman was in business in the 1100 block 
on 1lth Ave. He had fitted up an attractive 
store at 1311 11th Ave., with new fixtures, 
and had planned to open his new store on 
Saturday, Jan. 13, but the place was dam- 
aged by fire on the preceding Thursday. 

The will of Edward H. Herbein, jeweler 
of 36 S. 16th St., was admitted to probate 
here last week disposing of an estate valued 
at $19,000. Under the provisions of the will 
the entire estate is to be held in trust, for the 
benefit of Mrs. Maria S. Herbein and Cath- 
erine E. Herbein, mother and sister of the 
testator. Upon the death of the mother and 
sister of Mr. Herbein, the principal of the 
estate will go to the Hahnemann Medical 
College and Hospital and the Samaritan 
Hospital. 

The following officers and directors of the 
Association of Wholesale Jewelers of Phil- 
adelphia were elected at the annual dinner 
of the association held at Kugler’s Restau- 
rant, Jan. 8: Louis Sickles, of M. Sickles 
& Sons, president; William H. Hurlburt, of 
H. O. Hurlburt & Sons, vice-president ; 
Robert \L. Coates, of L. P. White, secretary, 
and John §S. S. Cooper of R. & M. Cooper 
& Son, treasurer. Arthur T. Hagstoz, Jo- 
seph B. Bechtel and F. H. Chapman were 
elected directors. 

Among the manufacturers’ representatives 
in Philadelphia last week were Fred Hyatt, 
president of the Keystone Watch Case Co.; 
Frank Goode, of the same company; Max 
Z. Stein, Finberg Mfg. ‘Co., Attleboro, Mass. ; 
H. A. Keller, E. Ingraham Co., Bristol, 
Conn.; F. J. Lauer, Sykes & Strandberg, 
Attleboro, Mass.; W. H. Tarlton, Wight- 
man & Hough Co., New York and Provi- 
dence; Al Foss, of Potter & Buffinton Co., 
Providence, R. I.; I. J. Rosenthal, of Op- 
penheim & Strauss, New York; George Hil- 
singer, of The Croft Co.; C. Ray Randall 
& Co., North Attleboro, Mass., and the H. 
W. K. Co., Attleboro, Mass.; John A. Mal- 
colm, of Walter E. Hayward Co.; William 
H. Little, of George H. Fuller & Son Co., 
Chicago; Leo Henle, Sussfeld, Lorsch & 
Schimmel, New York; Frank V. Sperber, 
Newall Mfg. Co., Chicago; H. D. Lawson, 
of F. H. Nobel & Co., and Harry Brison of 
the ‘Farrington Mfg. Co. 

The annual dinner and election of the Behr 
Gordon Building and Loan Association was 
held at the Arcadia Cafe on Wednesday 
evening, Jan. 10. The association, named 
after Behr Gordon, father of Max E. Gor- 
don of Aisenstein & ‘Gordon, had a suc- 
cessful year and 4,000 new shares were sub- 
scribed at the meeting. Many local jewelers 
are heavy stockholders in the association 
and direct its affairs. Jacob Netter, vice- 
president of the National Bank of Com- 
merce, known as the jewelers’ bank, was the 
guest of honor at the dinner. Mr. Netter, 
who recently returned from abroad, spoke 
on “Conditions in Europe.” The following 
jewelers were elected for the ensuing year: 
Max E. Gordon, president; I. Sagorsky, 
vice-president; Samuel Aisenstein, treas- 
urer. Among the jewelers elected to the 
board of directors were David Atlas, N. 


Halpert, K. Berkowitz, A. Lopatin, Samuel 
Halpert and M. Weisman. 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 


Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art’is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards. 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
of the Highest Quality, but not the Highest Price.” Quality for quality, De- 
sign for design, Material for material, Workmanship for workmanship, Pat- 
tern for pattern, GORFHIAM Sterling Silver is the cheapest. 


THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 
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Work of [N continuing its 
Determining the studies of the cost 
Jeweler’s Overhead - cm parniear eas 
the jewelry trade, the 
Bureau of Business Research of Harvard 
University has again sent out circulars to 
retailers in our industry, calling attention to 
this work and stating it has started collect- 
ing figures on the cost of doing business in 
the retail jewelry trade in 1922. This work 
is being done at the request of the American 
National Retail Jewelers’ Association and 
is being continued for another year be- 
cause of the practical use that numerous 
retailers are making of the reports already 
published on this subject, many of them hav- 
ing applied the facts and results already 
obtained in a way that has produced benefit 
in the actual management of their business. 
By comparing their own figures with those 
in the annual reports of the Harvard Bu- 
reau, individual retailers have often been 
able to catch mistakes in the management 
of the business, make improvements as well 
as learn how to introduce substantial 
economies. [or this reason, the work should 
receive the hearty co-operation of our trade 
and the Bureau’s letter should not only be 
answered, but the questionnaires wherever 
possible filled out in full. 

In the circular that is to be sent out to 
the jewelers this month, the Director of the 
Sureau of Business Research says that they 
realize that the recipient has many other 
reports to make out but from past experi- 
ence the Bureau is confident that the jeweler 
will find it worth while to take the trouble 
to send his figures, and for his convenience 
in doing so brief instructions accompany the 
blank sent to him. Attention is called to the 
fact that over 464 retail jewelers have sub- 
mitted their statements to the Bureau in the 
past, many for several years running, and in 
turn, the Bureau has informed each of these 
retailers how his figures compared with the 
average of the group. Attention is called 
also to the fact that all statistics given are 
handled confidentially and will not be used 
in any way that might divulge the identity 
of the sender. 

The jeweler, therefore, can run no risk 
of any kind in giving the information to the 
Bureau because it goes no further and can- 
not be used, as some foolishly think, to his 
disadvantage in any way, no matter how 
poor the showing his business may make. 
On the contrary, the fact that he is in- 
formed as to how his figures compare with 
others will prove an immediate advantage 
to him, and in addition, those sending re- 
ports will receive in return from the Bu- 
reau. complimentary copies of the bulletins 
that it has already published on the retail 
jewelry trade. 

No more important work for the industry 
has ever been done than this annual survey 
and _ statistical compilation which seeks to 
determine the cost of doing business in our 
industry. The importance of the result 
naturally grows with the number of jewel- 
ers who co-operate with the Bureau in sup- 
plying the information. For though the 
group of jewelers who are already doing 
this is sufficiently large to give us a gen- 
eral idea of the conditions of the jewelry 
business, the results will necessarily be 
modified, made more accurate and more val- 
uable to the industry as a whole, as the 
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field from which the information is drawn 
is enlarged. There is no reason in the 
world why every jeweler in the country 
should not supply the information asked for 
and those receiving the questionnaires should 
realize that in supplying this information, 
they are helping themselves as business men 
and in addition helping their industry as a 
whole. It is, therefore, hoped that the re- 
sponses received by the Harvard Bureau to 
the circular sent out this month will be 
far in excess of anything heretofore re- 
ceived and at least sufficient to give accurate 
information as to the business of the repre- 
sentative retail jewelry houses in all parts 
of our country. 





OME well-meaning 
and public spirited 
citizens have request- 
ed THE JEWELERS’ 
CIRCULAR to urge the jewelry trade to sup- 
port efforts to be made in various States to 
make much more drastic the laws against 
the possession and sale of firearms of any 
kind, in the belief that such laws would 
make it harder for robbers and other crooks 
to obtain such firearms and consequently 
decrease the number of murders and as- 
saults. Unfortunately for these people, we do 
not see our way clear to acquiesce in their 
demand. On the contrary, we urge the mem- 
bers of our trade to be very careful about 
joining such movements and not to lend 
their aid or influence to the same unless 
they are firmly convinced that laws such 
as are desired would accomplish the ob- 
jects intended, and we do not think they 
would. 

Experience has seemed to confirm the 
impression of those who have given the 
subject careful thought, that laws against 
the selling and possession of firearms, no 
matter how well intended or carefully 
drawn, have not resulted in disarming the 
crook. On the contrary, they seem to have 
helped him by disarming the reputable citi- 
zens and more than ever made the crook 
feel that he was absolutely safe in attempt- 
ing to rob the citizen because he, the crook, 
possessed arms and the latter did not. The 
man who starts out to rob, assault or mur- 
der gives little heed to any law about the 
possession of firearms. What he deliberately 
intends to do is to commit a crime much 
more serious, and if he can be aided in his 
work by the possession of firearms (which 
is a much less serious offence) he will laugh 
at any prohibition that the State tries to 
enforce. 

No matter how difficult you may make 
it for the ordinary citizen to obtain a re- 
volver, the thief always has and always 
will have ways and means of getting one for 
himself, and the fewer citizens there are 
armed and the harder it is for the merchant 
to obtain a revolver, the easier it makes the 
work of the armed thief who attacks him. 
The intelligent thief or murderer would 
necessarily be one of the strongest advo- 
cates of laws against the possession of fire- 
arms because they can and do only apply to 
his victims who obey the law and not to 
him who laughs at it. 

It seems to us that most of the laws sug- 
gested against the possession of firearms 
start on a basis totally wrong. If firearms 
are to be regulated we should make it a 
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simple matter for the ordinary citizen who 
has never committed a crime and who is 
not likely to commit one, to possess firearms 
for his own defence. Make it a misde- 
meanor if any one who has committed a 
misdemeanor in the past to possess firearms 
and a felony for any one who has been con. 
victed of a felony, Make the man convicted 
more than once or who has a criminal record 
amenable to very severe punishment jf 
found with firearms in his possession. Also 
make it a most serious crime and provide 
heavy sentences for any one caught commit. 
ting either a misdemeanor or felony who 
possesses a firearm of any kind. 

Such a law, even if not wholly effective, 
would strike distinctly at the thief or crook 
and not at the honest citizen. The dishon- 
est citizen would know that he would be 
apt to meet armed resistence from the hon- 
est man who is entitled to possess weapons 
for his own defence, whereas he, the crook, 
would run a grave risk of carrying them. 

very jeweler must realize that he is in 
constant danger from crooks of all kinds; 
danger which threatens both his prop- 
erty and his person, and he never knows 
when he may have to meet the thug or 
holdup man face to face. When the jeweler 
is armed and the crook knows he is armed, 
there is much less danger than when the 
bandit feels that he is running up against a 
defenceless victim. For this reason every 
jeweler should possess firearms and_ have 
them within reach in case it may be neces- 
sary for him to use them. He should scan 
carefully all laws which would in any way 
seek to take this protection from him or 
even create in the minds of the criminals an 
idea that the jeweler has been disarmed or 
has difficulty about getting the right to pos- 
sess firearms. 








Indian Jewelry and Plate 





Fo the East Indian woman jewelry is 

a necessity; if she cannot afford gold 
and silver, she covers her neck with beads, 
and her arms with bangles of glass, gilt 
lac, or base metal. No village of any size 
but has its goldsmith, to whom is taken 
from time to time some portion of the 
family savings to be converted into gold 
and silver ornaments. Jewelry can be 
secreted as well as bullion or coin, and the 
privilege of wearing it on occasions may 
reconcile woman to the many disabilities 
which she suffers in the East. 

“In the larger towns there are skilful 
workmen, and in jewelry (as with other 
Indian art handicrafts) certain styles or 
fashions of make are localized to certain 
places. Indian jewelry exhibits tastefulness 
in design and minuteness in execution; but 
it is not carried to a good finish, where 
finish is not effective, and is disappointing 
in the roughness of hinges, fastenings and 
under-sides. ; 

Enameling on gold and on silver 1 
characteristic of North-Western India. It 
has suffered from being cheapened to the 
resources of the tourist market. Silver plate 
is made in half a dozen districts in decora- 
tive styles which were formerly localized 
but are now generally copied. Most admir- 
able of all is perhaps the deeply chased work 
of Burmese artists.”—Fullerin, in “Empire 
of India.” 
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The members of the New York Jewelers’ 
Golf Association will hold their annual 
banquet tonight (Wednesday) at the Hotel 
Astor. 

Miller Bros., importers of jewelry, have 
moved from 230 Fifth Ave., to 316 Fifth 
Ave., where they have larger quarters on 
the second floor of the building. 

Permission to increase its capital from 
$10,000 to $20,000 was granted to the Rose 
Jewelry Co., of this city, last week, by the 
Secretary of State at Albany, N. Y. 

Julius Katz, formerly with Helfstein & 
Masserman, has engaged in business on his 
own account at 106 Fulton St., where he 
will manufacture platinum mountings. 

George Schofield has severed his connec- 
tion with Henry Meyer, dealer in diamonds, 
pearls and precious stones, 170 Broadway, 
according to an announcement made last 
week, 

Mrs. Hugh Abel, buyer for the gift de- 
partment of W. A. Coole, Waynesville, N. 
C, is in New York this week looking over 
the market, making her headquarters at the 
Hotel Pennsylvania. 

The business of Frantz Bros. & Co, 
jewelers, this city, was incorporated at 
Albany, N. Y., last week, with a capital of 
$5,000. The incorporators are S. Osofsky, 
H. Cohen and J. Rathman. 

Joseph Blank, 87 Nassau St., has under- 
gone an operation and his many friends in 
the trade will be pleased to learn that he is 
well on the way to recovery. Mr. Blank 
expects to return to his office in a few days. 

A. Edward Fisher, importer of diamonds, 
15 Maiden Lane, announced last week that 
he has sold his store known as the Sanford 
Jewelry Co., 64 Peachtree St., Atlanta, Ga., 
and is no longer connected with the concern 
in any way. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the General 
Alley Co., with authority to engage in the 
iewelry business in this city. The capital 
is $100,000 and the incorporators are D. and 
J. M. Rosen and R. Siegel. 

Tompkins, Neeley & Ackerland, is the 
name of a concern incorporated at Albany, 
N. Y.. last week, with authority to engage 
im the jewelry business in this city. The 
capital is $400,000 and the incorporators 
are R. C. Neeley, E. H. Tompkins and M. 
T. Ackerland, 

_H. Milstein, formerly connected with J. 
Gottleib as Chicago representative, is now 
Tepresenting Samuel R. Dawson, importer 
of watches and diamonds, 65 Nassau St., 
in the same territory. He will be located 


at the same address, 159 N. State St. 
Masonic Temple Vaults, Chicago. 

- Cooper of Yokelson-Cooper, Inc., im- 
Porters and cutters of precious stones, 106 
Fulton St., left for Europe last week on 
the Majestic. 


Mr. Cooper is going on an 
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extensive trip and while abroad will visit 


the gem markets. In all probability he will 
not return until the end of March. 

Frark E. Jacobus, formerly with the John 
T. Mauran Mig. Co., of Providence, will 
in the future, represent Wiener & Oppen- 
heimer, importers of diamonds and manu- 
facturers of diamond jewelry, 35 Maiden 
Lane. Mr. Jacobus will carry the latter 
concern’s line in the south and southwest. 

The Paramount Watch Co. of 87 Nassau 
St., informed the trade last week that M. A. 
rank is now interested as a member of 
the cencern. Mr. Frank was for three 
years traveling representative for the Na- 
tional Watch Co. and will cover the same 
territory he formerly traveled from Maine 
to Virginia. 

Ginsberg Bros., for 14 years engaged in 
the wholesale jewelry business, at 9 Maiden 
Lane, announced last week that the concern 
is retiring from the jewelry business. This 
concern was composed of Samuel S. and 
Charles Ginsberg and according to the 
announcement, has entered a new field of 
business. The retirement of the concern 
took place last Wednesday. 

Joseph Friedman Metal Ware, Inc., has 
moved its business from 79 Crosby St., this 
city, to a _ specially constructed factory 
building at 1226 Flushing Ave., Brooklyn. 
The new building is a four-story structure 
with a floor space of 72,000 square feet. 
The various floors are divided into depart- 
ments and on the fourth floor, the concern 
will manufacture hollow silverware. 

The Esef Watch Co., 116 Nassau St., is 
the name of a new company recently formed 
to handle the product of the Esef Watch 
Co., manufacturer of watch movements for 
the past 20 years in Bienne, Switzerland. 
The movements are now being shown to the 
jobbing trade. The office is in charge of 
Sigmund Drucker, who has had many years 
of practical experience in the watch business. 

The trade was notified last week, that 
J. Aisenstein has purchased the stockhold- 
ings of Meyer Donchin in the firm of 
Aisenstein & Donchin, Inc., wholesale 
jewelers, 75 Canal St. The announcement 
states that Mr. Denchin is no longer inter- 
ested in the corporation, having resigned as 
officer and director and that Mr. Aisenstein 
is now in sole control of the stock and 
management of the concern. 

J. J. Newton, secretary-treasurer of the 
Traub Mfg. Co., Detroit, spent last week 
at the local office of the concern, 576 Fifth 
Ave. Mr. Newton returned to Detroit on 
Thursday. H. P. Barnett, representing the 
Traub concern and also Gattle & Hunter, 
left Sunday for the south Atlantic and 
southwest territory. The concern announced 
recently that the traveling staff for the new 
year will be composed as follows: George 
A. Schuetz, head of the eastern section, 
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H. P. Barnett, who will travel south, J. H. 
Chamberlain, east and New York State, 
W. R. Shute, New York and vicinity. The 
concern has taken additional space in Room 
801 in the same building at 576 Fifth Ave., 
and when the necessary changes are made, 
the business will be moved into the new 
offices sometime in February. In the new 
quarters, the concern will have additional 
space made necessary by increased business. 
Owing to the fact that the concern is mak- 
ing preparations for its removal, Mr. 
Schuetz will be unable to call on his trade 
for some time. 

After serving for 38 years with the Seth 
Thomas Clock Co., 19 W. 44th St., Edwin 
B. Lapham, general sales manager, an- 
nounced last Monday his retirement from 
active business. Within a fortnight Mr. 
Lapham expects to leave for the south, where 
he will remain for the Winter and enjoy a 
much needed rest. Several days before Mr. 
Lapham’s resignation became effective his 
associates in the concern, from the factory, 
and the local and Chicago offices tendered 
him a dinner at the Yale Club. As a lasting 
remembrance Mr. Lapham was _ presented 
with a handsome sterling silver loving cup 
suitably engraved. Mr. Lapham _ started 
with the concern as a boy 17 years old 
and occupied a position as clerk. At that 
time the concern was located on Murray St., 
but later moved to the “Lane” where it re- 
mained until locating in the present quarters 
at 19 W. 44th St. After serving several 
years as a clerk, Mr. Lapham was made 
manager of the watch department, which 
has since been eliminated as the concern no 
longer makes watches. Upon the death of 
the salesmanager, almost 19 years ago, Mr. 
Lapham was promoted to this position, which 
he held until the time of his retirement last 
Monday. Upon retiring Mr. Lapham stated 
that the work he did had been hard but he 
always enjoyed it and his associations have 
heen most pleasant. During his service 
with the concern Mr. Lapham has witnessed 
many changes. In the future the position 
of salesmanager will be occupied by Brant- 
ley A. Weathers, Jr., who recently was 
elected secretary of the Seth Thomas Clock 
Co. Mr. Weathers has been with the con- 
cern only two years and until recently was 
in charge of the tower and secondary clock 
department, which also includes post clocks. 

An involuntary petition in bankruptcy 
was filed in the United States District Court 
last Monday against J. Walsh & Co., Inc., 
retail jewelers and dealers in jewelers’ sup- 
plies, 52 E. 14th St. The petitioning 
creditors include Mogi Momomoi & Co. who 
hold a claim for $1,309 and Taiyo Trading 
Co., Inc., for $268. The concern has 
liabilities estimated at $20,000 while the 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
are Solidarity Jobbers 


————- PTY WATCH CASE CO. “2.07 


OSCAR M. GAMMON . 
Vice-President 15 Maiden Lane, New York EHIRTY YEARS)" in Eee toma 
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ONE HUNDRED YEARS OF PICCADILLY 
COMMERCIAL BANKING MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature. PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 


We solicit accounts of 
Jewelers and Affiliated 
Trades with a_ full 
knowledge of its  re- 
quirements created by 
an experience and serv- 
ice not equalled by 


other banking _institu- PICCADILLY MESH 








tions. 
_ BAGS may be obtained in 
Gold Plate, Silver Plate, 
Sterling Silver and 14 Kt. 
Gold. 
Order through your 
Denese dian 4. 1918, No. 52002 regular jobber 
Main Office: 149 Broadway, New York City And Feb. 21, 1922, No. 1,407,810 or ask for catalog. 
Branches: Battery to the Bronx Lippmann, Spier & Hahn 
Manufacturers and Importers of : 
Resources Over $200,000,000 porters f Jewelry and Novelties 





1261 Broadway _N. w. Cor. 3ist St. New York 


























































iz 


IRVING NATIONAL BANK 


MARKET AND FULTON OFFICE 


FULTON AND GOLD STREETS, NEW YORK 


OFFICERS ADVISORY BOARD 
Lewis E. PIERSON......+++se00+ Chairman Aaron J. Bacu Wittram_C. Demorest Tuomas B. Kenrt.. 
ALEXANDER GILBERT .....+- Vice-Chairman F. A. M. Burrezr Austin B. FLETCHER CuHartes F. Noyes 
OER EL. WARD, .00ccccesccee0e President Joun J. Carte Henry FLetTcHer Ropert M. PARKER 
Wiit1am M. RosenpDALe.... Vice-President W. Irvine CLarK Wituiam B. FRANKLIN LEoProLp STERN 
Avsert D. Berry........ Assistant Cashier F. H. Crarxson ALEXANDER GILBERT A. E. Van_ Dorex 
Wititiam H. Mitiixen...Assistant Cashier Rotitin P. Grant Avex H. Wray 


Every Modern Banking Service—Business and Personal Safe Deposit Vaults 









































January 17, 1923. 





(Continued from page 99) 





alleged assets are approximated at $1,000. 

H. L. Paul is now representing the Star 
Jewelry Co., manufacturers and importers 
of jewelry novelties, 1165 Broadway, in the 
south. 

Arthur H. Biggs, formerly with the Don- 
aldson Mfg. Co., will be associated with the 
Traub Mfg. Co.’s sales staff, 576 Fifth Ave., 
after Feb. 1. 

Frank Guskof, dealer in watches, 95 Nas- 
sau St., who was operated on recently for 
appendicitis, is convalescing and is expected 
to be out of the hospital sometime this week. 

The Secretary of State at Albany, N. Y., 
last week issued a certificate of incorpora- 
tion to the Self Set Ring Corp., this city. 
The concern has a capital of $50,000 and 
was incorporated by the following: L. Nut- 
kowitz, R. Greenfield and B. Hanan. 

Charles Kivel, formerly of Kivel Bros., 
106 Fulton St., has withdrawn from the 
concern and has started in business on his 
own account at 99 Nassau St., under the 
style of the Merit Watch Co. The new 
concern will handle a line of watches and 
diamonds. 

J. Jonas, who has been traveling in the 
middle west for some years, has been added 
to the sales force of Henry Froelich & Co., 
and will leave shortly on a trip. T. A. Bren- 
nan, Harry Newburg and H. W. Forlich- 
stein are also about to leave for their regu- 
lar territory. 

A meeting of the officers of the Maiden 
Lane Historical Society was held last 
Thursday afternoon in the rooms of the 
Jewelers’ 24-Karat Club. The session was 
presided over by Vice-President John W. 
Sherwood, and a number of matters per- 
taining to the activities of the society were 
discussed. 

The case of Abraham Strongin, former 
bookkeeper and cashier for Louis Manheimer 
& Bros., wholesale dealers in American 
watches, 35 Maiden Lane, who was indicted 
recently on a charge of embezzlement, was 
postponed until tomorrow (Thursday). 
Strongin was to plead last Thursday to the 
charge of stealing $59.45 from his em- 
ployers. 

It was announced to the trade last week 

that William Lester and Herman Strauss, 
both of whom were in the employ of Em- 
rich & Schorsch for over 15 years, have en- 
tered into business on their own account 
under the name of Lester & Strauss, Inc., 
with offices at 320 Fifth Ave. The new con- 
cern will be engaged in the importing busi- 
ness and will carry a complete line of im- 
ported jewelry and novelties. 
Bernard Konigsberg, retail jeweler, 616 
Second Ave., announced several days ago 
that he had taken in as an equal partner, 
Max Rubinstein, who has been his watch- 
maker for the past three years. In the fu- 
ture the business will be continued under 
the style of Konigsberg & Rubinstein. Mr. 
Konigsberg will leave for Florida on Jan. 
“/, accompanied by his wife, and will make 
a three months’ tour of the south. 

Albert Kauzmann returned last week from 
4 two and a half months’ buying trip to 
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Mr. 
Kauzmann is well known in the trade, hav- 
ing been in the opal and precious stone busi- 
ness for many years at 68 Nassau St., and 
after retiring from his old firm. Treibs 
Bros., a year ago, he is now back again in 


Europe on the steamer Berengaria. 


the trade. He has sent out announcements 
of the opening of his new office at 80 Maiden 
Lane, where he will carry a complete line 
of precious and semi-precious stones under 
his own name. 

An application for the probating in this 
country of the will of Charles M. Haviland, 
late head of the well-known chinaware con- 
cern, who died March 15 at Limoges, 
France, was filed in this city last Saturday. 
The petition shows that Mr. Haviland had 
an estate abroad of $100,000, and in New 
York of $5,074. Mr. Haviland’s will gave 
his account with Haviland & Co., and his 
personal estate to provide an income of 
36,000 francs for Eugenie Hulat, but she 
has since died. The Haviland estate now 
goes to Mr. Haviland’s sons, George, John 
and Paul, all living abroad, and to four 
grandchildren. 

Information was received in this city 
several days ago that Maxwell M. Tannen- 
baum Tree, formerly a member of the old 
firm of Lippman Tannenbaum & Co., 
precious stone dealers, died in Weisbaden, 
Germany. Mr. Tannenbaum Tree had re- 
cently been managing some import and 
export business for the Government. He 
was the son of the late Lippman Tannen- 
baum who at the time of his death in 1914 
was a member of the precious stone trade 
in this city. In December, 1901, Mr. Tan- 
nenbaum Tree was admitted to the firm by 
his father and after that time the concern 
became known as Lippman Tannenbaum & 
Co. In recognition of his services during 
the war and in all of the Liberty loan drives 
Mr. Tannenbaum Tree was made a captain 
in the army the day the armistice was 
signed. He leaves his widow, Mrs. Mar- 
garet Hertzberg Tree, and three children, 
Rita, Alfred and Lewis Tree. 
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Ira Richards left last week for Cali- 
fornia where he will spend’ the Summer. 

The W. & S. Blackinton & Co. resumed 
operations last Thursday after being closed 
for 10 days to take account of stock. 

Howard Ballou, of the R. Blackinton & 
Co., was appointed a member of the Good 
and Welfare Committee of the National 
Jewelers’ Board of Trade last week. 

George L. Paine, of the George L. Paine 
Co., returned home Saturday from an ex- 
tended business trip through the west. Mr. 
Paine is very optimistic over the business 
outlook for 1923. 

The North Attleboro Board of Trade held 
an enthusiastic meeting last Thursday night 
when the hotel proposition was discussed. 
It was the unanimous opinion that North 
Attleboro should have a new hotel and a 
committee consisting of J. Frank Mason, 
Harry W. Fisher, Joseph W. Martin, Jr., 
Wallace Kenyon and Ernest Mulvey was 
named to go into the details of the propo- 
sition. 
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The annual meeting of the stockholders 
of the Manufacturers National Bank was 
held last week and the following directors 
elected: John L. Thompson, Charles A. 
Whiting, Harry Fisher, Wallace Kenyon, 
J. Frank Mason, Frederic E. Sturdy, Jr., 
Walter Ballou and Charles E. Whiting. The 
directors elected John L. Thompson, presi- 
dent; Charles A. Whiting, vice-president, 
and Ernest Mulvey, cashier. 

Action has been started by the Whiting 
& Davis Co. in the superior court of Suffolk 
County, Boston, Mass., against Harry Rosen- 
feld and Edward N. Levine, both co-part- 
ners, doing business under various names. 
The bill alleges that the defendants fraud- 
ently used the trade marks, Whiting & Davis 
and Whiting & Davis Co. and Princess 
Mary in connection with mesh bags of an 
inferior quality, and represented that the 
bags were made by the Whiting & Davis 
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Edward Sickles, of M. Sickles & Sons, 
was in the city last week placing orders. 

Charles Hempel, for many years a fore- 
man in several of .the local factories died 
Saturday afternoon. 

William H. Saart was elected president 
of the Attleboro Investors at the annual 
meeting held last week. 

Business in the local factories is reported 
as being the best in three years at this 
period of the year. 

Word was received last week of the seri- 
Rounseville in 


26 


ous illness of William E. 
Crescent City, Fla., where he has _ been 
spending the Winter. Mr. Rounseville is 


a member of the C. A. Marsh Co. 

In the list of new corporations this week 
is the C. H. Eden Co., of Attleboro, with 
$100,000 capital in 1,000 shares of $100 
each and with the following incorporators: 
Samuel Einstein, Edward H. Brown, 
Charles O. Mathewson and Percy C. Wil- 
marth, all of Attleboro, Frank Pond of 
Woonsocket and Eugene Mason, of Mans- 
field. 

The First National Bank held its annual 
election !ast week and the following manu- 
facturing jewelers were placed on the board 
of directors: Clarence L. Watson, Harvey 
E: Clap, Samuel M. Einstein, Edward L. 
Gowen, David E. Makpeace, George F. 
Sawyer, Harold E. Sweet, William L. King, 
Raymond M. Horton and Frederick S. 
Peck, 

That the Simmons chains are known all 
over the country and that incidentally the 
postoffice authorities keep posted on na- 
tional advertised goods was evident last 
week when the R. F. Simmons company re- 
ceived a letter sent from Wilmington, Del.. 
to “R. F. Simmons company, Ethel Burros, 
Mass.” The letter was sent direct to 
Attleboro. 








John H. Barr, of the Barr Jewelry Co., 
914 Grand Ave., Kansas City, Mo., was 
taken to the University Hospital recently 
suffering from, a fractured left hip. He 
fell from a stool while trying to lower a 
window in the jewelry work room. 
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will be commemorated February 7, 1923, with an elaborate and artistic Special 
Anniversary Number. 


pqSWWE from the intrinsic value there is a deep sentiment and strong prestige 
attached to these Anniversary Numbers, which have appeared for so many years, 
that lend a distinct and additional value to their advertising columns. 


C HESE Big Annuals, containing about 400 pages, are the standard year books of the 

trade, and constitute the most comprehensive collection of advertisements of the 
leading houses. They are preserved for reference and consulted by buyers often 
during the year. 


te. HEY have become recognized through long custom as the most important produc- 
tions of trade journalism in the jewelry and kindred industries. They are 
looked upon as the herald of the new year, showing the new styles, designs, patterns, etc. 


Che 354th Anniversary Number 


will be fully up to the high standard of previous years. It will contain a vast number 
of special articles written expressly for this issue, covering every phase of the jewelry 
trade, that will make it thoroughly and appreciably read by every jeweler and saved 
for future reference. 


T will reach the jewelers following inventory taking—at a period when stocks are 
at the lowest ebb and when new goods must be purchased. 


IS there need to point out the sales value of reaching buyers at this psychological 
time? Your salesmen cannot be in every store at this most opportune moment 
of the year—BUT—tThe 54th Anniversary Number can carry your message to all. 
THE JEWELERS’ CIRCULAR, the greatest factor in the promotion of sales, will be 
of greater assistance this year to manufacturers, importers and distributors than ever 
before. 


OU unquestionably will find it profitable to have your advertisement in the 

Fifty-fourth Anniversary Number of THE JEWELERS’ CIRCULAR, and let 

all the buyers know what you have to offer, what service to render and what assistance 

you can be to them. Space should be reserved at once and advertising copy sent as 
soon as possible to receive the best attention and position. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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A. Milne has been granted a patent on 
a watch holder. 

Carl Hartdégen, Jr., has been elected lion 
tamer of the Lions Club of this city. 

Halsey M. Larter of 649 Lake St., and 
four friends have gone to Pinehurst to be 
gone until about Jan. 23. 

Mrs. Alexander Archibald and her daugh- 
ter, Miss Catherine Archibald, of 19 Mil- 
ford Ave., have gone to Bermuda, where 
they will spend the Winter. 

The Gray-Rindell Co., 20 Lawrence St., 
announces that J. J. Rolleston will hereafter 
represent the concern in the local and east- 
ern territory. 

Two diamond rings valued at $320 were 
stolen from Alfred Young’s jewelry store 
at 55 Market St., according to his story to 
the police. He said a man came into the 
store, had a piece of jewelry repaired, and 
that after he had gone the theft was discvo- 
ered. 

Mrs. Carl H. Lester of Hutton Park, 
West Orange, was a box holder at a benefit 
performance held by the Guild of the New- 
ark Orphan Asylum at the Broad St. The- 
ater. Besides Mr. and Mrs. Lester and their 
daughter, Miss Ruth Lester, there were sev- 
eral invited guests in the box. 

At a banquet tendered the sponsors and 
builders of the new clubhouse of the New- 
ark Athletic Club, Thomas Allsopp, treas- 
urer of the club, led the singing. Among 
the invited guests on the occasion were Ben- 
jamin S. Whitehead and Frederick J. Keer. 
The banquet was held in the new clubhouse. 

Incorporation papers have been filed for 
the Feldman Ring Mfg. Co., whose regis- 


tered office is at 128 Market St. Michael 
S. Precker is the registered agent. The au- 
thorized capital stock is $100,000. The in- 


corporators are Abraham I*eldman, Michael 
S. Precker and Estelle Weinberg. The 
company organized to manufacture 
jewelry, 

There was a discussion at the City Hall 
on Monday afternoon of the subject, ‘“Legis- 
lation for the Arbitration of Commercial 
and Other Disputes.” It was held under 
the direction of the State Chamber of Com- 
merce, the North Jersey Association of 
Credit Men, the Newark Chamber of Com- 
merce and the New - Jersey Purchasing 
\gents’ Association. 

Frederick Keer, whose art galleries and 
iewelry store are located across the street 
from the City Hall, and who is president 
of the Broad Street Association, has an- 
nounced a plan of using several members in 
each block as a membership committee for 
that block during a membership drive about 
launched. A number of Broad St. 
jewelers already belong to this association. 

Incorporation papers have been filed for 
the Moore & Hoffman Co., Inc., Ranch 
building, 407 Mulberry St. The registered 
agent is Charles F. Moore. The authorized 
capital stock is 1,500 shares, no par value. 
The incorporators are Charles F. Moore, 
Emil H. Hoffman and Thomas McErlean. 
This is an old company which for years has 
been engaged in the manufacture of silver 
pods. The company was known as Schmidt, 
Moore & Co. a number of years ago. 

According to the report of the officers of 
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the Newark Museum Association, 1922 was 
a banner year for its exhibitions, which are 
held on the top floor of the Free Public 
Library building. Twenty-six exhibits, large 
and small, were given during the year. 
The largest exhibit was the Tibetan Col- 
lection. More than 7,500 persons visited 
the exhibit in the six weeks that it was 
open. THE JEWELERS’ CIRCULAR published 
a fully illustrated account of the silver arti- 
cles and jewelry in this exhibit in its an- 
niversary number last year. 

Start of the campaign to finance Newark’s 
charitable agencies by means of a Com- 
munity Chest has been postponed from 
Spring to next Fall. This was decided at 
a meeting of the general assembly of the 
Welfare Federation at the Down Town Club. 
The chest will begin functioning for the cal- 
endar year of 1924. Benjamin S. White- 
head was among those who favored having 
the campaign this Spring. Among those 
who favored postponement were Curtis R. 
Burnett and Augustus V. Hamburg. Mr. 
Hamburg was elected chairman of the cam- 
paign committee. 











TRADE CONDITIONS 


While the year-end lull has affected the activities 
of the dealers somewhat, the distributors in In- 
dianapolis are more than delighted with business. 
Not only are salesmen cn the road throughout the 
Indiana trade area doing pretty well, but retailers 
are coming to the distributors in person and giving 
Many dealers report they 
would have sold more goods had they been able to 
get the merchandise from the distributors here. 
Taken by and large the holiday season and in fact 
the last quarter of last year establish a new record 
to shoot at. Dealers report collections fair.and the 
distributors say the dealers are getting the money 
Past due accounts with some of the 
retailers are as low as two per cent, which is 
rather remarkable in view of the past two years. 


satisfactory orders. 


some place. 


Mr. and Mrs. Carl Rost, Columbus, were 
in Indianapolis recently attending “Bombo,” 
in which Al Jolson is starring, 

Word has been received in Indianapolis 
to the effect that Jake Kiser, of Muncie, 
Ind., was sick for a couple of days this week. 

J. D. Taylor, of Logansport, Ind., who 
was in Indianapolis last week attending the 
optometrist convention, was a visitor at the 
Baldwin-Miller wholesale jewelry house. 
Several optometrists, who also operate re- 
tail jewelry stores, were callers at the vari- 
ous local wholesale houses. 

Among other retailers who recently visited 
Indianapolis jobbing houses were: C. K. 
McCain, Kokomo; David Bixler, Berne; 
George Kammon, Seymour, Herman I. 
sarth, North Vernon; Jake Kiser, Muncie; 
Harry Short, New Palestine; W. W. Ulerey, 
New Palestine; A. P. Woods, Kirklin; Ivan 
D. Dunlap, Elwood, and Harry Major, 
Shelbyville. 

John Gardner, who for 22 years has been 
a jewelry salesman in Indiana for the 
Baldwin-Miller Co., has resigned his position 
and will join the selling force of the Kisen- 
stead Mfg. Co., St. Louis. G. E. Ney, a 
young man of Greenfield, Ind., will take his 
place. Mr. Ney comes from a family of 
jewelers and has been raised, virtually, in 
the business. 

March 1 will see one of the jewelry land- 
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marks of Indianapolis pass. The Gray, 
Gribben & Gray Co., which for years has 
occupied the corner at Ohio St. and In- 
diana Ave., and is one of the oldest retail 
stores in the city, will move to a location 
on N. Illinois St., a little south of the old 
location. To the habitues of the “old levy” 
district of the city, the corner occupied so 
long by the jewelry store, will seem mighty 
vacant when a new business moves in. It 
will be like wakening some morning and 
finding some one has moved the monument. 

Probably the biggest piece of news this 
week is that Joseph E. Reagan, who has 
almost a nation-wide acquaintance among 
jewelers, has purchased the outstanding stock 
in the Baldwin-Miller Co., perhaps the larg- 
est wholesale jewelry establishment in the 
State. For several years Mr. Reagan has 
owned 50 per cent of the stock and has been 
in active management of the affairs of the 
company. The remaining stock was owned 
hy E. C. Miller, one of the founders of the 
firm, Mrs. Miller and a son. Mr. Miller has 
completed his retirement from active busi- 
ness affairs and a dream of Mr. Reagan’s 
of several years’ duration has come true. 
There will be no changes in management or 
policy, according to Mr. Reagan. 

Although Chris S. Malles, 1912 Broadway, 
Indianapolis, is reported to be missing by 
the police of Indianapolis and St. Louis and 
the firm of Momchlovich Brothers, whole- 
sale jewelers of St. Louis, by whom Malles 
is employed, his wife states that he is not 
missing and that she recently heard from 
him, the postmark on the Jetter being marked 
in Nome, Alaska. Millivoy Momchlovich, 
president of the jewelry firm, according to 
a telegraph from St. Louis received by In- 
dianapolis police, reported that Malles left 
St. Louis Nov. 29 for Seattle, Wash., on his 
first business trip for the firm. When Malles 
did not report within the week and when 
letters addressed to hitm in Seattle were re- 
turned, the dispatch said Mr. Momchlovich 
reported the matter to the police in St. Louis, 
who asked police in Indianapolis to aid in 
a search for the missing man. Mrs. Malles 
and her five children are in Indianapolis. 
Malles has not been in Indianapolis since he 
went to St. Louis after Thanksgiving, his 
daughter said. 








Birmingham, Ala., jewelers, as well as 
business men in other lines of trade and 
manufacturing, are taking a very optimistic 
view of the business conditions of the Birm- 
ingham district for the year 1923. Many are 
predicting that this will be one of the best 
business years in Birmingham and all over 
the south that has been experienced in a 
number of years past. Practically all of the 
leading jewelers of Birmingham say that 
their after-Christmas trade is holding its own 
this year better than it has for many years. 
The Birmingham district at+this time is a 
regular beehive of industry. A number of 
large factories are being erected, as are also 
innumerable private residences, many busi- 
ness blocks and several large public build- 
ings. All of the steel plants, furnaces and fac- 
tories of all kinds are being operated on full 
time and the men employed at these places 
are receiving good wages. There are no idle 
men in Birmingham now who care to work. 
This time last year hundreds of men were 
walking the streets in search of jobs. 
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suitable for the manufacturer of plati- 
SO ORDER YOUR num, gold or silver goods. A going con- 
cern with orders on hand for immediate 
53 ligne to 103 ligne move- delivery — organization intact — selling 
ments or watches from us best trade in the country. Established 


trade-mark of years’ standing. 
THIS IS YOUR CUE 


Plant and line up to date. Full and 
Write us for samples 


sufficient reasons for selling. 


Moise Hirsch, Inc. Do not waste time unless you mean 


business. 





Importers of Watches 
6 Maiden Lane New York “Quick Action 7731” 
We Sell Jobbing Trade Only Care Jewelers’ Circular 



































A Complete ; 
Modern Jewelry Medical 


Store Equipment Ophthalmolo py 
For Sale— 
The very latest style fix- By Arnold Knapp, oD. 
tures in Solid Mahogany and pages, with 32 illustrations. 
French Plate Glass. Easily Chapter I, comprising 80 
— a " pages, is devoted to the anat- 
or sale to immediate pur- omy of the eye and especially 


chasers. Wonderful bargain 
Quick action necessary. In- the ocular nervous system. 


quire immediately. Price, $5.00 
Room 335 The Optical Publishing Co., 


Swank Building 11 John S., New York 
Johnstown, Pa. 
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Price, $1.00 
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M. L. Jacoby, Chicago manager for the 
Sterling Silver Mfg. Co., left last week for 
the northwest. 

J. B. Macdonald, of the Wolcott Mfg. Co., 
is in the northwest and will be gone until 
the first of next month. 

Thos. J. Faussett, the jewelry auctioneer 
of Howell, Mich., is now selling for Pfeifer 
Bros., Little Rock, Ark. 

Frank Meehening was in New York last 
week on business connected with the Na- 
tional Jewelers Board of Trade. 

J. D. Posner, of the Lyons Mfg. Co., Hey- 
worth building, is expected back this week 
irom a short trip through the middle west. 

Larry Edwards, Columbus Vaults, re- 
turned last week from the east, where he 
spent a couple of weeks calling on the trade. 

Elmer F. Pflug, representing F. W. K. 
Schmidt, left last week on a four weeks’ 
business trip through Illinois, Indiana and 
lowa. 

H. A. Kiger, of the C. A. Kiger Co., 
Kansas City, spent several days in Chicago 
lat week visiting the markets, and calling 
on friends, 

Edward Rothschild, of Rothschild Bros., is 
spending a couple of weeks in New York 
and the east visiting the markets and _ his 
many friends. 

Frank Beckwith, of the Hamilton Watch 
Co, Lancaster, Pa., spent several days in 
Chicago last week on business and while 
here visited with friends. 

J. P. Benjamin, of the S. K. Merrill Co., 
spent the past week in Chicago calling on 
the trade en route from the northwest to 
the factory at Providence. 

C. Pierson, formerly of Flint, Mich., has 
opened an office in room 900 Heyworth 
building, where he is doing watch and 
jewelry repairing to the trade. 

Martin Fox, diamond dealer, located on 
the 13th floor of the Capitol building, left 
lat Friday for New York and the east, 
where he will spend a week on business. 

Z. B. Udall, who formerly represented 
J. T. Teeters Co., Lincoln, Nebr., is now 
representing the C. & E. Marshall Co., in 
1 of Nebraska, South Dakota, and west 

owa. 

Emil Schmidt, Chicago manager for 
Henry E. Oppenheimer & Co., accompanied 
by his wife, returned last week from New 
York, where he spent a week visiting at the 
home office, 

Edward R. Tyler, auctioneer, returned 
lst week from Nashville. Tenn., where he 
conducted a most successful sale in the clos- 
ngof the business of the Calhoun Jewelry 


DeForest Hulburd vice-president of the 
Elgin National Watch Co., returned last 
week with his family from Florida, where he 
spent the past three weeks resting and visit- 
ing with friends. 

Alan Pinero, Chicago manager for the Le 
Stage Mfg. Co., and the E. I. Franklin Co., 
is now calling on the trade through the 
middlewest territory, and expects to return 
to Chicago about Jan. 20. 

Louis Heymann, of H. M. Heymann & 
Son, Heyworth building, returned last week 
from New York and the east, where he spent 
a couple of weeks visiting at the factories 
he represents in this territory. 

Charles A. Hubbard, auctioneer, who 
opened an office last week on the fourth 
floor of the Heyworth building upon his 
return from Spokane, Wash., where he spent 
seven weeks conducting a sale. 

Friends of Ed. Kelly will be pleased to 
learn that he is recovering very rapidly at 
the West Side Hospital from a very severe 
attack of gastritis. He expects to be able 
to leave the hospital some day this week. 


Jacob Stonich, Jr., has become connected 
with H. E. Kaplan & Co., Columbus build- 
ing, and will represent them in Chicago, 
Wisconsin and Minnesota. Mr. Stonich for- 
merly was connected with an eastern manu- 
facturer. 

V. B. Lloyd has associated himself with 
the C. & E. Marshall Co., and will repre- 
sent them in Nebraska and the west. Mr. 
Lloyd, for some time has been connected 
with C. B. Norton Jewelry Co., Kansas 
City, Mo. 

Joe Teitelman, who represented Adolph 
Rosenberg, of Newark, in this territory has 
resigned his position with this concern, and 
has associated himself with H. E. Kaplan & 
Co., 31 N. State St., whom he will represent 
in Ohio and the west. 

L. N. Rose, of the Vulcan & Reiter Co., 
left Sunday accompanied by his bride for 
New York, where they will spend a couple 
of weeks visiting at the factory and with 
friends. Mr. Rose was married recently to 
Miss Naomi Rappaport, of Chicago. 

E. L. Badgley, Heyworth building. re- 
cently reported the loss of a one and one- 
half carat 20th century cut diamond. He is 
unable to determine whether the stone was 
lost in his office or secured by a sneak thief. 
When he went to look at the stone he dis- 
covered it had been removed from the paper. 

Daniel H. Devaney, of Halberstadt & Co.. 
Inc., announced last week that they had 
purchased one-fifth interest in the business of 
Wolf Bros. Co., 31 W. 21st St., New York, 
and that the Wolf line of leather goods 


line at both their New York and Chicago 
offices. 

Victor B. Hume, 803 Heyworth building, 
returned last week from a visit to Newark 
and New York, and reports that he has 
severed connections with Ziething & Co., 
Newark, and has associated himself with L. 
Fritzsche & Co.,. Newark, manufacturers of 
gold and platinum front jewelry. He will 
carry this line in connection with the M. 
Alexander ring line through the middlewest 
territory with headquarters at Chicago. 

Walter Mellor, field secretary for the 
American National Retail Jewelers’ Associa- 
tion, spent a few days in Chicago last week 
visiting friends, and attending to business. 
Mr. Mellor will leave this week for Clifford 
Forge, Va., and from there will go to North 
Carolina, George, Florida, Arkansas, Missis- 
sippi, Lousiana, Tennessee and Kentucky, 
returning home about June 1. He will call 
on the jewelers in behalf of the association 
and for the elimination of the excise tax. 

One by one, as they get the news, friends 
of Frank A. Moran are congratulating him 
upon his marriage to Miss Adeline Rieger, 
of this city. On the afternoon of Jan. 1 
Mr. Moran and Miss Rieger slipped away 
to St. Simons Episcopal Church chapel at 
Leland and Racine Sts. and were married by 
the pastor of the church. No. friends were 
let in on the secret and no formal announce- 
ment has been made. The happy couple 
returned to Chicago this week and will make 
there home here. Mr. Moran, who repre- 
sents J. F. Sturdy’s Sons Co. in this ter- 
ritory, is one of the popular young men in 
the trade. 

Many Chicago jewelers regret that the 
three big banquets, i. e., those of the Horo- 
logical Institute of America, the Jewelers’ 
24-Karat Club of New York and the Chi- 
cago Jewelers’ Association, come so close 
together that it may be impossible for many 
to attend them all. The H. I. A. banquet 
takes place in New York, Jan. 19, the 24- 
Karat Club dinner at the same city, Jan. 20, 
and the Chicago Jewelers’ Association ban- 
quet at the La Salle, Jan. 22. It will take 
some traveling and hustling to jump from 
one to the other, with the result that many 
who would like to attend all feel they must 
forego either the Chicago or New York 
events. 

Hughes Munger, who has been connected 
with Norris, Alister-Ball Co., has associated 
himself with Jones & Baumrucker Co., and 
will succeed Geo. Arbogast in calling on the 
local trade. F. Neuzil, who was connected 
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with the Burlington Watch Co., is now asso- 
ciated with the sales department of Jones & 
Baumrucker Co. 

J. H. Mace, Kansas City, accompanied by 
G. Meyer, his diamond and jewelry buyer, 
spent the past week in Chicago looking over 
the markets. 

J. C. Hummel, of the F. L. Otten Mfg. 
Co., Cincinnati, O., called on the trade in 
Chicago last week en route to St. Louis and 
Kansas City. 

Max Noel, of the Stein & Ellbogen Co., 
accompanied by his family, left last week 
for Datona, Fla., where he will spend the 
Winter months. 

Fred’k Gottlieb, Republic building, re- 
turned last week from New York, where 
he spent a week visiting the markets and 
calling on friends. 

Briggs & Reid, auctioneers, are now con- 
ducting a sale for Pfeifer Bros., of Little 
Rock, Ark., and expect to be there for a 
couple or more weeks. 

Jack Hays, W. Burns, M. Abbegler, J. 
). Burka, W. T. Connor, and J. B. Smellie, 
ot the Waterbury Clock Co., left last week 
for their respective territories. 

I'riends of Charles Spence, Columbus 
building, are congratulating him this week, 
when it leaked out that he was married to 
miss Carrie Watson on Christmas Day. 

John Morse, Pacific Coast representative 
for the Elgin National Watch Co., accom- 
panied by Mrs. Morse, arrived in Chicag 
last Thursday to spend about 10 days visit- 
ing at the home office. 

G. Spencer Brown, W. J. McKinley and 
Ie. C. Delmar, Chicago manager for the Seth 
Thomas Clock Co., returned last week from 
New York, where they spent a week attend 
ing a sales conference. 

Fred W. Radcliffe, Pacific Coast repre- 
sentative for M. A. Mead & Co., arrived in 
Chicago last week to spend a couple of 
weeks here visiting the home office, and call 
ing on his many friends. 

Word has been received that H. E. Volk- 
mann, prominent jeweler at Kankakee, IIl.; 
was found dead in his garage as a result 
of operating the car with the doors closed 
but particulars are not available at this time. 

Mr. and Mrs. E. Perper, Chicago, re- 
cently announced the engagement of their 
daughter Lydia, to M. J. Swartz, of Swartz 
& Ciske, 170 N. State St. The wedding 
day has as yet not been set, but it will take 
place some time in June. ; 

George Arbogast, who has called on the 
local trade for Jones & Baumrucker Co. for 
some time, has won the promotion to sales 
manager. Mr. Arbogast has made many 
friends in the trade, all of whom wish him 
success in his new undertaking. 

I'riends throughout the entire trade will 
be pleased to learn that L. H. Schafer, of 
L. H. Schafer & Co., left the Lake View 
Hospital last Saturday for his room at the 
Blackwood Hotel, where he is rapidly re- 
covering from his recent operation. 

H. E. Farquaharson, Heyworth building, 
returned last week from a two weeks’ trip 
through the east. Mr. Farquaharson also 
has taken on the line of E. A. Scott & Co., 
Attleboro, Mass., whom he will represent 
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in this territory in connection with his other 
lines. 

Boris Silver, 1102 Heyworth building, has 
entered into the general jobbing business, 
and has added a line of jewelry to his stock 
in connection with his watches. He has 
taken additional space so as to be better 
equipped to handle his increasing business. 

Sympathy from the trade was extended 
to Franklin Meyers, of Rasmussen & Meyers, 
Heyworth building, on account of the death 
of his son Victor, who passed away on Jan. 
8, from consumption. He was buried last 
Thursday from Wold & Wold Undertaking 
Rooms, and interment was at Mount Olive 
Cemetery. 

M. Dickinson, southern representative for 
Louis Manheimer & Son Co., arrived at the 
Chicago office last week to spend a couple 
of weeks here visting friends and getting his 
new line ready. Wm. Shapiro, of the same 
concern, will leave this week for the Pacific 
Coast, where he will make his headquarters, 
returning to Chicago about June 1. 

M. B. Felsenthal has become associated 
with Louis Manheimer & Son Co., Columbus 
building, and will represent this house 
through the middlewest territory, the terri- 
tory formerly covered by J. H. Manheimer. 
Mr. [elsenthal is well known in the trade, 
having been connected with the Marathon 
Co., and prior to that time with the Key- 
stone Watch Case Co. 

Among the many visitors in Chicago last 
week were: E. B. Roper, Preston, Ia.; 
Frank Krebs, Waukegan, IIl.; J. L. Kistner, 
Madison, Wis.; Henry Peers, of J. C. Peers 
& Son, Rockford, Ill. ; if H, Jakubowski, 
Milwaukee, Wis.; H. IF. Fussell, Inde- 
pendeneg, Ia.; Geo. Beach, Valparaiso, Ind.; 
John McQu:re, Smith & McQuire, Joliet, 
Ill.; A. Siegel, Grand Rapids, Mich. 

Wallace &.. Miller, who formerly repre- 
sented Ingomar Goldsmith & Co.,. has 
severed his connections with this concern 
and is now associated with Stern Bros. & 
Co., of New York. Mr. Miller has charge 
of the Chicago office of this firm, which is 
located on the sixth floor of the Columbus 
building, and will also call on the trade in 
the larger cities through the middlewest 
territory. 

The Elgin National Watch Co. held a 
luncheon last Friday at the University Club 
for their officers and district representatives, 
this event closing a representatives’ confer- 
ence. W. FE. Brill, who represented the 
company through the central southern ter- 
ritory, was presented with the loving cup, 
for reaching the highest average of effi 
ciency for the year of 1922, All district 
representatives expect to leave for their ter 
ritories within a couple of weeks. 

Last Saturday the bowling teams of the 
Ingersoll Watch Co., and the Waterbury 
Clock Co., met at the Randolph Alleys, in 
a contest to decide the question of supremacy. 
\s history shows the Waterbury Clock Co. 
boys were equal to the occasion with their 
crack team, by making 2,411 pins in three 
games. The Ingersoll team is composed 
mostly of amateur bowlers who made a re- 
markable showing of 1,990 pins. The teams 
expect to meet every Saturday and next 
season expect to enter the league. 

E. S. Badgley, Chicago representative for 
Harvey & Otis, joined the ranks of the bene- 
dicts on Dec. 12, when he was married to 
Mrs. Adele Saunders, of this city, but the 
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fact has just leaked out. Mrs. Badgley js 
well known to many of the jewelry repre. 
sentatives here having been an official assist. 
ant of Dr. L. E. Badgley, who is located jn 
the Heyworth building. Dr. Badgley at the 
present time is making a business trip and 
upon his return the happy couple will estab. 
lish their home in a bungalow at 206 
Greenleaf Ave. 

The L. Spero Jewelry Co.’s business, 
located at 402 North Ave., was sold last 
week to J. L. Art & Co. Mr. and Mrs. Spero 
are well known to the entire jewelry trade 
and have been very successful in their bysj- 
ness both at Rock Springs, Wyo., and in this 
city. Mrs. Sadie Spero has been a very 
prominent and active figure at all State and 
National conventions and was one of the 
first members of the Horological Institute 
of America. Their plans for the future have 
not been announced but it is hoped by their 
many friends in the trade that they will 
re-embark in some branch of the jewelry 
business as soon as they can make such 
plans. 

At the third annual exhibition of paintings 
by members of the Business Men’s Art Club 
of Chicago in the galleries of Marshall 
lield & Co., during the past two weeks 
the jewelry trade is well represented. The 
one restriction to membership in this club 
is that a man must not be a professional. 
The following pictures are shown by mem- 
bers of the trade, “Harvest Time,” by D. 
H. Brookins, watchmaker, 31 N. State St.: 
“Road to Town,” by John H. Carr, of the 
Elgin National Watch Co.; “Late After- 
noon—Beverly Hills” and “Woods in Oc- 
tober,” by C. W. Clarke, retail jeweler, 31 
N. State St., and “Evening on the Saguenay,” 
by J. R. Perry, secretary of the Elgin 
National Watch Co. 

The C. & E. Marshall Co., of this city, 
Detroit, Mich., and Columbus, O., held the 
first annual meeting of the sales force here 
last week which was attended by their entire 
force of men, representing the main office 
here and the branches. The first day was 
devoted te getting acquainted and familiariz- 
ing the salesmen with the methods of the 
various departments of the business and 
also a visit to the warehouse. In the after- 
noon J. K. Marshall, vice-president and 
general manager explained the purposes of 
the meeting and discussed various trade 
policies and plans of operation. The follow- 
ing day E. F. Marshall, president of the 
company discussed the financial and bus- 
iness outlook for the year. In the afternoon 
C. L. Marshall, secretary and_ treasurer, 
explained domestic and foreign buying. 
Later in the afternoon the salesmen visited 
the factory of the Mar-Vel Electric Solder- 
ing Machine where technical and compara- 
tive demonstrations were made. On the days 
following talks were made by J. L. Sparbaro. 
who discussed special merchandise, items 
not catalogued and by C. H. Woods, who 
gave some technical information. John J 
Daubar spoke on salesmen’s opportunities 
for advancement. Louis DeHart, sales man- 
ager, talked on rules and instructions and 
gave general information on how to handle 
the business in the various — sections. 
General discussion followed all the talks 
and at 6:30 the officers and all the sales- 
men, attended a dinner at the [llino1s 
Athletic Club which was greatly enjoyed by 
all. 
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Invitations have been received in Milwau- 
kee for the annual banquet to be held by 
Chicago jewelers at the La Salle Hotel, Jan. 
22, and a number of leading local jewelers 
are planning to attend the festivities. 

Carl Meyer and August Leichtfuss, travel- 
ing representatives of the Boszhardt-Possin 
Co., Security building, have been busy the 
past week getting their samples into shape 
for their first road trips of the new year. 
Both men are leaving for their respective 
territories this week. 

Prominent among the leading bowling 
teams of the city is that entered by the 
Bunde & Upmeyer (Co. The team has been 
establishing a good record during the early 
part of the bowling season and will be en- 
tered in the city, State and national bowling 
tournaments during the coming months. 

Fred J. Theleman, head of the local manu- 
facturing house bearing the same name, was 
a business visitor in Chicago during the past 
week, calling on various manufacturing and 
supply houses of the “Windy City.” Mr. 
Theleman has concluded the busiest holiday 
season in the history of his establishment. 

Robert A. Rank, of the Rank & Motteram 
Co., has been installed as treasurer of the 
Milwaukee Kiwanis Club, following recent 
election to that office. George M. Rank, of 
the same firm, has been nominated for the 
presidency of the Gyro Club of Milwaukee, 
the election being scheduled for late this 
month. 

Many Milwaukee business houses and of- 
fices have recently installed Western Union 
electric clocks, according to jewelers. An 
active campaign in that direction has been 
under way for several weeks and the interest 
taken by business men is pointed out as 
showing the necessity for clocks in establish- 
ments. 

W. L. Ballinger, who has conducted a 
jewelry store at 13 W. Main St., Madison, 
for several years, plans to move this week 
into the store at 15 W. Main St., formerly 
occupied by the Walk-Over Shoe Co. Re- 
modeling the store, which will be decorated 
in old ivory and fixtures to match, is now 
being completed. A drug store will occupy 
Mr. Ballinger’s old location. 

Emil Meiners has succeeded to the owner- 
ship of the jewelry business conducted for 
the past 15 years by Rathke & Meiners at 
Mayville. Negotiations have just been closed 
lor the purchase by Mr. Meiners of the in- 
terests of Mr. Rathke in the partnership. 
Mr. Rathke will retire from active business 
for the time being at least, and Mr. Meiners 
will continue the retail business alone. 

Alex Levin, of the Levin Jewelry Co., 
Calumet, Mich.,.was a recent visitor in Mil- 
waukee to call on his many friends here 
before going on to California. Mr. Levin 
plans to spend several months in the west 
at various places along the Pacific Coast. 
He is undecided as to permanent future plans 
and may later return to Milwaukee or some 
other mid-western city to re-engage in busi- 
ness, 

Herman Hammersmith, prominent Mil- 
Waukee engraver, has been re-elected treas- 
urer of the Milwaukee Gun Club, an or- 
ganization of trap shooting enthusiasts who 
Id weekly shooting events and participate 
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in national tournaments. Cup winners re- 
ceived their trophies, among which were 
those given by and named as the Bunde & 
Upmeyer cup and the Rank & Motteram 
award, 

R. F. Weckerle, of the O. H. Bingen- 
heimer Co., is leaving this week for his first 
1923 business trip in the interests of the local 
wholesale house. Mr. Weckerle spent the 
holiday season here and assisted in taking 
care of the numerous customers who came 
in to do late buying. Having arranged a 
new line of samples, he left for the Fox 
River valley district on Monday for his first 
trip of the season. 

Among the Wisconsin jewelers visiting 
Milwaukee wholesale and manufacturing 
houses on business during the past week 
were the following: J. M. Moe, Mt. Horeb; 
Estberg & Sons, Waukesha; Robert Nicoll, 
of Gottfredsen & Nicoll, Kenosha; William 
F. Notbohm, Oconomowoc; E. E. Chady, 
White Water; F. E. Kiehl, Waukesha; 
Thomas Bruhy, West Bend; Mr. Richey, of 
F. L. Wright, Racine; L. D. Dana, Antigo, 
and Herbert Brunke, Ripon. 

Salesmen representing numerous manufac- 
turing concerns from various parts of the 
country are in Milwaukee calling on local 
jobbers with their new lines of jewelry mer- 
chandise. Their reports indicate that the 
trade was well cleaned up on holiday stocks 
this season and is buying with more con- 
fidence the new merchandise offered. Local 
jobbing salesmen are starting on their first 
trips to the retail trade of Wisconsin and 
surrounding territory this week. 

Jeweler-optometrists of Wisconsin are be- 
ing advised of the coming examination to 
be conducted by the Wisconsin State Board 
of Examiners in Optometry at the State 
capitol in Madison, Jan. 23-25. The board 
will meet in the railroad hearing room and 
the clinical examination will be conducted 
at the F. A. Hardy Co., which will provide 
the necessary equipment. Charles D. Waugh, 
396 E. Water St., Milwaukee, is secretary 
of the board and inquiries concerning the 
examination are to be addressed to him. 

Typical of the expressions from various 
Wisconsin jewelers on the holiday business 
in smaller cities of the State is that of Wil- 
lard Amidon, of Amidon Bros., Hartford, 
who said: “Our business this past year was 
by far the best for some time. Things ap- 
pear to have shaped themselves just right, 
and then there appears to be more prosperity 
all around. We have found the public most 
willing purchasers. If other lines of busi- 
ness showed the same proportion of increase 
as our own did, we do not believe that any- 
one had reason for complaint.” 

Less than a week after the insurance policy 
had heen permitted to lapse, fire gutted the 
interior of the Heaney Jewelry Store at Ber- 
lin and caused a loss estimated at $2,000. 
G. Heaney, manager of the business and son 
of John M. Heaney, founder of the business, 
held an auction and disposed of most of the 
jewelry stock just before Christmas. He 
conducted a magical supply business in the 
rear room of the store and intended to de- 
vote his entire time solely to this enterprise 
in the future. The Heaney firm was estab- 
lished more than half a century ago and is 
one of the oldest of local business establish- 
ments. 

Milwaukee jewelers are interested in plans 
for a style show which is to be held in the 
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Municipal Auditorium in September, under 
the auspices of the Greater Milwaukee Style 
Show Association. Tentative dates for the 
show are Sept. 7-15. The entire Auditorium 
will be used. A boardwalk on which models 
will promenade will extend from the stage 
down the middle of the main arena. The 
basement and side halls of the Auditorium 
will be used for booths to exhibit merchan- 
dise of local retail stores. Last year Rank 
& Motteram and the Henry J. Oberst Co. 
were awarded high places among the ex- 
hibitors for their displays. A Spring style 
show will be held in March, but this will be 
confined to store displays and newspaper 
publicity. 

Possibility of quick apprehension and ar- 
rest of criminals through the use of radio 
was demonstrated in the message received by 
Milwaukeeans last Saturday. Frank J. 
Schmidt, employed at the police department 
bureau of identification, received details at 
his home and communicated them to police 
headquarters. The message was flashed 
from the captain of the detective bureau at 
Nashville, Tenn., giving an account of a day- 
light holdup by three young men in the 
jewelry store of Charles B. Ellis. The 
bandits, according to the radio message, 
escaped with valuable diamonds, including 
one stone of five and one-half carats and 
another of three and one-half carats. The 
Nashville police offer a reward of $1,000 for 
the capture of the men, whose ages were 
given as between 22 and 24. The burglary 
occurred at 5 p, M. and the radio flash was 
received in Milwaukee at 6 o'clock that 
evening. 
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The Cowell & Hubbard Co. was the suc- 
cessful bidder for the tower clock for the 
Iquity bank on Euclid Ave. 

A. T. Hubbard, president of the Cowell 
& Hubbard Co., will leave next Monday 
for the east and will remain two weeks. He 
will attend a dinner of the Jewelers’ 24-Karat 
Club while away. 

Walter T. Miller, of the H. W. Burdick 
Co., is seriously ill at his home in Crestline, 
O. The H. W. Burdick Co. has completed 
inventory covering the period from July 1, 
1922, to Jan. 15, 1923. 

L. J. Bender left last week for Florida 
to enter the service of the Greenleaf & 
Crosby Co. in their Palm Beach branch until 
late in March, when he will return to his 
regular employment with the Cowell & 
Hubbard Co. 

Detectives are holding a man whom they 
charge robbed Morris Kaplan in his jewelry 
store, 1427 Central Ave., of cash and jewelry 
valued at $3,000. The man was brought 
from Detroit by Detectives George Fiess 
and Herman Burkhardt. He had been ar- 
rested by the Detroit police when he at- 
tempted to pawn some jewelry. 

The Rogers-Geiger Mfg. Co. has just 
moved its office and plant from 727 Vincent 
St. to the Ellastone building at the corner 
of 4th and Prospects Sts. Here the concern 
will have ample facilities for the manufac- 
ture of its lines of buckles and silver spe- 
cialties. The officers expect soon to an- 





nounce an arrangement with a well-known 
New York company who will handle the 
distribution of their products. 




















Melville Nordlinger, manager of _ S. 
Nordlinger & Sons, has returned with his 
bride from their honeymoon trip. 

S. E. Burrows, Calexico, has been suc- 
ceeded in business by H. R. Cowan, who 
bought him out some weeks ago. 

George A. Brock is taking a needed rest 
and has gone with Mrs. Brock on a motor 
trip to the Imperial valley, taking the Salton 
Sea route. 

Glenn Averill, an employe of C. F. Sischo 
& Sons, is suffering from an attack of ap- 
pendicitis and expects to have to undergo 
an operation. 

James G. Donavan, president of the Dona- 
van & Seamans Co., has been confined to his 
home for two weeks because of an attack of 
tonsilitis, but is gradually recovering. 

Paul Sullivan, of the sales force of the 
Meyer & Talbott Co., was married on Jan. 1 
to Miss Avalon Stewart, of this city. The 
young couple have not yet returned from 
their honeymoon. 

F. A. Conant, who has been in the jewelry 
business in Santa Barbara for many years, 
has sold out to T. H. Schraeder, formerly of 
the Schraeder Optical Co., Riverside. Mr. 
Conant is retiring. 

Two new jewelry stores have been started 
in Long Beach—one at 116 E. Ocean Ave., 
by James H. Ehrlich, and one at 215 E. 4th 
St., by H. A. Mueller. Mr. Mueller came 
from Nome, Alaska. 


3enjamin F. Crandall, floor director for 
S. Nordlinger & Sons, was able to resume 
his place in the store on Jan. 6, after hav- 
ing been kept at home for two weeks by an 
attack of appendicitis. 

Clem S. Glass, formerly vice-president of 
jrock & Co., but recently in the real estate 
business, is able to be back in his office again 
after being kept at home for two or three 
weeks by a serious cold. 

I. H. Treister, 542 W. 6th St., has re- 
turned from a brief vacation after the 
Christmas rush. He went to Soboba 
Springs, near San Jacinto. Joseph Bloom, 
optometrist associated with him, is now tak- 
ing a week off. 

James A. Montgomery, head of Mont- 
gomery Bros., says that his firm did much 
the largest and most satisfactory holiday 
business in its history during the season just 
past. An especially satisfactory and sig- 
nificant feature of the business was that 90 
per cent. of it was for cash. 

L. T. Cadwallader, of the jewelry depart- 
ment of Feagans & Co., enjoyed a visit dur- 
ing the holidays from his sister and her 
husband, whose home is in Pennsylvania. 
Mr. Cadwallader took a week’s vacation and 
took them on a number of interesting trips 
through this section of the State. 

J. B. Herrington, formerly with the H. H. 
Hawley Co., Dallas, Tex., has taken a posi- 
tion on the traveling sales force of the T. J. 
Bruner Co. He will cover California, Ari- 
zona, New Mexico and Texas. Mr. Her- 
rington was, previous to going to Dallas, as- 
sociated with C. A. Kiger, Kansas City, Mo. 

Carl Schultz, L. S. Cadwallader, L. S. 
McClanahan and Ernest Soto, of Feagans 
& Co.’s force, left Saturday night, following 
New Year’s, for a hunting trip in Coachella 
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Valley, and perhaps beyond, to be gone over 
Sunday. Lonnie Feagans, accompanied by a 
friend, started earlier for the same destina- 
tion. 

Frank Fisher, Riverside; E. L. Tiffany, 
Taft; George B. ‘Witman, Pomona; H. L. 
‘Felker, Guy Hale and R. B. Wilson, San 
Bernardino; George Bowers, Upland; M. 
Sieglitz, Calexico, and L. L. Gilman, Bisbee, 
Ariz., were some of the out-of-town visitors 
in Los Angeles immediately after New 
Year’s Day. 

T. J. Bruner, wholesaler, is expected back 
from Omaha about Jan. 20. He will be ac- 
companied by Carl H. Thompson and will 
bring the books and all his headquarters’ 
paraphernalia for the purpose of making 
Los Angeles his principal office in the future. 
Mr. Thompson was for a time in charge of 
the office here. 

Henry J. Schlegel, salesman for the 
George D. Davidson Co., formerly of the 
Bastian, Sweezy-Schlegel Co., Rochester, 
N. Y., is an active member of a male quartet 
composed of Los Angeles jewelers, an or- 
ganization such, he says, as he tried in vain 
to form in Rochester. He is also soloist 
in the choir of the W. Adams Presbyterian 
Church, located in. one of the most aristo- 
cratic sections of the city. 

F. C. Plate, of the Los Angeles office of 
the International Silver Co., just back from 


the 1847 Rogers Bros. convention, prepara- 


tory for the 1923 business campaign, is very 
enthusiastic over the work done at the con- 
vention and the plans made. He came home 
via San Francisco and saw C. V. Saunders, 
Pacific Coast manager for the International 
company, who intends to come to Los An- 
geles before the end cf the month and ac- 
company Mr. Bridges and Mr. Plate to F 
Paso. 

Of the considerable number of extra sales 
people employed for the holiday rush by 
Montgomery Bros., three have been retained 
on the permanent force. These are H. W. 
Coulter, in the gold jewelry department ; 
William Donnelly, in the watch department, 
and George Hammell, in the silver depart- 
ment. Mr. Coulter, a lively man of 75 years, 
was for 30 years with A. M. Hill, New Or- 
leans. Mr. Donnelly came here from Cin- 
cinnati and Mr. Hammell is the son of a 
jeweler at Oxnard, about 65 miles from Los 
Angeles, in Ventura county. 

Forcing their way into her bungalow on 
N. Vermont Ave., two bandits on the night 
of Jan. 2 took diamonds of an estimated 
value of $10,000 from Mrs. May Golden, 
wife of Charles Golden, a jeweler and loan 
merchant doing business at 110 FE. 5th St. 
The two men came to the house, which is 
the second in a court, and knocked on the 
door. When she answered, they said they 
had a package for her. She opened the door 
and faced two drawn revolvers. The men 
ordered her to go back inside and followed 
her in, closing the door after them. Forc- 
ing her into the bathroom they stripped her 
of the jewels she was wearing and asked her 
if there were any money in the house. Mrs. 
Golden thinks the men knew her, for they 
demanded to know where the bracelet was 
that she was accustomed to wear. It hap- 
pened that the bracelet was being repaired. 
After they took the jewels, the men forced 
Mrs. Golden and her little daughter, nine 
years old, into a clothes closet, which they 
fastened by bracing chairs against it. They 
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then made their escape. Among the jewelry 
stolen were a two and one-half carat dia- 
mond ring, valued at $3,000; two one-carat 
diamond rings, valued at $4,000, and a dia- 
mond Lavalliere, valued at $2,800. The rob- 
bery took place-at 830 Pp. m., and Mrs, 
Golden notified the police 10 minutes later, 
Officers answered the call and search has 
been made for the robbers, but no arrest 
has been made yet. 











All road men of Klein Bros. Co.. left 
Monday, Jan. 15 for their territories. 

Lee Horn, who for many years has been 
representing A. G. Schwab & Sons in the 
south, is now house salesman, having been 
forced to retire from active road work 
because of illness. 

Ed. Maas, Richter & Phillips Co. sales- 
man, had charge of the initiation work 
when a class of 43 Master Masons were 
initiated into the 32nd degree of Scottish 
Rite Masonry recently. 

E. Schwarz, Chicago, who has _ been 
associated for several years with the ring 
business, will represent A. G. Schwab & 
Sons in Indianapolis, Illinois and Michigan. 
He is preparing to go out on the road 
shortly for his new employer. 

A man who registered as a jewelry sales- 
man of New York, was arrested during a 
raid on a roadhouse near Cincinnati Jan. 6 
when Federal agents seized liquor alleged 
to have been found in the pockets of guests. 
Several other guests were arrested and 
released under bonds of $1,000. 

Several visitors called on friends at 
Frohman & Co. during the week. They 
included: Carl Foster, Cynthiana, Ky.; C. 
A. Carrithers, Winchester, Ky., Frank G. 
Meyer, Dayton, O.; Robert Whittaker, 
Harlan, Ky., and Philip Horr, Aurora, Ind. 
John and Joe Gerwe have gone out on the 
road with their Spring lines. 

The many friends of Adolph Ottensosser, 
who was with A. G. Schwab & Sons for 10 
years and left them a year ago, were g'ad 
to hear recently that he had returned to 
the same firm. He will call upon his old 
friends with a new Spring line within a 
short time. ‘At the present he and Mrs. 
Ottensosser are enjoying a vacation at 
Milan, Ind. 

The solid silver bowl made in 1910 by 
Tiffany Co. for the Tri-State tennis tourna- 
ment has been located after being absent 
from Cincinnati for a number of years and 
is now in the hands of a local jeweler 
being prepared for another season of con- 
tests. The bowl at the time was considered 
one of the handsomest in America. It 
weighs 15% pounds. 

The annual dinner dance of the Whole- 
sale Jewelers’ & Manufacturers’ Association 
which was held at the Hotel Gibson, Jan. 6, 
proved the most successful ever held. Much 
credit for the success was given to Clarence 
Loeb, who was chairman of the committee. 
His untiring work and development of new 
ideas in entertainment were the subject of 
much favorable comment. President Julian 
Schwab announced that 126 persons attended 
the affair which was in the form of 4 
dinner-dance. 
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J. \\. King leaves shortly for Los Angeles. 
William Fulton is leaving for his first 


trip of the year. He will first visit the 
south. 

Roy A. Lee, jeweler at Haight and Fill- 
more Sts., announces that he is going out 
of business. 

Horace H. Allen, Coast manager for the 
Oneida Community, Ltd., leaves on Jan. 15 
for a visit to Los Angeles. 

S. H. Friend has left for New York ac- 
companied by his son, Herbert Friend. They 
will sail on Jan. 30 by the Berengaria, for 
the European diamond markets. 

The genial J. H. Spiro and Mrs. Spiro 
recently gave a fine banquet followed by a 
dance, to members of his staff and a few 
friends. The affair took place at the Spiro 
home during the holidays. 

The W. B. Glidden Co., representative of 
k. Wallace & Sons Mfg. Co., will move 
about March 1 from its present quarters at 
85 Post St., to 140 Geary St., where it will 
occupy an entire floor. 

J. H. Gute & Co. have moved their quar- 
ters to rooms across the hallway in the 
Jewelers’ building. J. H. Gute is in Chi- 
cago and expects to remain at the Edge- 
water Beach Hotel there till Jan. 25. 

FE. C. McKeen, Pacific Coast manager for 
the Waltham Watch Co., has been so busy 
since the first of the year that, he states, 
there is now no chance of following his 
usual New Year’s custom of visiting the 
factory. 


Carl Greve, for the past 17 years with 
Staples the Jeweler, Portland, Ore., is here, 
stocking up preparatory to going into busi- 
ness for himself at 351 Morrison St., Port- 
land. Mr. Greve states that he expects to 
open his store about Jan. 20. 

Con W. Hesse, leading jeweler and Mayor 
of Boise, Idaho, is here with Mrs. Hesse 
calling on the trade and renewing former 
friendships, It is 22 years since Mr. Hesse 
was last in San ‘Francisco and he finds many 
changes, but he seems to be enjoying the 
trip. 

“Ted” Huggins, general manager of A. I. 
Hall & Son, has pust returned from a visit 
to the northern territory. A very success- 
ful conference was held at the Portland office 
of the firm at which Mr. Huggins presided. 
He states that prospects, so far, for the 
coming year look very bright. 

California jewelers calling on the trade 
during the past week included Ernest Muel- 
ler, Eureka; J. B. Gardner, Stockton; A. 
G. Prouty, Napa; Joe Heermance, Sisson; 
M. Lewinston, with the Nielsen jewelry 
store, Fresno; Carl Noack, Sacramento, 
and Max Noack, Santa Rosa. 

A very well attended meeting of the Man- 
ufacturers’ Agents’ Association was held on 
Jan. 3, the president, Fred Lee, of Lee & 
Kerski, being in the chair. Plans were for- 
mulated for closer co-operation between 
manufacturers’ representatives in this city 
and in Los Angeles. The meeting took place 
in the office of the secretary, A. V. David- 
son, in the First National Bank building. 

William B. Wood has charge of the San 
Francisco office of the T. J. Bruner Co., 704 
Market St. Mr. Wood states that this com- 
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pany is moving its main office and equipment 
for the cataloguing department to Los An- 
geles. The T. J. Bruner Co. is materially 
increasing its stock at both its California 
offices. Mr. Wood, who is very well known 
to the Pacific Coast trade, has with him, as 
assistant, Victor N. Zachariah. 

At the annual meeting of the western mem- 
bers of the National Jewelers Board of 
Trade, held in the rooms of the organiza- 
tion, First National Bank building on Jan. 
4, Edson Adams, president of the Edson 
Adams Co., was elected to the board of 
directors. This was a confirmation of the 
nomination of Mr. Adams, made ‘last month, 
the term being for four years. A. W. Hug- 
gins, president of A. J. Hall & Son, was in 
the chair. He is one of the vice-presidents 
of the board. The report of the western 
division manager, A. V. Davidson, indicated 
very satisfactory progress during the past 
year. Six new members were admitted in 
the western division during 1922. A great 
deal of important business was transacted 
at the meeting and the following nominating 
committee was electel: Chairman, Edward 
V. Saunders, Pacific Coast manager, Inter- 
national Silver Co.; Burr W. Freer, presi- 
dent, Burr W. Freer Co., and L. W. Kaye of 
Knox & Kaye. 











Otto Burkland, Moberly, Mo., wits Ae da 
Alpiser, of Edwardsville, Ill, were among 
the jeweler visitors the past week, 

Vincent Virzie, formerly located at 1007 
Franklin Ave., is now located in the Demenil 
building. The new location makes it more 
convenient for his trade than heretofore. 

D. P. Richards, of the Maschmeyer-Rich- 
ards Silver Co., is spending a week or so in 
the east in the interests of the firm. Un- 
precedented business in the silver lines is 
reported by this firm. 

Russell Ross, local sales manager for 
Oneida Community, has been spending the 
week on business in Kansas City. C. H. 
Elliott, his assistant in the office, has been 
looking after company business in southwest 
Missouri. 

Men representing the Stange Jewelry Co. 
are back on their territories now. Frank 
Hoebel is traveling in Kansas, Alva John- 
son in Illinois and northern Missouri, E. E. 
Loflin in southern Missouri and Arkansas, 
G. A. Berglund has the Demolay line of this 
firm on the Pacific Coast and returns to his 
field this month. 

C. A. Guthrie, of Bowling Green, Mo., 
has taken a traveling position with the 
Sartor & Kroeger Jewelry Co. and will visit 
parts of the States of Missouri, Kansas and 
Oklahoma. Mr. Guthrie is an experienced 
man in the practical working of the average 
jewelry store in repair work, as well as 
selling, and should make a valuable man for 
his firm. 

Window smashers visited the Mermod, 
Jaccard & King Jewelry Co. Wednesday 
morning and took about $500 worth of 
watches. The robbery occurred at about 
3:45 a. M., and before the building watch- 
man could get to the window the culprits 
had made their escape. They broke a win- 
dow 15 by 8 feet, which will cost as much 
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to replace as they obtained in loot. A soda- 
water bottle filled with water was the in- 
strument used in gaining access to the mer- 
chandise. 

Jan. 3, one of the bandits who made an 
unsuccessful attempt to hold up the jewelry 
store of H. H. Gerhardt, 3324 Olive St., 
on Oct. 4, 1919, was brought to his eternal 
resting place by the ravages of consumption. 
Just seven days before it became evident 
that (“Ding Dang”) Joseph Henry, a 21- 
year-old “gunman” and bandit, could not 
live, he was brought to his home here from 
the Missouri State Penitentiary under guard. 
He was serving terms aggregating 45 years 
as the result of shooting and seriously 
wounding Chief of Police O’Brien, when he 
mussed up their plans in the jewelry store 
holdup. Henry was accompanied by three 
others at the time of this attempt. 

The Maritz Watch & Mfg. Co. has had 
a salesmen’s “round-up” preparatory to 
starting out on the road for 1923 business. 
The new lines were all ready and their 
qualities and fine points thoroughly ex- 
plained. The firm announces the following 
men for the territories as given below: R. 
EK. Temple, Illinois; C. T. McDermed, Mis- 
souri and Oklahoma; Maurice Schulman, 
Oklahoma; L. H. Fiske, Detroit office; Mr. 
Blankenmeister, Arkansas and Indiana; 
Harry Holtz, southern territory, and A. P. 
Woods, Los Angeles, will handle Pacific 
Coast business. Business has been steadily 
increasing with this firm and great plans 
are being made for this year’s business. 

By Feb. 1 the Selle Jewelry Co. will be 
in its new store in the Arcade building. This 
will greatly increase its floor space and give 
it a balcony as well, being a little over three 
times the size of the store occupied at pres- 
ent in the same building. The growth of 
this firm has been quite rapid. Oliver Selle 
and E. A. Wehmueller formed a partnership 
in Oct., 1919, and opened a temporary store 
at 705 Locust St. until their room in the 
Arcade building was completed in March of 
1920. High-class advertising is given the 
credit for a great part of the success at- 
tained by this firm and a strict one-price 
policy, which is even carried to the window 
displays. All goods in the window have their 
prices plainly shown, and the stocks are 
tastily arranged. The windows are changed 
quite often. Both men were employed at 
Kortkamps before going in business for 
themselves, Mr. Selle having been a sales- 
man for 10 years. Mr. Wehmueller was 
employed as watchmaker for 12 years. Mr. 
Selle is quite active in social and civic af- 
fairs and during the past year was the presi- 
dent of the Junior Chamber of Commerce, 
the largest Junior Chamber in the world. 
In 1921 he was the president of the Walther 
League, which has a membership of over 
1,800 members. Miss Lorene Prange is quite 
an asset to the firm and has been associated 
with it from the beginning. She has quite 
a reputation as a singer and has been no 
small influence in adding to the list of cus- 
tomers in the store. She fills both the posi- 
tions of bookkeeper and saleslady. Harry 
Schwier is being trained in the jewelry busi- 
ness according to the methods of this firm. 








A diamond ring valued at $145 was stolen 
recently by a sneak thief from the store of 
Hiram Anderson, Schuyler, Nebr. 
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No. B 2005 Sugar and Cream. Quadruple Plate. 
No. 02005 Sugar and Cream. Silver Plated on Nickel Silver. 


| HERE has always been a de- 
mand for a good sensible sugar 
and cream that does not neces- 
===} sarily match a Coffee or Tea 
Pot, and placed on the sideboard as an orna- 
ment, but one that can be used every day in 
the year, with capacity enough to supply 
sugar and cream for Coffee, Tea, Berries, 
Oatmeal, Puddings, etc., and one that does 
not go out of style and is durable and sub- 
stantial enough to last for many years. We 
believe our set as illustrated above, would 
suit your customer. Order a set for trial. 
We believe you will find it a ready seller. 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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I F T c other than Jewelry 


bat adan ielile 
toa Jeweler's Stock 
Helpful Hints for the Gift Depart- go to any length to explain the justice of Their Christmas Money 
ment During January your position. 


Nothing could be more certain to drive THOSE people who received cash gifts 
QXE of the things worth considering is ° visitor away for good than to refuse tp for Christmas, and there are many of 

how to’ make the most of the visits of °XChange the gift and offer no explanation, them, many wives and home-makers among 
people who bring back pre-Christmas pur- simply refusing curtly and abruptly. _ them, are good prospective purchasers of 
chases of their friends to exchange them, These people who come in after Christmas the attractive goods you show in your gift 
perhaps even to try to get the money back. to make exchanges are not the people who shop department. 

The first rule in the book is to treat these DOUsht the goods. They may come back Invite people to bring in their Christmas 
people cordially, just as cordially as if they because they have been told they could make 

an exchange, told by the giver who assumed 
too much in assuming that you would make 
an exchange. They are possibly people who 
have never been in your store before, people 
who are in no sense your customers. Here 
is your chance to impress them favorably. 
Show them that you are a good man to do 
business with. Impress them with the oblig- 
ing nature of your service. Make them feel 
like coming back. Make them into friends 
by the treatment you give them in this con- 
nection, and you will have them for buyers 
some other time. 

If they want to exchange for something 
worth a little less money, don’t be fussy 
about refunding some of the purchase price. ae 
You might better unjustly refund it all than 9 ad ey) cg (gr Ot a! 
to make an enemy for your store. vw Map Se 
































But it is not all of the successful handling . O17 | 
: . - y . “\ s! Vn 9 
of these gift-exchange people to take back ' a 2) erate ae 
what they bring and send them away with SAT Tiree eile — 1 
something else in its stead. See what you one 4 
can do, while they are there, to interest them fest A38 4 4 A$ ¢ y i she 


£ hl 
os 





in other things. Instead of letting them 
trade down, exchanging for something 
cheaper, get them interested in the best you 
have and make an up trade, one that will 
came to purchase. There is no virtue in bring in a little money in addition to the 


Group No. 245—STERLING SILVER TEA BALLS 
(See text on page 113) 














making the exchange the visitor requests returned goods. aN, Group No. 247—ATTRACTIVE COASTERS FOR 
and doing it as if it were an imposition. No There are probably things in your stock THE GIFT DEPARTMENT 
matter if you think it is an imposition and that the visitor wants, perhaps has wanted (See text on page 113) 


you think you should not be asked to do it. for a long time, probably wants more than 
If you are going to do it at all, be cheerful she wants the thing given her. Here is money and see what a host of pretty 
about it and at least get credit for being your chance to give her a chance to get that things it will get for the house. 


accommodating, even though you curse thing she wants for just a little money, by Just because your gift department line 
inwardly, paying the difference. was featured heavily before Christmas and 
If the request is one to which you cannot Salesmanship ought to enable the gift because many people think of it as holi- 


accede by reason of the conditions under shop salesperson to interest the visitor in day stock, don’t let them think that Christ- 
which the sale was made, if you must refuse, more things than the one thing she had in mas ends the business in that line until next 
be as agreeable as you can about that and mind when entering. December. 

















Group No. 246—LUSTROUS EBONY COLORED GLASSWARE WITH STERLING SILVER DEPOSIT DECORATION 
(See text on page 113) 
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SECOND CHICAGO EXHIBIT 








OF . 
GLASS, POTTERY, LAMPS AND HOUSEFURNISHINGS 


February 5th to 17th, 1923—Congress Hotel 
#5” AN UNEXCELLED OPPORTUNITY 


Three hundred good lines occupying seven floors of the famous Congress Hotel. Make 
your plans now to come! Look over the lines shown below. Jot down in your memo book 
the ones you wish to see. Then set aside three or more consecutive days between Febru- 
ary 5th and 17th, 1923, to be spent at the second Chicago Exhibit. 
with many others to be added later, the following lines will be on display: 


Partial List of Exhibitors—1923 Exhibit, Glass, Pottery, Lamps and Housefurnishings 


Adler Manufacturing Co, 

Advance Wood Turning Co. 

Albright China Co. 

Aluminum Cooking Utensil Co. 

Aluminum Products Co. 

American Clay Products Co. 

American Stamping & Enam- 
eling Co. 

American Woodenware Co. 

Anchor Manufacturing Co. 

Art Industries, Inc. 

Art Lighting Fixture Studios 

Art Specialty Co. 

Artistic Metal Products 
Corpn. 

Atlantic Refining Co. 

Atlas Manufacturing Co. 

Avalon Iron Works 


Basket Importing Co, 
Beaver Valley Glass Co. 
Bellaire Enamel Co. 
Benjamin & Leipzig 
Berghoff Importing Co. 
Bernstein, Samuel B., Inc. 
Best Lamp .Co., H. A. 
Bing, Ferd., & Co.’s Succes- 


sors 
Bonita Art Glass Co. 
Borgfeldt & Co., Geo. 
Borin Manufacturing Co. 
Bowman Co., Geo. H. 
Brown-Reddrop 
Brush-McCoy Pottery Co. 
Bryce Brothers Co. 
Buckeye Aluminum Co, 
Burke Studios 
Canonsburg Pottery Co. 
Carrollton Pottery Co. 
Carlson, Pirie, Scott & Co. 
Cassidy Company, Inc. 
Cataract-Sharpe Mfg. Co. 
Central Cut Glass Co. 
Central Glass Works 
Central Specialty Mfg. Co. 
Chicago Lamp & Fixture 
Works 
Chicago Lamp & Frame Co. 
Colonial Lamp & Fixture 
Works 
Consolidated Lamp & Glass 


Continental Silver Co. 
Corning Glass Works 
Crockery & Glass Journal 
Crooksville China Co. 
Crown Cut Glass Co. 
Crystalart Studios 

Daison Mfg. Co. 

Darden Co., W. T. 
Decorative Lamp & Shade Co. 
Diamond Glassware Co. 


East Liverpool Potteries Co. 
Ebeling & Reuss 
Economy Tumbler Co. 


Farber Brothers 

Fensterer & Voss 

Finn, J. B. 

Fostoria Glass Co. 

Friedlander Co., Oscar O. 

Friedman, Jos., Metalware, 
Inc. 

Fry Glass Co., H. C. 


Gould & Co., L, 
Graham & Zenger 
Great American Art Mfg. Co. 


liaeger Potteries 

Hall, Charles, Inc. 

Hallgren, A. G. 

Iiamilton Ross Shade Fac- 
tories 

Hiaven Company 

Hazel-Atlas Glass Co. 

lielm & Soukup 

Herbert, 8., Cut Glass Co. 

Hesse, Michel 

Hirsch-Malgood Co. 

Hocking Glass Co. 

Hodges & Co., William 

Hopewell China Corporation 

Housefurnishings Journal 


Illinois Pure Aluminum Co, 
Illinois Specialty Co. 
Imperial Glass Co. 

Importers Corporation 
Indiana Aluminum Ware Co. 
Iroquois China Co. 


Jackson Vitrified China Co. 

Jacobsen, J. A. 

Jeannette Glass Co, 

Jefferson Co., The 

Jennings Bros. Mfg. Co. 

Jones Co., Ira A. 

Jones, McDuffee & Stratton 
Corporation 

K. & O. Co. 

Kammenstein, M. 

Katz & Co., Frank M. 

Katzinger Co., Edward 

Kee & Co., Soy 

Kelly & Reasner 

Kerr Wire Products Co. 

Kewaskum Aluminum Co. 

Kindt & Co., Geo. Co. 

Knapp Candle & Wax Co., B. 


J. 
Kohl-Thomas Co. 
Kopf, Marcus 8. 
Koscherak Bros. 
Krantz & Sell Co. 
Kurtz, Frank B. 


Kyle Co., William 


Lacey, M, J. 

Lake Manufacturing Co. 
Land-Dilks Co. 

Lazarus & Rosenfeld 
Lee-Marion Co., The 
Lehman Bros, 

Leyse Aluminum Co. 
Lippincott Glass Co, 
Little-Jones Co. 


McAnulty Co., The 
McKee Glass Co. 
MacBeth-Evans Glass Co. 
Maibrunn Co., The 
Manning, Bowman & Co. 
Marion Glass Mfg. Co., The 
Marks, M. M. 

Martin’s Mercantile Co, 
Maryland Glass Co. 
Massillon Aluminum Co, 
Meder, KE. M. 

Metal Arts Studios 
Minnemeyer, Walter G. 
Moe-Bridges Co. 

Morton Pottery Co. 
Mound City Glass Co. 
Mueller, Wm. G., Inc. 
Mulvaney Art Studios 
Munising Woodenware Co, 
Mutual China Co, 


National China Co. 

National Pottery Co. 
Newark Art Lamp Mfg. Co. 
Newton & Associates, Earl W. 
Newton Co., Earl W. 

Noe & Sons, Wm. R. 
Northwood Co., H. 


Ohio Pottery Co. 

Osborne Art Studios 

Owen, W. C. 

Paden City Pottery Co. 

Parch-O-Lite Co. 

Parker Co., Charles 

Patrick, T. H. 

Peerless Light Co. 

Pellegrini & Co., L. 

Peru Basket Co. 

Phillips Glass Co. 

Pittsburg Lamp, Brass & 
Glass Co. 

Pope-Gosser China Co. 

Porcelain Enameling Assn. 

Pyrex Sales Division, 
Corning Glass Works 

Queen Manufacturing Co. 

Racine Iron & Wire Works 

Rainaud Co., H. E. 

Reading Saddle & Mfg. Co. 

Redmon, Sons & Co., W. C. 


Do it now! ‘Together 


Red Wing Union Stoneware 


0. 

Regal Art Co. 

Rehberger & Saul 

Republic Stamping & Enam- 
eling Co. 

Retherford, R. Milt 

Riviere Brass & Bronze Co. 

Rockford Peerless Furniture 
Co. 

Rome Manufacturing Co. 

Royal Art Glass Co. 

Royal Metal Mfg. Co, 


Sanitary Refrigerator Co. 
Saquoit Toilet Paper Co. 
Saunders Co., D. 
Saxon China Co. 
Schlesinger M., Inc. 
Schlueter Mfg. Co. 
Schmidt Co., Hugo W. 
Schneider, J. A. 
Sebring Pottery Co. 
Seneca Glass Co. 
Shepherd Co. 
Sherwood Bros. 
Simpson & Co., Lewis H. 
Skidoo Company, The 
Smith Metal Arts Co. 
Smith-Phillips China Co. 
Somers & Stitzburg 
Stadler Photographing Co. 
Stage-Kashins Cut Glass Co. 
Steelcraft Co. 
Steinbeck Co., The 
Steuben Sales Division, 
Corning Glass Works 
Steubenville Pottery Co. 
Straub & Co., Paul A. 
Susquehanna Cut Glass Co. 
Taiye Trading Co. 
Thompson Pottery Co., C. C. 
Tinker, Frank B. 
Toledo Cooker Co. 
Tribble Cordage Mills 
Turchin Mfg. Novelty Co. 
Uhl Pottery Co, 
Union Brush Co. 
Utility Glass Works 
Venon, J. H., Inc, 


Wabash Basket Co. 
Wagner Mfg. Co. 
Weil-Ransom Co. 
Wellsville China Co. 
West & Sons, Geo. R. 
West Bend Aluminum Co, 
Weston Glass Co. 
Wheeling Decorating Co. 
Wolf E., Inc. 

Wood Art Co. 


Zanesville Stoneware Co. 


Manufacturers! For sixteen-page prospectus giving full information regarding the Exhibit 
write to Ira A. Jones, Secretary, Glass, Pottery, Lamps and Housefurnishings Association, 
9 North Wabash Avenue, Chicago. 





Don’t Forget the Date: Feb. 5th—17th, 1923 
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Hints for the Dealer Conducting a Gift Department 














Ep!Tor’s Norte:—Jewelers who are interested in special lines for their Gift Departments are invited to 
suggest articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is available. - 


I.L the accessories of the tea-table are 

of decided moment to the tea drinker. 
There are many ways of brewing tea and 
to many it is almost a rite. To those pre- 
ferring the teaball method there are many 
on the market suitable for all occasions, 
both large and small, and very attractive. 
In Group No. 245 are shown a selection of 


ly decorated and of excellent workmanship. 
* * * 

Group No. 251 shows a fine example of 
Czechoslavakian peasant pottery. For many 
centuries these people have loved to decorate 
their belongings in a combination of 
gorgeous colors. The mugs and jugs and 
other pieces shown are quaint indeed but 

















Group No. 248—cCRYSTALWARE WITH PLEASING DECORATIVE MOTIFS 


some tea balls in sterling silver also the 
“teaette” which is splendid for making one 
cup of tea. 

x * * 

The colored glassware so popular at the 
present time is equally as lovely and attrac- 
tive in the lustrous ebony and especially 
when the black is decorated with sterling 
silver deposit. Most decorative and useful 
pieces are made in this ware, some of which 
are shown in Group No. 246. 

x * * 

The coasters in Group No. 247 are of 
two styles, one with sterling silver gate-like 
rim and cut glass base, while the other is 
all silver. These are nested and come on a 
stand with a convenient handle. They are 
always useful and may well find a place in 
the gift department. 

x * * 

As has already been said, nothing can 
quite take the place of crystal, silver and 
china. Each has its niche. Beautiful 
crystalware adds greatly to the attractive- 
ness of a well appointed table. In Group 
No 248 are pieces of artistic design and 
graceful contour, as wel as being very 
useful, 

Imitaticn ivory toilet articles enjoy popu- 
larity and always meet with ready sales. 
Many people prefer this ware because it re- 
(uires little or no care to keep it clean and 
i consequence always looks well. The tor- 
toise shell, ebony and amber also enjoy this 
Popularity. Attractive examples are shown 
in Group No. 249. 

x * * 
_ The atomizer is very much in evidence 
in the art and gift shops, even being promi- 
nently displayed in many windows. Very 
beautiful are those illustrated in Group No. 
They are of baccarat glass handsome- 





the 
The 


substantial, as one would imagine 
peasants might wish to have them. 
china is all hand decorated. 
* bo * 
The fan has ceased to be merely a fan 
for utilitarian purposes only, but is now an 
important accessory to the woman’s toilet. 





Groupe No. 249—arTICLES OF IMITATION 


Those shown in Group No. 252 are always 
popular whether in solid colors, nacre or 
shaded effects. The handles may be obtained 
in imitation shell or ivory, or of real mother- 
of-pearl, tortoise shell, amber or ivory. 
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Speeding up January Interest 





EW things, new attractive goods will 

interest people at any time. The fact 
that they have been through a shopping 
season at fever heat may make it a little 
difficult to interest them at once, but all the 
more reason why you should seek for 
novelties, for goods of exquisite beauty, or 
of exceeding rarity and great novelty. 

Get hold of some heirlooms and antiques, 
some peculiarly interesting items, even if 
only to borrow them for window display. 
Do something to interest people in your 
displays. Offer an award for the oldest 
candlestick brought in for a candlestick dis- 
play to be held late in January. Advertise 
this: little contest and get all the people 
around you digging up the old candlesticks. 
Give the contest a sound foundation by 
asking that each contestant fill in a blank 
which shall state name, address, and age 
of the candlestick actually known. This 
puts the responsibility for age right up to 
the owner and makes the statement definite 
and no one can find any fault with your 
final award of the prize. A similar contest 
for the oldest book is very interesting. The 
books, of course bear the date of publication, 
which establishes the winner. 

Search the markets through, and study the 
advertising pages of trade journals and the 
catalogs of manufacturers, and write to 
manufacturers and jobbers, to find new 
things that will interest people in your 
gift stock. It is not to be expected that the 
customer who comes in in the middle of 
January, perhaps looking for something for 
a gift or for a prize, is going to be en- 
thusiastic over a collection of stock she saw 
there before Christmas, not even though it 
is marked down. 





IVORY TOILETWARE MAKE PLEASING GIFTS 


She wants to see something new, some- 
thing the recipient of the gift will not have 
seen there before Christmas. You can’t get 
rid of all your pre-Christmas stock, but 
you can add new items to spice it up. 
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HAWKES 


= “It’s Just the Thing for 


No. 3703—Salted Almond Dish, 
44%” diameter, satin engraved 


99 

Sr ede oecple nde a Shower Present! 
peat odie It’s just the thing for a shower 
= AES ze (Si present’—you will hear one cus- 
wee ¥ be (es tomer after another say when you 
t. show this dainty salted almond dish. 


(Suitable for after-dinner-mints also). 


SBS 


4 ae 





In exquisite taste, yet it is so inex- 





vg pensive that the woman who must 

hc - provide many shower presents at this 

= season will be deeply grateful to you 

Order this dish today. Show it and it 1s for suggesting it. And the woman 
sold (with a considerable profit). We'll who receives it, will be coming to you 


for other pieces of Hawkes artistic 


ship the day your order reaches us. 
crystal-ware. 





T. G. HAWKES & COMPANY Corning, N. Y. 


Pacific Coast Office: 140 Geary Street, San Francisco, California. 


















Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. 






































PrOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 

products enjoy a national reputation. Note the above ‘Table Service.” The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut ‘Pershing’ flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 


every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, Rochester, Pa. 
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The Specialists 





F! iY years ago, as today, there were 
numerous types of jewelry stores, but 
the greater majority were more than the 
shop in which watches and jewelry could 
be repaired and articles of jewelry pur- 
chased. The shops had numerous depart- 
ments, they were small department stores, 
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repair department brings more people into 
the store than does jewelry—that is, into the 
store where jewelry and repair work only 
are the business policy. 

In the jewelry store where some side line 
of novelties and gifts, which are suitable for 
sale in a store of the high class and calibre 
of a jewelry store, are pushed through ad- 
vertising and window display, these depart- 





—_—— 














Groupe No. 250—BACCARAT GLASS ATOMIZERS MAKE ACCEPTABLE GIFT STOCK 
(See text on page 113) 


with china goods, glassware, silverware, gas 
fixtures, paintings, statuary, bronzes, clocks 
and a large variety of the novelties of the 
day. These shops were also their own im- 
porters of precious stones. 

Today business conditions aré so entirely 
different that few of the old shops remain. 
There are some, though, which have with- 
stood the hand of time and remained prac- 
tically unchanged. Some have dropped 
clocks, and, of course, practically all have 
dropped the gas fixtures. Some statuary 
and bronzes still remain in the jewelry 
store, but the number today is very small, 
while china, glassware, and even silverware, 
are carried by a very small number of 
houses, and not at all by many. 


Paintings are to be found in galleries and 
art stores. The china and glassware are 
in specialty shops or the department store. 
Statuary and bronzes are to be found in 
their galleries. Gas and electric fixtures 
are in the stock of the hardware or elec- 
trical store. The age is one of specialties 
and specialists—but each of those specialists 
sooner or later learns that unless there are 
years of prestige and reputation behind them 
they are suddenly, before many years have 
Passed, going to find that they are not mak- 
ing sufficient profit—their overhead is too 
great—and that they must either enlarge 
their line by stocking some kindred arti- 
cles, or they must go out of business. 

_ Today, the watch repair department and 
Jewelry repair bring more customers into 
4 jewelry store than ever before. It can 

said with considerable accuracy that the 


ments are bringing customers into the store 
who later are jewelry customers and bring 
their watches there to be repaired. 


Though there are specialty shops where. 


these novelties can be purchased, people will 
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The department stores are making such 
a success because they have so many types 
of merchandise in one building. The jewel- 
ry store is in reality a gift store. People 
go there to buy presents of jewelry or sil- 
verware, and the minority go there to buy 
something for themselves or for repair 
work. There are other gifts beside jewelry 
—other gifts which might better serve the 
purpose, but because the donor of the gift 
is undecided and the jewelry store is near- 
est, jewelry is selected; or, if the novelty 
store is nearest, she may buy an expensive 
brocade or satin bag with a silver or gold 
top, or some leather goods which, had she 
been able to get them in the jewelry store, 
would have been purchased there. 

So it is that the store which carries more 
than jewelry, and does repair work, is draw- 
ing the greater number of customers and 
will do a larger and more profitable busi- 
ness than before. 

The jewelry stores in smaller towns have 
been forced to be miniature department 
stores because there are few or no specialty 
shops, and their work is the same as the 
pioneer jewelry houses of the early 19th cen- 
tury. They are doing what the larger stores 
and what the city jewelry stores can do— 
add novelties to their stock—novelties which 
sell, whose turnover is quick and which at- 
tract customers to the store, making friends 
of them through maybe at first an inconse- 
quential sale.—V. R. 





Going After Birthday Gift Trade 





HE gift department of the jewelry store 

ought to hammer hard by means of 
direct mail advertising: and telephone calls 
to prospects on the buying of gifts at the 
store for presentation to folk on their birth- 
days. So it would be to the advantage of 
the gift department to get hold of all the 
books of local biographies it could secure 
and to card index the birthdays mentioned 





Group No. 251—CZECHOSLOVAKIAN PEASANT POTTERY IN ATTRACTIVE DESIGNS 
(See text on page 113) 


trust the jewelry store to carry the very 
best for the money. If the store has always 
had the reputation of excellent merchandise 
for reasonable prices, they will feel the same 
abcut the novelty or gift department. 


in these volumes and to then call up or cir- 
cularize the friends and relatives of all the 
folk thus card indexed about three weeks 
to a month ahead of the birthdays. 

For instance, if from a book of local 
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Goblet 
Classic Design 


New York: 1107 Broadway 
E. T. W. Craig, Representative 


Philadelphia: Tenth & Market Sts. 
J. A. Hemple, Representative 


Sem Francisco: 628 Mission Street 
F. M. Dunn, Representative 








IDEAL GIFTS 










Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold |I 
Banded, Mother of Pearl and yellow Iridescent de- | 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 

















“The glass with the ring when tapped” 


Beautiful Colored and Gravure Photos Sent Upon Application 

United States Glass Company 
f General Offices and Salesrooms 

So. 9th and Bingham Sts. | Pittsburgh, Pa. 


Boston: 99 Bedford Street Baltimore: 110 H 
M. A. Lovell, Representative John A. Dobson Co., resentative 


Los Angeles: 643 South Olive Street : 36 East Randolph Street 
cucege Renshaw, Representative 


J. F. Stirk, Representative 
Denver: 404 Jacobson Building 
Norton C. Boyer, Rep. 











Dallas: Southland Hotel Building 
D. D. Otstott, Inc., Representative 




















assembled 


| Maddock &Miller | J 
he House of Stock’ 
39 W. 23rd Street 
New York 



































January 17, 1923. 


biography it is found that the president of 
the First National Bank will have a birth- 
day on June 6 then this fact should be put 
down on a card which was then indexed 
according to the date and so that four 
weeks ahead of June 6 the card would come 
to light. The store should then call up the 
friends or relatives of the president of the 
First National Bank and suggest to these 
friends and relatives that the best way to 
remember ‘the president’s birthday would 
be by the purchase of something from the 
gift department of the store for presentation 
to the president. 

If this sort of a card index was added 
to from all available sources, such as biog- 
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People who patronize gift departments are 
always anxious, as a general thing, to secure 
articles for presentation which. will be 
modern and popular. Folk don’t: like to 


buy goods for presentation as’ gifts. which ‘ 


have gone out of style or which,*at’ least, 
aren't particularly popular loeally, So 4 
window display showing the more popular 
of the goods now being sold by’ the gift de- 
partment would register a big hit :with the 
store’s. patrons and would be seally per- 
forming a service to the patrons*in that it 
would show them what to buy. 

Of course when such a display is staged 
by the store the establishment should take 
care to see that placards in the window and 
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raphics appearing in the local newspapers, 
notes of birthday parties appearing in the 

society columns of the papers, remarks 
“made by friends and relatives, and so on, 
the store would soon have a collection of 
dates of the birthdays of many of the.city’s 
leading citizens and from this collection 
could, in the ways suggested, easily work 
up a very considerable amount of business. 

All this sort of thing wouldn’t call for the 
expenditure of much time or trouble on the 
part of the store if the work was dis- 
tributed over the entire year and if some of 
the work on the proposition was done every 
day in each month—F. H. W. 





What Articles Sell Best in the Gift 
Department? 





OF what goods has the gift department 
of the jewelry store sold the greatest 
Numbers since starting in business? ; 
Of what goods in the gift department has 
the store sold the greatest quantity in dol- 
lars and cents? 

What goods now being sold by the gift 
department of the store are most popular 
with the purchasers, judging by the num- 
ber of sales of the goods made and the 
Value of the goods sold? 

The answers to all these questions would 
be exceedingly interesting to all present and 
Prospective patrons of the gift department 
and if the answers were presented by means 
of actual displays of the goods in the store’s 
show window the result would be to make 
More folk stop and look at the window 
than would ordinarily do so, with a conse- 


quent increase: in sales of the goods ex- 
hibited. ' 


attached to the goods told the entire story 
in such a clear, interesting way that every- 
one who looked into the window would 
understand the whole thing and feel that 
the display and the placards were present- 
ing some unusual and worth while news 
of the store—F. H. W. 





Try Coué to Help Your Business 





VERY month, every week and every 

day, jewelers’ business in “Gifts other 
than Jewelry” is getting better and better. 
This is no Coué imagination but a fact 
which at present is supported by documen- 
tary evidence. Every month and _ every 
week the number of inquiries regarding 
specialties illustrated in the Gift Section of 
THE JEWELERS’ CIRCULAR is getting greater 
and greater. 

What does the jeweler deduce from this? 
It should make him ask himself, “Am I 
getting all I can out of my Gift Depart- 
ment?” and if not he should at once say 
to himself, “Every month, every week and 
every day I must make more of my Gift 
Department.” But to say that is all right 
and would probably please Dr. Coué, but 
it Would have very little influence on the 
results at the end of the year unless he 
starts to do something and sets on foot 
inquiries as to where to purchase the kind 
of goods to enlarge his department. This 
would help very considerably but he must 
study his customers’ tastes, study the needs 
of the community, see what is the popular 
vogue, keep a little ahead and lead rather 
than tag after the other fellow. Let him 
rather make his store so attractive that his 
customers will get into the habit of saying 
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“Every week and every day I will do more 
and more business with Smith, the jeweler.” 

This Coué business gets under the skin 
if you start thinking about it and if you 
apply it to. your ‘daily vocation, who knows 
but it really will. make one ptit<into opera- 
tion things’ one has neglected. 





Cut Crystal Always in Vogue 





THE old question of cut glass and silver 

being rivals, like many other old ideas, 
has been very largely dropped into the 
discard. 

Cut crystal has a place that cannot be 
filled by silver and silver has uses that no 
cut glass can replace. Each has its) own 
particular field, but more tham ever now a 
combination of sterling and crystal is most 
popular. The cut crystal manufacturer has: 
seen the drift of things and many of his 
craft have profited by applying sterling 
decorations and fittings, while sterling and 
plated goods makers are using a good deal 
of cut and engraved crystal. 

True, the colored glass that has been so 
much the vogue has cut into crystal glass 
business but then the crystal cutters, again 
serving the trend of things have recognized 
the sign of the times and have gone in for 
colored glass even starting decorating shops 
of their own. 

So after all, it is a compensating world 
and if one loses in one way, other avenues 
open up to fill in the blank, But the cheer- 
ing thing for the crystal glass cutters is 
that nothing can oust their product. It has 
a peculiar niche in the business building 
and nothing else can substitute it. Even 
silversmiths recognize this: as is evidenced 
by their own advertisements, for you will 
seldom see an up-to-date display that does 
not have some crystal to embellish the silver. 





An Appealing Gift Department 

NE of the most successful gift depart- 

ments in the middle west has recently 
been inaugurated. While this store is not 
a particularly large one, it has turned over 
practically the whole third floor for gift 
display. Stepping from the elevator the 
customer walks down a long aisle, flanked 
by gift tables, to a tea shop, Reasonable 
prices and timely gifts for each particular 
event are the outstanding features. With 
this idea in mind, the tables are arranged 
with gifts for the season at hand and an 
artistic card announces the occasion. This 
is a pertinent suggestion to those waiting 
for friends and is a good sales booster. 

In the rear of these tables are over a 
dozen tables arranged diagonally, each 
illuminated with a lamp of a different kind, 
with the tables arranged in different ways. 
In large glass cases are displayed the choice 
items of Dutch silver, fine china and glass- 
ware and bowls containing goldfish are 
grouped here and there. The wall space 
is taken up with displays of fibre baskets, 
imported bird cages, teakwood stands and 
French and Italian novelties in vases, 
candlesticks, wall plaques, - etc. 

Upon entering the department the cus- 
tomer finds herself in a friendly atmosphere 
quite unlike the average crowded depart- 
ment $tore. 
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A Real Good 'Tweezer 


HEN your customers ask for a real good 
tweezer, have you a La Cross No. 1027 to 
offer them? 

For all-around quality, La Cross No. 1027 is a 
recognized leader. 

Note particularly the nicely adjusted tension, 
the accurately shaped and carefully machined, 
raised shoulders under the jaws that give this 
tweezer its well-known vise grip. 

This unusual tweezer does more than just supply 
a demand. It makes friends. It is the outstand- 
ing best seller at every counter where it is sold. 

Regardless of what other tweezers you carry, 
it will be profitable to have some 1027’s to meet 
those demands that are made on you for a “real 
good tweezer.” 

Get a sample dozen to-day and prove to yourself 
what you can do with this popular tweezer. If 
you would like to have them on a card, ask for 
card No. 2220. 


If your jobber cannot supply you, write us direct. 


SCHNEFEL BROTHERS, Newark, N. J. 





SPECIAL 
OFFER! 


This handsome dis- 
play case, filled with 
La Cross nail-files, 
tweezers and scis- 
sors, is complete for 
$20! 


la Gross 


MANICURE 
IMPLEMENTS and SETS 


_ o- 
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Borghese | Productions 


are replicas of beautiful objects belonging to other 
ages; made in an interesting variety of ornaments and 
utilities appropriate for use in the best homes. 


Book-Ends 
Candlesticks 
Boxes 

Desk Sets 
Lamps 


Panels 


Fruit Bowls 


CHARLES HALL. Inc. 


18 West 23” Street, NewYorkCi 
Worxs- Springfield, Mass. 





























“Send It on Wings’ 


This Telephone Index 


and Memo Pad (under index) 
(@ $12.00 per Dozen 


Is only one of scores of 
Jeautiful, Sunny Gifts 
offered by the Butterfly 
Box for 1923. 


Other new items are— 


Choice Cut Glass 
Perfume Drop- 
OP skccevencan $3.75 ea. 


Ivory Puff Box, 
Octagonal 
Shape, Heavy 


BOGE cn vcsere 1.25 ea. 
All Proved Sterling Silver _ 
Money Makers Rings .......-- 1.75 ea. 


Butterfly Lockets in Infinite Variety 
New Catalogue Out 


When in Boston—call and look over our Beautiful Line 
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The Butterfly Bor, Jnc., “aoa — | 
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New Reproduction 


All These Rings Are Hand Pierced 


Our Own Original Designs Only. Three Graces 


by 


Canova 





20 inches high 
Beautifully Tinted 








Reconstructed 
Alabaster 
An 
~ ™ Excellent 
Made in 18K Belais’ and Platinum Xmas Gift 
We Do Not Sell to Retailers—Buy from Your Jobber. or 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 


| Make Good 
Window 
Display 











BIKOFF &> BROWN 


Dependable Merchandise at Low Prices 


Price 


$10.00 






































Lehmann’s Original and Tested 
6é LM 9 ° hs will solve 
Justrite” Ring Springs, f°". 
No wires to pinch or twist. Solid band of gold, very springy, smooth and 
durable. Look for the name ‘‘Justrite’’ stamped on each one, 14K. 
Yellow, Green and White Gold, 9 widths. Order from your jobber by the 
name ‘‘Justrite,’’ and avoid imitations. 


O. E. Lehmann & Co. 77a gri"g. cervet 














Everlasting Photographs 


BURNED INTO CHINA 
For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 






Watches Clocks 
sineeiill Pearls Real Art Marble Works 
Jewelry Siveswane Florentine Pressed Marble Statuary 
309 Bleecker St., New York, N.Y. 
If you have not seen our com- 2 
plete line, drop: us a card, and 
sur repiesentative will call. Many Wenne Gift Rings Won't Fit 
125 Fifth Avenue NEW YORK Your customers will appeal to you. A stock of 








natural colors. We also burn photographs on 



















Watch dials. ’ 
Ask for Illustrated Catalogue, THE BUYERS DIRECTORY 
F. J. H. ABENDROTH Price $1.00 
7203 Franklin St., Forest Park, Ill., P. O. Box B The Jewslers’ Circular, 11 Jobe St. New York 
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FROM THE 


BUSINESS FOR 1923 SHOPS OF 























Will be made prosperous by New Ideas ; 
° . j 
We are going to make business good PRODU 
for 1923 with Our New Ideas. 
Get acquainted with our organization and BF a 
products by filling in the coupon below. sae be 


ART-CRAFT PRODUCTS CO. 
5335 N. Western Ave., CHICAGO, ILL. 


LET THIS COUPON PO!NT THE WAY TO BIGGER SILVER PROFITS 
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& Gentlemen: Please send us, transportation prepaid, samples and catalog of your 

8 Old Dutch Silver Reproductions with a view to our placing an order if found 

§ satisfactory in quality, craftsmanship and price. Will remit in due course to 

§ cover your memorandum bill or return your samples within ten days carefully 

: packed. 

BB NEMO 222.2 ccccccccrcccecsccccccccccccccseescrccccssesarecccessessecccsccccscesosooooncse 

I iii sintnnaersnenbousnns Wigdengee a cnnisdanan tbe dadiiatianieundes 
No. F 32, Newest Card Receiving Tray, : Sia ati ten - 
Size 7 x 7, Lacquered, Felt Bottom 4 Jy. tC. aa i i ia ade ae ama 
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IMPORTED CLOCKS 


HALL CLOCKS 


Gea Jacques Movements 


The most extensive line offered ranging from 13 
tubes—7 chimes to5 tubes—1 chime, also rod 
gong movements. 


Fitted in best quality American made Cases. 


“Elite” tubes used exclusively. 











MANTEL CLOCKS 


qa Jacques Movements 


Westminster or Westminster and Trinity Chimes. 


Fitted in best quality American made Cases. 





Miniature Chime Clocks 


Lever escapement; spiral gongs. 


Gothic or Doric style, Mahogany Cases. 


Kienzle Clocks 


CLock> 
Westminster 4/4 chime on mellow tone rod gongs. 








* Hamburg-American Clocks 


Westminster 3/4 chime, two train movements. 


Mahogany or Oak Cases. 





Hour and Half-Hour Mantel Clocks, 
Wall Clocks, Ete. 


GEO. BORGFELDT & CO. 


16th St. and Irving Place New York 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ Circutar regarding any advantageous 
device or plan which they are utilizing in cen- 
nection with their business 

















Remarkable Sales Produced By This 
Letter Campaign 





Written Expressly for The Jewelers’ Circular 
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ETTER than twenty per cent. returns 

in actual orders out of a single letter 
sent out by the Direct Mail Advertising 
Department of a retail store may sound 
like a dream to the average reader of this 
publication. 

Yet, such a result was actually accom- 
plished recently by a retail store in Atlanta, 
Ga., when, out of 10,000 customers to whom 
the letter above referred to was sent, more 
than 2,000 of them made purchases at the 
store within four months after receiving 
this letter. 

This company—the George Muse Com- 
pany to be exact about it—is in the clothing 
field, but really what’s the odds? The 
principles of direct mail advertising are the 
same in one retail field as they are in 
another, and merchants who are readers of 
this publication can use this same idea to 
equal advantage. May, in fact, use the 
letter verbatim if so desired, through the 
courtesy of the Muse Company. 

The Direct Mail Advertising Department 
of this store was established only a few 
years ago as a sort of an experiment; but 
it obtained such excellent sales results from 
the very outset that it is now one of the 
big factors in the conduct of the business. 
It annually sends out about 300,000 letters 
and pieces of direct mail advertising; its 
yearly postage bill is around $6,000, and 
other expenses of the department close to 
$10,000 per annum. Yet, the department 
-has been so successful that this investment 
1s returned many times over each year in 
resultant gross profits—ample proof that 
direct mail advertising pays, and pays well. 

William F. Greene, in charge of the 
department in question, compiled recently a 
table of costs of the average 1,000 letters 
sent out under two cent postage. This in- 
cluded cost of multigraphing, of stationery 
and envelopes, time involved, postage, and 
all other costs. The average cost of 1,000 
letters where the company owned its multi- 
raph was $30 to $31; where the multigraph 
Was not owned $4 to $5 per 1,000 was added 
to this cost. The total time involved includ- 





ing folding, stamping, inserting letters in 
envelopes, operating multigraph, filling each 
letter in individualiy with the customer’s 
name and address, was around 13 hours. 
Where the multigraph is not owned this 
time is reduced about one hour. 

As regards the particular letter referred 
to above and which accomplished such un- 
usually good results, it was termed by the 
company a “good will’ letter, and was sent 
to 10,000 accounts in Atlanta and nearby 
towns and cities, on which no purchases at 
all had been made in four months or more. 
Each letter was individually filled in with 
the name and address of the customer, and 
started off as “Dear Mr. Jones,” or “Dear 
Mr. Smith,” as the case happened to be. 
Thus it was strictly a personal letter, and 
for that reason obtained big results. The 
exact copy used was as follows, which any 
merchant is privileged to use or may change 
to suit his own requirements: 


Mr. John Doe, 
Anytown, U. S. 
Dear Mr. Doe: 

You haven’t given us any business 
now in quite a while. 

Yes, we’ve noticed it. 

We hope, however, there is no dis- 
satisfaction; if so, let’s get together. 

A little conference will straighten it 
out. 

If you can’t come in person, tell us 
through a letter of any weak spots. 

We want to know just what you 
think. 

In that way only can we adjust our 
thoughts to yours. 

If the goods bought of us have 
proven so satisfactory that you haven't 
had to come back thus far—Good ! 

Tell us about that also. 

We'll be expecting to see you in 
person, or have a letter from you in 
a few days—the self-addressed envelope 
enclosed is for your convenience. 

In Our New Home Now! 


THE GEORGE MUSE COMPANY. 





This letter was made the subject for 
review by members of the Direct Mail 
Advertising Club, of Atlanta, an organiza- 
tion affiliated with the Associated Advertis- 
ing Clubs of the World, and including in 
its membership recognized experts in this 
particular field. They pronounced it one 
of the best examples of direct mail adver- 
tising they had ever inspected. 

Results, too, indicated the truth of this. 
Within a week after the letter was mailed 
more than 800 replies had been received by 
mail. As could naturally be expected these 
replies comprised a few complaints, and in 
each instance such complaints were promptly 
adjusted to the satisfaction of the customer. 

In a great many of the letters received 
there were orders for merchandise, ranging 
from a few dollars to more than $100 in a 
few cases; while the remainder of the re- 
plies were of a general nature, nearly all 
of them containing the assurance that the 
customer had always been satisfied with the 
treatment accorded him and with the 
merchandise purchased, and promising his 
further patronage when he again had need 
of anything in the Muse line. 

As a matter of truth, however, replies by 
mail represented but a comparatively small 
part of the results this letter ultimately 
achieved. 

At the end of four months Mr. Greene 
went carefully over the 10,000 cards of the 
customers in question, and tallied up the 
results in point of sales, Remember, prior 
to the time this letter was sent none of 
these 10,000 had made purchases at the 
store in four or more months—or at least 
not charge purchases. But when Mr. 
Greene tallied results he found that, includ- 
ing the orders received in the mail as above 
stated, more than 2,000 of these customers 
had made purchases at the store during the 
four-month period after receiving the letter. 

Some of these purchases, of course, were 
comparatively small, but others were fairly 
large, and the entire total amounted to 
many, many thousands of dollars. 

Including postage the total cost of the 
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Genuine WALTHAM parts 
for WALTHAM Watches 
Always! 


HE Waltham Watch, repaired with 

nondescript parts, is no longer a 
Waltham. It can’: be. It cannot be 
expected to live up to Waltham tradi- 
tions. And it cannot be expected to 
build good-will or good business for 
the dealer who makes the repair. 


Use Genuine Waltham Parts 
for Waltham Watches Always 


WALTHAM WATCH COMPANY 
WALTHAM, MASSACHUSETTS 
































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































WALTHAM 


THE SCIENTIFICALLY BUILT WATCH 
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Siorekeeping Department 


— 








was around $300, and in profits re- 

it was estimated to have returned 
on this investment several hundred per cent 
dividends. It will be interesting to note, 
for instance, that one man who had made 
no purchases for eight months before getting 
the letter, spent more than $250 during the 
four months after he received it. 

All of which goes to prove the genuine 
value of direct mail advertising to the 
average retail merchant. If the Muse store 
can do it, you can do it equally as well. 
=H. F, P, 


letter 
sulting 





Night Sets 





N opportunity by no means exhausted 

by jewelers is that of featuring “night 
sets” aS a practical means of gaining 
interest in the various offerings carried, not 
only for the purpose of more sales but as 
an indication of the practical goods that are 
carried. A “set” of articles such as either 
cut glass or silver water bottles, glasses, 
silver teaspoons, and so on, representing an 
association of articles needed for proper 
service to sick persons can be made some- 
thing that will attract attention to your 
offerings. Such sets or individual pieces 
featured with proper signs indicating their 
value or practicability are particularly ap- 
propriate for window exhibits—C. T. H. 





Business Paragraphs 





[N every field of business endeavor there 
are two classes of profits,—Visible Profits 
and Hidden Profits. It doesn’t take very 
much gumption or perspicacity to rake in 
the Visible Profits, but what makes some 
men more successful than others, is their 
shrewdness in unearthing the Hidden Profits, 
and making these their own. Where are the 
Hidden Profits in your business. Find them 
or someone else will do it and claim them. 
Thus competition is born! 
k * * 


Many people are very courteous and 
patient with customers and clients up to a 
certain point. Then if the luckless individual 
does not reach a rather prompt decision, 
he faces a chilly atmosphere or a withering 
frost. Some people do not make their 
minds up readily; others, for good reasons, 
may be delaying decision; still others may 
he getting thoroughly posted on the sup- 
position that this is a duty they owe them- 
selves and a privilege to which they have 
a right. Surely we do not deserve much 
credit for patience and good nature unless 
it is elastic enough to cover slightly trying 
cases, 

x * * 

A great many of the worst mistakes in 
business are made because people really do 
not know, what they think they know. Or 
else these people are willing to take a chance 
on what they hope is true! 

A hopeful disposition is a good thing,— 
but it is a poor basis alone upon which to 
Invest money. Get the facts—actual facts, 
and don’t be stampeded into action by any- 
body,—and especially by your own desire to 
be agreeable, to do something easily, or to 
make money. Play safe! 








THE JEWELERS’ CIRCULAR 





123 
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HE latest addition in the new stores and 

office buildings which have just been 
erected in Boston is that of George E. 
Homer, who occupies a fine store, which 
marks itself off from others by several 
characteristics, one of which is the exterior. 
The windows are framed with walnut and 
the showcases are set extremely low so that 
the majority of the goods displayed are 
well within the ken of customers. The fit- 
tings are in blue of various shades and the 


most replete in this city. The diamond de- 
partment is in charge of Henry Hudson, 
the watch department, Chester Ludwig, and 
the clock department, M. Philbrick. The 
china and glass are in care of Mrs. Pearson. 

The store is furnished with two entrances, 
one leading direct to the street and the other 
to the elevators serving the Homer building. 

For some years past Mr. Homer has been 
thinking over what he wanted to do as a 
crowning capsheaf of his busy career ex- 








GEO, 


NEW STORE OF 
tops of the windows are surmounted with 
small Dutch panes set in walnut. 

While the front is ornate, the interior is 
much more impressive. The wall cases 
and all the woodwork is in gumwood with 
large mirrors lining both sides above show- 
cases of extreme beauty. Four large chan- 
deliers electrically illuminated impart re- 
markable brilliance to the store. At the 
end is a balcony which is fitted up with 
offices. A special vacuum tube service has 
been installed. Inset in ornamental iron 
and gold mountings is the initial “H” at 
equal intervals, while in the center is a 
specially designed clock. The store is lofty, 
unusually so for Boston and there is an 
air of roominess and freedom which makes 
an instant appeal to customers. 

There are two basements, one for china 
and glass and bric-a-brac and the other for 
repairs and storage. On the fourth floor is 
the optical department, which is one of the 


HOMER, BOSTON, MASS. 


tending over 45 years. He could conceive 
of nothing that would bring more satisfac- 
tion to himself, to say nothing of his cus- 
tomers and friends, than to occupy a build- 
ing on the very spot in Boston where he 
made his first success. Plans were consid- 
ered year by year to fit that plot of ground 
of about 2,800 feet, on which has been erect- 
cd a modern fireproof business building ex- 
tending to the limit in height permitted, 
eight stories. This is known as the Homer 
building. 

The plain classic granite front of the 
building typifies the solidity of the institu- 
tion and is an appropriate design for a 
jewelry establishment. In the December 


days of 1922, right in the height of a Christ- 
mas rush, after all the rush of moving and 
opening, Mr. Homer was there to greet his 
customers, just as he was 45 years ago. It 
was a season of greetings to him and a sort 
of reunion of the thousands of old customers 
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These Aluminum 
Models Retail for 





These Rolled 
Silver Plate 
Models Retail 


for 
$1 each 










INGERSOLL REDIPOINT COMPANY, Inc. 
Wm. H. Ingersoll, Pres. 
461 Fourth Avenue, New York City 
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How Ingersoll Dealers Get 
Big Pencil Business NOW 





The Ingersoll “Jot-it-down” memo. book plan for start- 
ing 1923 pencil business January second—and keeping 
it up all the year ’round—is a big success. 


Our dealers began getting big pencil business the 
second day of January just as we had planned. And 
their success has been so pronounced that we have 
decided to continue the plan another month. 


Therefore, if you didn’t get in on it at the start, you 
can do so now. Write us at once. Use the coupon 


below to get details. 
Memo Books and 


) RE Display Material 


A sales idea that sells.pencils by suggesting a use for pencils. 
A 72 page memo. book, attractively bound, printed on good 
paper with twenty pages of useful information—postal rates, 
calendars for 1923 and 1924, population of principal cities and 
50 blank pages ruled for memoranda. One to give each cus- 
tomer who buys an Ingersoll Pencil. An attractive Window 
Display to feature this free offer. All the material to enable 
you to get your share of the big commercial pencil business. 
Ingersoll Pencils are replacing old-fashioned wood pencils 
everywhere. Big establishments are equipping stenographers, 
bookkeepers, checkers, clerks—all pencil-using help—with 
Ingersolls. Everyone who sees them wants one. Models 
for every writing need. This is why Ingersoll dealers are 
getting big pencil business—NOW. Do you want your share? 


Write today for full information of our first-of-the-year assort- 
ment and the sales helps that move it. Don’t pass up profit. 
Act NOW. Use the coupon. 


I ngers oll Pencils 





Ingersoll Redipoint Co., 
461 Fourth Avenue, New York City. 
Dept. 402. 


We are interested in  first-of-the-year 
pencil business. Please send us your 
FREE memo book plan. 
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on the books’ of the House. of .Homer. 
There is something classic about the name 
that suggests the Iliad and Odyssey.’ 

A chronicle of Mr. Homer’s career in- 
cludes an expansion of business with stores 
in Providence, Lowell, Portland, Taunton 
and Ayer, and watch inspector for the New 
Haven Railroad. The purchase of Free- 
man’s tailor store and the store occupied by 
Crosby & Foss and other smaller stores are 
incidents of development. But he has now 
concentrated all his business interests on the 
one spot, 45 Winter St., where he first won 
success. These stores have served to ‘make 
the name of Homet almost synonymous 
with jewelry in New England. 

There was nothing ostentatious in the 
opening of the new building. The doors 
were thrown open with the same spirit of 
welcome as when early in the morning and 
late at night Mr. Homer and his brother, 
Joseph J., who died some years ago, opened 
their store at the Medina Place. 

In four and a half decades of business 
activity Mr. Homer has been active in civic 
work. He is a member of the Masons, Elks, 
Knights of Pythias, Chamber of Commerce, 
Norfolk Golf Club, Ancient and Hanorable 
Artillery, the Kiwanis and the’ Massachusetts 
Charitable Association, whose first presi- 
dent was Paul Revere of Revolutionary 
fame. , 





Storekeeping Sense 


REMEMBER that your window display 

will pull much stronger and more 
surely if the back of the window is screened 
so that people inside of the store do not 
seem to see, or to watch those who pause 
to examine the display. If you doubt this 
just stop—and put yourself in the other 
fellow’s place! Better than that, watch the 
windows which do pull and you'll discover 
that they are carefully prepared and then 
left to do their work without inside inter- 
ference. 





* * * 


It is all very well for us to claim that 
“We will do the best we can, and that is all 
anyone can do!” But this brings us to the 
important consideration of just what our 
best really is. Many times it is a whole lot 
better than the effiorts and results which we 
are accepting or claiming as our best. It 
behooves us then to call ourselves sharply 
to account, as to whether or not we are 
really measuring up to our own largest 
capabilities. A man’s “best” is a mighty 
worthy contribution! Jt is the man himself 


as translated into terms of effort. 
- * * 


The reason that Gould sold goods when 
his competitors: failed, was because Gould 
presented actual proofs of what his goods 
were and could be depended upon to give, 
in the way of satisfaction. His selling argu- 
ments were not to get the customer to buy, 
but rather to prove to the customer that 
he couldn’t afford not to buy, because to 
purchase was for his,—the customer’s ad- 
vantage. The result of course was, that 
Gould sold goods! His competitors haven't 
discovered yet the reason, that Gould made 
good because of actual Performance Records 
Properly presented, instead of generalized 
and unsupported sales statements. 
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After the Holidays, What ? 








Written Expressly for The Jewelers’ Circular 

















(THERE is an old law of physics that says 

action and reaction are equal and in 
opposite directions. Probably it is true. 
Most of those laws we learned in class 
some years ago have proved to be true 
as we have had opportunity to see them 
worked out. 

Application of this rule to the jeweler, 
with special reference to the holiday trade 
and the anti-climax of January, does not 
seem to discover any exception to the rule. 
The intense action of developing the 
jewelry trade to its utmost and bringing 
it to a smashing climax on Christmas Eve 
is followed, usually, by a reaction which 
is exhibited in the slump in effort as well 
as in business, during the early days of the 
new year. 

We expect dullness of a degree to follow 
the holidays and the very fact that we ex- 
pect it has its influence in bringing it on. 
This is so because, expecting trade to slump, 
we make less effort ‘to get it. We even 
feel that it is not worth while to try to 
start anything right after Christmas, and 


if we make less effort than usual, if our. 


effort for trade falls below the average, 
we certainly cannot expect anything else 
than a slump. We find what we look for, 
generally, and if we look for bad business, 
it usually comes. 

Well; what are you going to do during 
January to keep from losing money? Are 
you going to sit back and wait, convinced 
that there is no use trying? Some jewelers 
get a good January business. Why not 
you? 

A jeweler said to me the other day, 
“January slump? If you mean less trade 
than in December, yes. If you mean a 
dead month, nothing at all doing and ex- 
penses bigger than receipts—not in my 
case. I can get business in January the 
same way I get it other months, by going 
after it.” 

Come to think of it, there is some hope 
for January. Birthdays come in January. 
I’ve even known people to be married in 
January. Other anniversaries arrive then. 
New members are taken into lodges and 
want emblem pins and rings. Employes 
and officers in manufacturing, selling and 
civic organizations leave or go out of office 
and are presented with gifts in honor of 
their services. People who were given cash 
Christmas gifts have money to spend to 
buy for themselves something they have 
wanted for a long time, some piece of 
jewelry, a new watch, some ornament for 
the home. 

December brings something of an orgy 
of giving, but if there is action in that 
direction, January may bring reaction in 
favor of buying things for one’s self. 
People who ordinarily might in December 
buy for themselves, to some extent postpone 
such buying, if for no other reason, then 
because the jewelers are so busy with holi- 
day trade that there is not time to give 
satisfactory attention to the deliberate 


purchase of the customer wishing to get 
some carefully selected article for self. 

There are people who have more money 
in January than at any other time of the 
year. There are dividends and bonuses 
and other forms of payment that put money 
into the pockets of people who might pos- 
sibly want something to be found in the 
jewelry store. Certainly it is true that if 
the jewelers let up on their effort or cease 
altogether for some weeks the attempt to 
interest people in buying from them, their 
business will slump. It ought to. = 

If business is harder to get in January, 
then greater effort should be made to get it, 
not jess effort. When you come to a hill 
while out motoring, a grade where it takes. 
more power to drive the car, you don’t take 
your foot. off from! the accelerator; you 
don’t giyé the eftiging less gas. Not much. 
You step‘ on it: ‘You give it all the power 
you have*kecause it needs more. 

What afe. -yow-geing to do to sell more 
a during January? Do you 
keep a lift of birthdays, a regular calendar 
list that ‘gives you the names each month 
of the people whose’ birthdays come that 
month? You ought to do so. You should 
have started back when you went into 
business and taken births from the records 
of the city clerk or whoever records them. 
You can go back through such records now 
and secure a good many names that will 
be useful to you, particularly children’s 
names, names of little girls who will expect 
birthday presents and prefer birthstone 
rings or wrist watches, names of boys who 
will welcome their first real watch. 

Do some newspaper advertising to create 
interest in birthdays, emphasizing the point 
brought out in the following: 





Forgotten Birthdays 


Unhappy those people who are so 
unfortunate as to have birthdays com- 
ing right along after Christmas. 

January is an unlucky month to be 
be born in one respect. Birthday gifts 
are forgotten, or it is expected 
that the effect of Christmas gifts will 
reach over and offset the birthday gift 
that would have been given for an 
April or an August birthday. 

How about January. birthdays among 
your friends and in your family? Will 
there be someone who will wait and 
expect in vain the remembrance that 
should come on the natal day? 

It is worth remembering that though 
to you a January birthday of a friend 
may not seem to need remembering, 
that friend probably feels different 
about it. 

People who remember your birthday 
when it comes in June ‘ought not to 
be forgotten or neglected by you 
because their  Birfhdays ‘tome in 
January. , 











Make a strong effort to get recognition 
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SAFETY. 





FIRST 


Cut No. S. F. 
Advertising these chains steadily in your 
local paper will create a demand (desire). 
Many people will get interested after seeing 
the “Ad” regularly who otherwise would 
never think of buying one. TRY IT, and be 
convinced. 


BUFFALO JEWELRY MFG. CO. 


“THE MAIL ORDER HOUSE” 
Brisbane Building Buffalo, N. Y. 








gap 0% of the Business Men that fail come 
Non-Advertiser. 
Play Safe and Advertise. Write for our 


from the ranks of the 
Free Cut Service. 
1/10 14Kt. Gold Shell 


PAY FOR THE GOLD 





ONLY 


Bracelets 





14K to retail. . 





Our Chains have our 
Mark and QUALITY tail 


Trade 
STAMPED. 


Our 1/10 14Kt. Gold Chains 
are just what we claim, that is, + 
if you melt up the Chain you get (@ 
in 14Kt. Solid Gold, one-tenth An 


weight of the Chain. 


A memo assortment sent upon request. 
Terms 


We pay charges both ways. 
liberal. 


Chain and swivel electro free with 


first order, no matter how 


Neck Chains in 
1/10 14K to re- 


Chains 
to retail 3.50 
Vest Chains 

retail j 
Can be had in Yellow, 
Green or White Gold. 

e above can be had 
in 1/20 Gold Filled. 
Prices in proportion. 








small. 
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in demand this year. 


Wholesale Jeweler 
51 Maiden Lane 





Onyx Graduation Rings 


In 14K Green Gold with 14K White Gold Letters 
this Ring sold very big last year and will still be 


A complete line of 14K Japanese and Signet 
Graduation Rings including 14K reconstructed 
Ruby Rings with 1923 encrusted in Gold. 


Send for Sample Rings at once. 


Henry Davidson 


New York City 


SL. 
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125 Canal St. 










Samples Sent Upon Request 


fia, Unassembled 


One-Piece Shank 


SIMSON BROS. 


New York 
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EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY, MISSOURI . 


DEPENDABLY 
SERVING 


YUHHE-=IUA SILVERWARE 


JEWELRY, WATCHES 
DIAMONDS 


SOUTHWEST CLOCKS, TOOLS 
TERRITORY MATERIAL 
WHOLESALE 
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of January birthdays in spite of iheir 
proximity to Christmas. Make an effort, 
too, to develop a greater and more general 
interest in celebrating birthdays, but making 
them important family days when the 
whole family shall unite to give the fortu- 
nate member a happy day. By advertising 
you can increase the interest right along 
that line. 

Watch the news columns of the papers 
closely for any announcements of January 
weddings and when any such event comes 
in sight, feature suitable gifts in windows 
and in the newspaper advertisements. Bear 
in mind ‘that there is a certain cumulative 
value to advertising wedding gifts. The 
advertisement that talks interestingly of 
them this week may be read by someone 
who has no thought of being compelled to 
buy such a gift, but next week that indi- 
vidual may find such a purchase necessary. 
And the continued advertising of your store 
as a good place to buy wedding gifts causes 
people te turn to you naturally when the 
time comes to buy such gifts. You have 
already gained their belief that you can 
give them better wedding gift service than 
is to be had elsewhere. 


It is worth while to devote some adver- 
tising space to wedding gifts at least once 
a month, even with no weddings in sight. 
It creates a feeling that you specialize in 
such goods, and anyway, not all the wed- 
dings that develop gift sales are mentioned 
in the newspapers. 

Since children are born in January as 
well as in other months, there will be some 
new babies in January this year and that 
means purchases of gifts to be presented to 
the babies or to their mothers, baby pins, 
loving cups, many things adapted to such 
giving. Remind folks of their obligation 
in that direction. A good many people 
haven’t yet formed the habit of making gifts 
at the time of baby’s arrival. Try a little 
advertising along this line: 


The New Baby 


Have you made your gift to the new 
baby and its mother? Custom requires 
reasonable promptness in presenting 
congratulations and a suitable gift for 
the new arrival. 

We have at all times an attractive 
assortment of just such pretty things 
as you want to present to the babe 
and its mother. 

If one of your friends has a new 
baby, don’t wait any longer to buy the 
gift you expect to send. Let us suggest 
a few of the most desirable things: 

(Here follow a list of suitable gifts) 














I mentioned the fact that retiring em- 
ployes or executives are available subjects 
for gifts. You know that once in a while 
a committee of a few men, perhaps two, 
perhaps half a dozen, comes in and wants 
to pick out something to give to a fellow 
workman, a resigning or retiring boss, a 
retiring president of the fraternal organiza- 
tion, The making of such presents on such 
occasicns is to do honor in some way to 
- someone. Sales of this sort are usually of 
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high priced articles. Such a sale may run 
up into hundreds of dollars. 

It is difficult to advertise definitely for 
such business. It is business that often 
goes to the store with the greatest prestige. 
That shows the value and importance of 
creating for yourself the desired prestige, 
both by quality of goods, policy of the 
store, and by suitable publicity. But often, 
too, such business goes where the jeweler 
is a personal friend of one or more of the 
committee, perhaps is even a member of 
the fraternal organization that is buying 
the gift. 1 have rarely seen a jeweler who 
seemed to be doing anything to get such 
business, or who seemed to give it any 
thought, save as individual opportunities 
for such sales come along. 

It is scarcely possible, nor would it be 
advisable, to do advertising directed at 
specific instances of this kind, but advertis- 
ing can be done now and then that suggests 
that you are equipped particularly well to 
take care of such business. The advertising 
may even suggest in a general way the 
importance of making such presents, and 
the advantage something intrinsically valu- 
able from the jewelers’ stock will have 
hecause of its providing a gift that will be 
suitable, appropriate and easily carried or 
worn. 

Feature your ability to handle the engrav- 
ing for such gifts, taking care of it 
promptly and efficiently. 

Some personal work would not be amiss 
in prospecting for this kind of business. A 
mere inquiry in the right quarter might 
even develop an idea and be the means for 
getting a movement started that will result 
in the purchase of something of large value 
and good profit. 

January is a good time to advertise 
emblem jewelry and carefully prepared 
advertisements along this line can be made 
to produce results. The reduction in the 
number of other appeals to be made gives 
a chance, too, to feature such goods in 
window displays made up with considerable 
pains to develop real interest on the part 
of those you seek to reach. 

In this class may be considered class pins 
for schools and colleges in your territory. 
Don’t confine your work along this line to 
the school in your town. You may be in 
business in a town where there is nothing 
but a single high school. Reach out into 
adjoining towns, especially small towns. 
You might as well get some of that business 
as to have it go to city specialty houses 
which gobble it up through the medium of 
a traveling salesman. 

At this time begin to line up the graduat- 
ing classes for their engraved invitations. 
Have your samples ready and urge your 
claims, particularly against those of outside 
houses not concerned in the town’s welfare 
and not paying taxes for the support of 
the school. Here is where you have a 
chance to cash in on the helpful spirit you 
may have shown in co-operating with the 
school people, and at this time you may 
justly hint at the fact that the outsider who 
seeks the class order for pins and engraving 
has not been a contributor to school causes, 
nor an advertiser in the school paper. 

It pays to get acquainted with the influen- 
tial students in the schools and to put 
yourself out to co-operate with them, even 
to contribute with such liberality as you 
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can toward their affairs. In most towns 
there are some merchants, jewelers among 
them perhaps, who are never willing to give 
a cent toward the school in the form of 
anything other than compulsory taxes. The 
students know certain business men as 
tight-wads and they avoid these men if 
they can get what they want elsewhere. 

You cannot afford to give away all your 
profits in school generosity, but you can 
afford to make some contribution each time 
you are asked and to do it in such a willing 
and agreeable manner that you get a good 
deal more credit for it than some other 
fellow gets for contributing twice as much 
and doing it with a grouch and grudgingly. 

There is business to be had in January, 
but it is going to the fellows who go after 
it, not to those who sit back and wait for 
it, or who claim that trade is always dead 
in January and always will be and no use 
trying to start anything. 





Feature “Good Looking Things” 





IGNIFIED advertising and _ publicity 
matter in keeping with the retail jewelry 
business was a feature of the sales pro- 
motion program of many of Milwaukee’s 
leading jewelers during the holiday sea- 
son. One of the most interesting and 
illustrative pieces of literature that has 
been sent out by mail to Milwaukee 
shoppers is that which has just been is- 
sued by the Rank & Motteram Co. It 
consists of a neatly multigraphed letter 
on the firm’s business stationery in the 
form of an announcement to Christmas 
shoppers, inviting them to visit the store 
The letter follows: 
Christmas Shoppers Do Well Here 
It should mean much to you to know 
of a Gift Store which has practically 
every sort of a gift suitable for 
everyone in the family as well as for 
the home, and where you find only 
quality goods in every range of 
price, and prices which are abso- 
lutely right. 
Our Store is most conveniently lo- 
cated—right on the corner of .Wis- 
consin St. and E. Water. We use 
every modern facility to display our 
merchandise to best posible advan- 
tage for you and render you service 
in the way of experienced sales peo- 
ple and every modern method to 
make your Christmas shopping here 
a real pleasure as well as a most 
profitable one. 
You will always find here all the very 
newest and most distinctive gift ar- 
ticles that always attract attention 
because they are different, and with 
the splendid big assortment which 
we carry, we feel sure you will find 
it a real pleasure to stop in at your 
earliest convenience and look and 
see for yourself just what we have 
in store here for you. 
Remember—in this Store you are 
under no obligation to buy. Weare 
glad to have an opportunity to show 
you our big assortment and give you 
the benefit of the many suggestions 
which will perhaps be of value to 
you. 
Trusting that we might be favored 
with an early call from you, for we 
want you to come when we have as 
large a stock as possible to present 
to you, we are 
Very cordially yours, 
Rank & Motteram Co. 
“We Feature Good Looking Things” 
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Suggest an “Extra Watch” to your 
‘repair customers— 


Some years ago it was the custom 
of many jewelers to “loan” watches 
to customers who left their own 
‘watches for cleaning or repairs. 


Since this practice has been gener- 
ally discontinued, the repair cus- 
tomer must now go without the 
service of his watch until repairs 
are completed. 


This presents an excellent oppor- 
tunity for the tactful suggestion 
that he purchase an “extra watch” 
for use now and in the future when- 


ever the watch regularly carried 
may fail to give service for any 
reason. 


If a strap watch is suggested, it can 
be used alternately with a pocket 
watch on many occasions where 
first one or the other is most suitable. 


Try this practice at your repair 
desk—you won’t sell everybody, but 
a goodly number will buy. And re- 
member that every sale under such 
conditions represents the absolute 
creation of new business. 
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THE WADSWORTH WATCH CASE COMPANY 
“*Makers of Watch Cases Exclusively” 


DAYTON, KENTUCKY 
OFFICES: 
New York: 17 Maiden Lane Chicago: 31 N. State St. San Francisco: 150 Post St. 


Note: Illustrate your newspaper advertisements with watches. Electrotypes like those above or others will be 
sent free on request to any jeweler. Order by number. 
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Character of the Impulse 





Written Expressly for The Jewelers’ Circular by H. S. Andrews 

















ers club tooth escape wheel, with im- 
pulse faces on the end of the teeth, is so 
designed to prolong and strengthen the im- 
pulse and to permit impulse to be timed 
more accurately. 

The escape wheel, being round and travel- 
ing in a circle, would deliver an impulse even 
though the impulse faces were left off the 
teeth, because the rim of the wheel, traveling 
in a‘circle, has a tendency to rise up; but 
the impulse faces are inclined at. such an 
angle to take advantage of this condition. 

Fifty per cent. of the impulse is delivered 
by the incline--of the -escape wheel teeth, 
plus the energy supplied by the train, and 
50 per cent. by the incline of the pallet faces. 

The train is meant to produce a certain 
amount of power at the escapement, by using 
a mainspring of exactly the right strength 
to overcome the various resistances met with 
in the train. Any change in the width or 
strength of the mainspring will show up at 
the escapement in a stronger or weaker im- 
pulse, as the case may be. 

Before going farther, let us get a clear 
understanding of what banking to drop 
means. When a watch is banked to drop, 
the banking pins are closed up until the let- 
off edge of each pallet will just drop off 
the let-off corner of the tooth. 

The method used in banking to drop is to 
close the banking pins until the escape wheel 
will not escape; then slowly open each bank- 
ing pin until the tooth of the escape wheel 
just drops off the stone and no more. The 
watch must be banked to drop from the 
longest tooth of the escape wheel. 

When banking to drop, nothing but the 
lock and the angle of draw show on the 
locking faces, since there is no slide until 
the banking pins are opened to allow it. The 
escapement, in this analysis, will be spoken 
of as banked to drop in each instance un- 
less otherwise specified. 

Assume that the escapement is locked. 
Upon unlocking, a certain period of time 
must elapse before the escape wheel gains 
its full momentum, due to the inertia of the 
train, as explained in a former lecture. 
Then, this being the case, when the escape- 
ment unlocks, and the impulse faces meet, 
the impulse must be weakest at the start 


while the escape wheel is gathering mo- 
mentum; and the impulse must grow stronger 
as the escape wheel goes faster and the im- 
pulse face of the tooth rises up. 


Suppose that the lock is correct and that 
the lever is moved away from the right bank- 
ing pin until the impulse faces of the tooth 
and stone are just ready to meet. Now, bear 
in mind that the impulse will take place at 
a specific time and that the lift on the roller 
jewel will begin at just the instant the 
slight amount of play between the slot and 
the roller jewel is taken up. 

The escapement is so designed that the lift 
begins at the extreme front edge of the round 
portion of the roller jewel, and the lift or 
thrust begins against the roller jewel at the 
time when it is at right angles with the slot 
and when the jewel is just ready to cross the 
line of centers. It is at this moment that the 
fork’ slot is in the most advantageous position 
to deliver the strongest thrust, because it is 
pushing directly against, or at right angles 
to, the jewel and the balance is at its slowest 
speed and resisting the lift most. 

As the fork pushes the roller jewel out 
of its path, and the jewel has crossed the 
line of centers, the tendency is for the fork 
to pull the balance toward it. Of course, 
this does not really happen, because the side 
of the fork slot is straight and is working 
against the curved surface of the roller 
jewel; but the fact remains that the ten- 
dency is there. So, the lift is weaker as the 
roller jewel travels farther by the line of 
centers. But, after the roller jewel has 
crossed the center and is in its worst posi- 
tion to receive the thrust, the impulse grows 
strongest and delivers the strongest thrust. 
Therefore, conditions are, after all, pretty 
well balanced in an escapement which is 
properly matched. 

To review: At the period when the rela- 
tion of the impulse faces is such as to de- 
liver the weakest impulse, the roller jewel 
is in position to receive the lift to the best 
advantage; and, as the impulse grows 
stronger, the roller jewel is farther past the 
line of centers and is in a less advantageous 
position to receive the lift. 

Now, move the right stone in toward the 
wheel a fraction and you have lengthened 


the distance from the face of the pallet to 
the center of the lever staff which, having 
a longer leverage, produces greater action at 
the fork slot. It follows that, if the pallet 
is moved out of the slot, the impulse must 
be stronger on that pallet. Analysis proves 
this fact, but let us consider it from all 
angles before we accept it. 

Granted that the impulse would be 
stronger with the pallet moved out—yet the 
impulse must take place at a later date than 
it did when the escapement was properly 
matched; for, in moving the stone out of 
the slot, it produced more lock; therefore, 
the roller jewel would have to travel 
through more of its arc to unlock the pallet 
and the fork would be farther across the 
line of centers before the thrust or lift be- 
gan. ‘Consequently, the roller jewel would 
not be in the ideal position to receive the 
lift. 

And so we see that, although the impulse 
may be stronger when it is transferred to 
lift, the advantage is lost through the lift 
taking place at a later period; also, since 
the lift must be of shorter duration, be- 
cause if the lift began after the roller had 
crossed .the line of centé#s, it would be out 
of the slot in exact prdéportion to the tardi- 
ness of the start. 

When the pallet was moved out of the 
slot, more lock was produced. Therefore, 
a greater distance must be traveled up the 
locking face of the tooth by the stone be- 
fore unlocking occurs. This being obvious, 
then unlocking must be harder; for, with 
every fraction more of lock produced, the 
escape wheel must recoil against the power 
of the train just that much. And, when the 
pallet was moved out of the slot, as shown, 
the impulse was stronger on that stone. It 
would be necessary to open the opposite 
banking pin in order to permit the stone to 
drop. All this throws the escapement out 
of line, for it leaves one banking pin where 
it was in the first place and sets the other 
farther open; and, no matter how well the 
roller jewel may be lined up, the watch will 
sound out of beat. This is due to the drops 
being uneven (one tooth drops a greater dis- 
tance than. the other), and due to the un- 
equal character of the impulse (the balance 
swings farther on one side than the other). 

If the lever is removed from the watch, 
and the balance started on its vibrations, it 
will vibrate for quite a while, but each suc- 
ceeding vibration will be exactly the same 
amount less than the preceding one if the 
spring is properly isochronized, each dimin- 
ishing the same amount while the balance is 
on the long vibrations; but, when the short 
vibrations are reached, they will be choppy, 
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NOTICE 


Established 1858 





Over 64 years at this one business of 
REFINING and SMELTING gold, silver 
and platinum, puts us where we're qualified 
to take all the “guess” out of your refining 
problems. We know the value of scientific 
refining and prompt service; we know you 
can't get it in bigger measure anywhere than 
you can get it here. If certainties like that 


appeal, ‘‘get in touch”’ today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 


Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 


There is a Seamless 
Wedding Ring Blank 


in the American Platinum Works line to suit every 
demand in Style, Weight or Material 


Flat i 136 140 144 Light 
Square Maa | 
Medi 
Half Round , edium 
Beveled | Heavy 
] 
; ; 
Half Round | an) OC O 
with Rim | 2" 2" Mh 3™A4 | aad 
ect ee aise ie ree 


2 m/m, 2% m/m, 3m/m. 
In Platinum, 14K and 18K Gold, Yellow, 
Green and White, and in 


ALBADOR 


ALBADOR is the 18K Palladium White Gold, that 
stays white, is worked like platinum, can be melted, 
enameled, set and engraved with the utmost satis- 
faction. 
(See our ad. Jewelers’ Circular Weekly, Jan. 3, 1923) 

A TRIAL ORDER will be a revelation. If not 
satisfactory may be returned. Ask for folders on 
Albador and Wedding Ring Blanks. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office—Chas. Engelhard—30 Church St. 














THE 
HERPERS 


CATCH 





With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


99 9 97 7 Da a 


289 $15 761 800 80l 855 Ill '724 


Made in eight sizes 


WITH OR WITHOUT KARAT hier 
AL’ O WITH YOUR TRADEMARK 


HERPERS BROS. 
NEWARK. NEW JERSEY 


ESTABLISHED 1865 

















Refiners 


Gold 
Silver 
Platinum 





HANDY @ HARMAN 


31 Go!d’St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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du to the various resistances exerting more 


‘| hese resistances are what gradually slow 
up ‘he balance and finally bring it to rest. 
Th idea in matching the escapement is to 
be able to sum up the various resistances 
encountered during the vibrations and to 
supply just the right amount of impulse to 
overcome them and to keep the motion 
steady. 

\When the lock is too shallow, the locking 
corner of the stone drags on the impulse 
face of the tooth too long before the real 
impulse starts; if the lock is too deep, the 
let-off corner of the stone scrapes on the 
impulse face of the tooth, due to the change 
in the relative angles of the impulse faces. 

One should be very reluctant to make any 
change in an escapement until thoroughly 
satisfied that conditions are not as_ they 
should be. And this is the real test of the 
true escapement man: Have you the faculty 
of being able to tell when an escapement is 
correctly matched? This faculty is not a 
gift. It is the result of study and analysis. 

Examine every escapement closely for 
chipped letoff edges on the stones. The least 
roughness at this point is detrimental be- 
cause, for each particle of stone gone, the 
drop occurs that much sooner, and, instead 
of an abrupt, clean drop, it is ragged and 
rough. Notice, also, if the stones are the 
same width since two pallets of unequal 
width are bad for an escapement. In such 
a case, the impulses are uneven, being of 
longer duration on the wider stone; and the 
drop takes place sooner than it should, and 
the distance the tooth drops is greater from 
the narrow stone, making percussion greater 
on this tooth than on the other. All this 
causes the escapement to “stagger” and to 
sound out of beat. 

If the roller jewel is too small for the 
slot, this slack must be taken up by the es- 
capement, since, first, the unlocking starts 
at a later period exactly in proportion to the 
space or play between the fork slot and the 
roller jewel, and, second, the impulse oc- 
curs at a later period just in proportion to 
the lack of size of the roller jewel. 

The roller jewel, being the medium which 
receives the impulse, should be examined 
closely for uprightness and firmness. If it 
leans either way, the tendency of the fork 
is to slide up the side of the roller jewel on 
one side and down on the other—this, in the 
case of a very light, springy fork, actually 
takes place. 

Put no oil upon the roller jewel or in the 
fork slot, for it acts as a cushion between 
the roller jewel and sides of the slots; pulls 
back when the jewel leaves the slot; gathers 
dirt; and, altogether, is one of the worst 
things that could be done. Oil the faces of 
the pallet stones slightly, even when the 
escape wheel is steel. There is no danger 
of corrosion here and no danger of the oil’s 
going bad if the parts have been properly 
cleaned and no trace of gasoline has been 
left there. 





“Johnny,” said the teacher, “you may tell 
us how many are two and two.” 

“Two and two,” Johnny promptly replied, 
“are four.” 

“That is very good, Johnny,’ 
the teacher. 

“Good!” said Johnny; “hell! it’s perfect.” 
—Allith Bulletin. 
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Current Repair Prices on Pacific 


Coast as Reported by Jeweler 
of Seattle, Wash. 





BOOKLET advocating better workman- 

ship and the advanced study of horology 
has been distributed by A. B. Jones, 
Seattle, Wash. 

In the introduction the writer says: 

A seven-jeweled movement, usually re- 
quires closing or even bushing some of the 
upper and lower plate bearings, and polish- 
ing of pivots in addition to cleaning. 

Price of cleaning and overhauling all 
high grade, five-position watches, includes 
removing of balance spring and roller, 
polish-balance pivots, trueing the balance in 
round and flat, poising same, trueing bal- 
ance spring in round and flat. Accurately 
adjusting the escapment and absolutely in 
beat. 

In other words, it is not how quickly 
and cheaply a watch can be repaired, but 
how thoroughly and accurately each part 
and the complete mechanism can _ be 
made. 

More thoroughness and greater accuracy 
in the repairing of watches is much needed 
to put the business on a higher plane than 
it now is. Let each and every workman 
make an effort in this direction, and in time 
place the watchmaker where his art will 
command the respect due it and add to the 
dignity of his calling. 

Then follow this list of prices* of watch 
and watch case repairs current in June, 


1922: 


REO o alec eRONee esse eo celennaee $2.50 up 
OTE OS | Ne 3.00 
CMI EOF ciiieainresuigcsarieeereexewncaw OOO 
Cleaning, 17 j., under Ry. grades........ 3.00 
Cleaning, Ry. grades, 5 positions, 19 j.... 4.00 


Cleaning, Ry. grades, 5 positions, 21 and 
MOY Gas le oie ae eae naa eee es eA Goo ol 5.06 
Cleaning, cheap horsetimers.............. 3.50 
Cleaning, % hr. repeaters, repairs extra. .15.00 
Cleaning, minute repeaters, repairs extra. .25.00 


gees aro slea vasa sl wien euecearaneets 1.50 
MI rd iawn Ga tielsin nt acee acess 1.50 
CANO SOCEWE; SEQUEL 5c bse sccacnseevenecs 25 
Came NONE. SONIB Bes soso )drs ws nndeeeceris -50 
pO a er 2.50 up 
Dials, fittted, double sunk............... 4.50 
Balance Springs, common grades......... 3.50 
Balance Springs, high grades............ 5.00 
POGUE COON 4.6c0db00600600s 135, 00 Oe ZS 
PENG, PGGIN,  OME i ei65.550.6 56.0 60 oe aoe ry 
Balance JOWele, 7215607 $s acc dsc scee ewes 2.50 
Balance Jewels, high grade.............. 3.00 
OWEN, CON F5UDTEE Fe beret a cetera noes 2.50 


Jewels, Cao; GOld GGNGi sic cccsccccs FOO 


OGD, COMES FL OPRD 6:6. 5.60500 60-600 eee ce Cone 
Jewels, center, Howard and high grade... 5.00 
JOWEIE, DIGIE, COMMON sc cccccccissecweeees 2.00 
VOWGLS, DAES, TFs GEAOOO a. isch osicesdcos 3.50 
FOWEIE, PANG, COMMONS 66.0.6 6.6 6060 eb edw 2.50 
Jewels, pallet, RY. G8OGOGs.. 606s cccccceoce’ 3.50 
TOMES, TOUET, COMMMORS 0 :6.056.0.06 8:6 Koveee vs 1.50 
Jewels, roller, high grades........665606scces 2.50 
MaiINGOTINGE, COMMON 64:06. 0s dco ccsncaccs B00 
Mainsprings, Swiss watches............. 2.50 
Mainsprings, Ry. grades, 19-21-23 j...... 2.50 
Mainsprings, cheap horsetimers.......... 2.50 up 
Mainsprings, % hr. repeater..... 4.00 to 6.00 
Mainsprings, minute repeater..... 6.00 to 10.00 
go ene eer ee ee 2.50 to 3.00 
POO COMNEP cick verrniew cares 3.00 to 3.50 
Pinions, CORDON «6.0: cc ds ccovnese 1.50 to 2.50 
Pinions, winding ............+...-2.00 to 3.00 
Pinions, SONG: ccc cc ccvcesscsc6d Oto IMO 
RC Oe a ee 1.00 to 3.00 
ete Ate, CONN 66 Gi cles wiccsrensess 2.00 
Roles Tae, COGN ooo csccnsescedvaes 3.00 
Stall, COnel, OLAIIOLY ois 6:60.65 6-6:600 0085 oe 3.50 


Staff, center, high grade............. 4.00-5. 
Staff-Balance, 7-15-17 j....ccceccccccccee 3.50 

*When cost of material used is excessive addi- 
tional charge should be made accordingly. 





131 
Staff-Balance, high grades............... 5.00 
RM EON 8 Olas ong ceaeds b:a0a- 0 ¥cd wes 1.00 
Weneele,: 376, 4th "OCRGO iiss bcc ceeccnveee 3.00 
WRMOMNGGAGNME “SOONG 2 oa visa vie. 0464:0405 4058 3.50 
Wheels, center, complete.......... 3.50 to 5.00 
Wheels, hour and minute................ 1.50 
WGGI, WINING aie 66.0 sc cadowscues 1.00 to 2.00 
WEGUR OC OHONNID i. 6. 6cenie die ieee eee 2.00 to 3.00 
WOME AIMEE o's acevo tendececes 1.50 to 2.50 

BRACELET WATCHES 
Creme 79 TINO ok cdc cwtnveiesciode 7.50 
Cleaning, 9 and 10 ligne........... 5.00 to 7.50 
COIL be & cn cence nad cheese davens 4.50 
Mainspring, 7/14 ligne..............+2+. 2.50 
Mainspring, 9 and 10 ligne.............. 2.50 
po eee re ere 
Mainspring, all Swiss Watches........... 2.50 
CASE REPAIRS 

WPM BONE 6 osc: w at scare aroiae Seals wreie wave Sige lare ean 
Ua | Se are 2.00 up 
ee emer mr 
Do een 
BONN) AAS ta iG: aah.9) 010: 0.0'9:4:ne atiend esol NO aeae 
ee 1.00 to 1.50 
OM ec venience dornenaanmmes 50 
CONIMNINN Ne at's 6 kc ca etic wn eacwies 2.00 to 3.00 
Crowns, gold filled and silver............ 1.50 
Ce IN oa 6.9 6 c6do ds Hehavieceenete 1.00 
OUR GATS OE O18 o.6.ose. 6.0.8. cuniwie.ovs.9. 6 vin piu 
Joints, full or three pieces.............. 3.50 
New Catch Piece.........2++++++-2,00 to 3.00 
ON OBE GUI iio 05 veces ceanus 1.00 
i 1.50 
Be Bee Cee ee 1.50 to 2.50 
PINION MOE 6 oc visitas dc eae-ceasncewad dense 2.00 
Springs, lift, special type.........3.00 to 5.00 
NN CHO i sibs cer donsaeeeuneded Bee 
Springs, catch, special type........4 3.00 to 5.00 
I ON dn os Cs esis dil woes 1.00 to 1.50 
Winding Stem, to order........... 3.50 to 5.00 
Watch Glass, Mi-con and Geneva......... 50 
Wateh Glass, extra (ticks. ccs cccccccecs 75 
Wael GIMGG, TONG 6. i65s00/ckc tna edee ene Py 
WMUGGRRADIS. CEVSIRIE oi. oop sccseccececees ae 


On another page reference is made to the 
purpose of the Horological Institute of 
America. 

“The organizing of the Institute, is 
recognized as a foundation for a wonderful 
advancement in our trade * * * the 
watchmaker availing himself of the oppor- 
tunity for certification, can with pride and 


satisfaction, know that his rating is 
accepted throughout the world without 
* x 


question * 

“Get back of this Institute and give it 
your loyal and financial support of which 
it is worthy.” 





Plans Completed for Second Annual 
Dinner of the Horological In- 
stitute of America 


THE coming dinner of the Horological 

Institute of America promises to be 
one of intense interest. A noteworthy fea- 
ture will be the exhibits of horological 
schools throughout the country. One ex- 
hibit received by Ferdinand T. Haschka, 
chairman of the Exhibit Committee Exhibits, 
shows work done by beginners and advanced 
pupils. The exhibit includes samples of 
metal work, drawings and essays. Exhibits 
have come from as far west as the Pacific 
Coast. All these will be shown in a special 
room at the Hotel Astor, Jan. 19, from 2 
p. M. to 10 p. M. Admission is free. 

There will be a large attendance at the 
banquet, to be held in the evening, when the 
diners will listen to addresses by well-known 
scientists, publicists, horologists and educa- 
tors. Among the speakers will be Dr. Frank 
Schlesinger, the well-known astronomer of 
Yale University, and Dr. John H. Finley, 
of the New York Times. Dining reserva- 
tions are obtainable from Alfred G. Stein, 
68 Nassau St., New York. 
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Patented Dec. 19, 1922 





Melting Outfits 


for platinum and gold are 
standard of the world. 

They use ordinary gas—nat- 
ural or artificial—with oxygen. 
They are clean, convenient, 
economical. 


The Hoke-Phoenix Oxygen Regulator 
is a part of every Outfit 





The flame is instantly adjusted by a touch; a 
soft and gentle flame for annealing, or the in- 
tensely hot flame for melting large amounts of 
platinum. 


Write for Circular that tells you more 




















| SAM.W. l, HOKE, Mcr. 


JEWELERS TECHNICAL ADVICE C9} 
22 ALBANY St NEWYORK CITY 








Makers of the Wonderful Hoke-Jewel Soldering Outfits 











If You Are Not Using 
FULCRUM OIL 


Turn over a new leaf this year and try it. Prove 
to yourself as has been proven by the most competent 
judges and critics in the Watch and Clock trade—that 


Fulcrum Oil is the only per- 
fect lubricant for Watches 
and Clocks 


that has ever been produced. 


It will not gum, it will not evap- 
orate, it will not discolor or be- 
come rancid from exposure, and it 
is the only Watch and Clock Oil 
ever known which is absolutely 
free from acids. 


And We Can Prove It. 





Watch and Clock Oil 


50c a Bottle 


Bracelet Watch Oil 
75e a Bottle 


Chronometer Oil 
60c a Bottle 


Order from your jobber 


FULCRUM OIL GO. 


Franklin, Pa., U.S.A. 











PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


SIX GRADES 








10 ll 12 13 14 15 
$1.00 awe. | $1.25 dwt.| $1.56 dwt. | $1.75 dwt. | $2.00 dwt. $2.25 dwt. 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Number 10 low fusing, mainly for repairs. 
Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 














Gold, Silver 


and 


Platinum 
Refiners and Assayers 











T. B. HAGSTOZ @ SON 











| 709 Sansom St., Philadelphia 











THOMAS J. 


ea 2 Gem 


REFINERS 


Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
Te boctmmede-Ceteltbock 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. a ee ehisa ealds and 


We manufacture real green 
—green gold—plates, wires, 
and solders in 10Kt., 14Kt., 


red golds. | 0) 3 See @1 0) OP) 


excellent working 


MANUFACTURERS intl 


Platinum and White Gold Wedding 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 


Fancy White Gold 


Selections Sent on Request. 


CHICAGO 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 
ae 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Dec. 19, 1922 (Continued) 


1,438,999. TORCH FOR MELTING PRECIOUS 
METALS. Sam W. Hoke, Palisade, N. J. 
Filed Aug. 1, 1921. Serial 488,769. 11 
Claims. 


A torch of the character designated, formed with 
a nozzle consisting of an outer shell communicating 
with the combustible gas supply and a spout posi- 
tioned therein and connected with the oxygen 
supply, said spout being formed with a plurality 





of centralizing peripheral ribs fitting within the 
nozzle shell and with a plurality of oxygen jet 
orifices arranged in a concentric circle as related to 
the longitudinal axis of said nozzle, for the purpose 
described, 





Issue of Dec. 26, 1922 


149,978. CHAIN ESPECIALLY DESIGNED 
FOR JEWELRY. Gustave ANTOINE RENAULT 
Paris, France. Filed May 27, 1919. - Serial 
300,202. 3 Claims. 

A chain particularly applicable for personal wear 
composed of successive pairs of links, each pair 
being composed of two interlocking strips of metal 
bent to form a U-shape, with parallel sides, said 


pairs being joined by bringing adjacent links to- 
gether so that the sides of one link occupy the 
spaces between the edges of the next. 


140,068. CLASP. Nicnoras A. Erin, Provi- 
dence, R. I., assignor to Ekelund Brothers, 
Providence, R. I. Filed April 24, 1922. Serial 
556,218. 1 Claim. 

In a jewelry clasp, a casing comprising a front 
wall, a back wall provided with a T-shaped slot, 
and a peripheral wall provided with a transverse 
Slot registering with the first slot, and a locking 





Z 


member comprising a transverse strip within the 
casing, laterally yielding arms integral with one 
teral edge of the strip slidable through the 
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transverse slot and provided with lateral notches 

adapted to receive portions of the peripheral wall 

bounding said slot, fingers on the free ends of the 

arms, an attaching ring supported by one of the 

arms, and an attaching ring on the casing. 

1,440,229. GEM.SETTING. Bernarp MESTEKIN, 
Washington, D. C. Filed June 27, 1921. 
Serial 480,630. 5 Claims. 

In a mounting, a metallic part, a central gem 
set therein provided with a peripheral edge, and 
means to hold the gem in the mounting, said means 
consisting of a plurality of stones fastened in said 

*° 
Ze is 
, wv] 


metallic part, said stones being provided with 

under-cut grooves to embrace only the edge of the 

central gem. 

1,440,230. LINK FOR CHAIN BRACELETS 
AND DETACHABLE HINGES FOR THE 
SAME, Bernarp MeEstTEKIN, Washington, D. 
C. Filed June 27, 1922. Serial 571,317. 9 
Claims, 

A chain link for a bracelet comprising a socket 
adapted to receive a hinge pin, a split hinge pin 
to fit said socket, said socket being contained in 





the end face of the iink, a longitudinal slot in the 

face of the link communicating with said socket 

and complementary detents on the hinge pin and 

socket. 

1,440,298. RIBBON -WATCH - BRACELET 
FASTENING. Rurus Kine, Plainville, Mass., 
assignor to Bugbee & Niles Co., North Attle- 


boro, Mass. Filed Feb. 23, 1922. Serial 
538,489. 3 Claims. 
In a wrist watch ribbon fastening, a member 


having a body formed with a slot, a hook overly- 
ing the body and secured thereto at one side of 
the slot, a pair of arms spaced apart at their inner 
ends and having one of their sides defining the 





inner wall of the slot, and a resilient guard having 

a nose underlying the free end of the hook and en- 

gaged therewith and having ends which entend 

transversely across the arms and are secured to 
the body at points spaced from the opposite sides 
of the arms. 

1,446,339. BELT BUCKLE. Joserpn O. Cuasor, 
North Attleboro, Mass., assignor to George L. 
Paine:Co., North Attleboro, Mass. Filed June 
28, 1922. Serial 571,493. 4 Claims. 

In a belt buckle, a casing, a pivoted cam, a 
pivoted member, and _ spring tensioned means 





slidably connected to the pivoted member and 


pivoted to the cam for tensioning the latter. 


DESIGNS 


61,745. BELT-BUCKLE FRAME. Lowe.. W. 





Su1exps, Rochester, N. Y., assignor to Hickok 
Mfg. Co., Inc., Rochester, N. Y. Filed Jan. 


CIRCULAR 





133 


28, 1921. Serial 440,810. Term of patent 3% 
years. 
61,744. BELT-BUCKLE FRAME. Lowet.t W. 


Surextps, Rochester, N. Y., assignor to Hickok 
Mfg. Co., Inc., Rochester, N. Y. Filed Jan. 





28, 1921. 


years, 


Serial 440,811. Term of patent 3% 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published Dec. 26, 1922 
Ser. 132,522, (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Frencu Ivory & 


Metat Corp., Providence, R, I. Filed May 
17, 1920. 


MARVELO 


Particular description of 2" some Cases 
of Precious Metal. 
Claims use since September, 1919: 
Ser. 163,484. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) J, + Woop & Sons, 
New York, Filed May. 6, 1923, 


RBUTU 


‘ 


*. 


i ol 


Particular description a goods. _—Finger Rings. 
Claims use since Feb. 1, 1922. 


Ser, 165,912. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Conuen & RoseEn- 
BERGER, Inc., New York. Filed June 23, 1922, 

Particular description of goods.—Buckles, Neck- 
laces, Bracelets, Hat Ornaments, Barrettes, Bar 

Pins, Brooches, Hair Clasps, Lingerie, Pins, 

Lingerie Clasps, Dress Pins, Collar Pins, Sweater 

Pins, Shoe Pins, Earrings, Metal Pencils, Pendants, 

Sautoirs, Vanity Cases, Puff Boxes, Coin Purses, 


Peggy 


Mesh Bags, Metal Purses, Rings and Lockets. All 

of the Above Articles Being Made of or Coated 

with Precious Metal, and Imitation Pearl Beads. 
Claims Use Since Jan. 5, 1921 


Ser. 168,581. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Benjamin Lazrus, 
New York. Filed Aug. 22, 1922. 


BENRUS 


Particular description of goods.—Watches. 
Claims use since April, 1922. 





Trade-Mark Registrations Granted (Act of 
March 19, 1920, Sec. 1b) Dec. 26, 1922 
These Registrations are not Subject to 

Opposition 
162,964. (CLASS 2. RECEPTACLES.) 
& Wem, New York. Filed Feb, 8, 
Serial 159,033. 


HAvuseR 
1922, 
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lf You Want TOP Prices Send 
Us Your Sweeps 


SWEEP SMELTERS, 


BIRMINGHAM, ENG. 


Watch Crystals that can be adjusted to any height and size— 


Vins Stine teneneil CRYSTALS YOU CANT BREAK 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 











and hunting case. WARNING te. retail oa wholesale jewelers! | 
Any one making, selling or inserting “com- 

GUARANTEED NOT CELLULOID pression” non-breakable crystals not bearing : 

G-S FLEXO CRYSTALS are made of a special composition for watch - oe a js, ro -_ ‘deine I 


crystals only; clear as glass, and will nct discolor, shrink or fall out of bezel. 


here 
They fit tight and are dustproof, and will not burn when in bezel, on our patent rights and we warn them 


—_ certain prosecution “ri damages = a 
° te 
Send Bezels and We Will Insert Sample G-S Crystals in soon as our evidence is comple 


Manufactured and Sold by Genuine unbreakable crystals can not be in- 
—10"— serted without a machine. All unbreakables | 


Noo 14458 GERMANOW-SIMON MACHINE CoO. _ which are, sold with ‘the, explanation “not to 


G-s tal be insorsed by + “9 a = 
-S Flexo id . tutes ey are the cause of all the faults 
Inserting packine 58 Mill Street Rochester, N. Y., U. S. A. known about unbreakable crystals. é 


Bronzes—Metal Artware NYE \ OIL 
C.W.BUTTS, Inc. *42"" K OHLEO | 


Repaired (S G5) Refinished 
for 50 years the Standard Lubricant 
GILBERTSON & SON 
Manufacturers of Ss Cc A L ES . 
Factory: 149 New York Ave., Jersey City, N. J. 




















Send the Job to Us and Get an Estimate. 
If it can be repaired we can do it. We Sr Wasches mr" Clocks 
Silversmiths Buy of Your Jobber 
5 So. Wabash Ave. CHICAGO, ILL. 
Crowns, Pendants and Bows FINE BALANCES AND WEIGHTS 
Catalogue HERMAN’ KOHLBUSCH, Sr., Inc. Established 


We make a specialty of white gold crowns and bows, and are 
prenared to make very prompt deliveries of same for bracelet watches 
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Particy/ar description of goods.—Glove and Veil 
Cases, Photo Cases, Sewing Boxes, Sewing Cases, 
Jewelry (Cases. 





THE MARK OF QUALITY 


DISTINCTLY SUPERIOR 


Claims use since Nov. 4, 1915. 











TRADE CONDITIONS 


Trade with the local retail jewelers has been 
very good during the past week or 10 days and 
things have been a little more lively than the mer- 
chants had anticipated for the first two weeks in 
January. Ideal weather has prevailed for shopping 
and both local and out of town trade has been 
very good and merchants are looking for a very 
good trade all of the coming Spring and Summer. 
Collections are very good and general business con- 
ditions are better than they were this time last 
year, The various manufacturing plants in Evans- 
ville are being operated steadily and in some in- 
stances they are running on extra time. Reports 
fom rural communities in southern Indiana, 
southern Illinois and northern and western Ken- 
tuky are most encouraging and farmers are in a 
much better frame of mind than they were a year 
ago. . 





Carl Stocking, retail jeweler of Outer 
Division St., here, has returned from Rock- 
port, Ind., where he visited friends. 

T. C. Basye, Rockport, Ind., was a busi- 
ness visitor in Evansville a few days ago 
and reported trade in his community com- 
ing along all right. 

Philip Raphael, of Raphael Bros., whole- 
sale jewelers here, is building a fine new 
home that will be completed some time in 
the Spring or early Summer. 

Hovey H. Tislow, Petersburg, Ind., was 
in Evansville on a business mission a few 
days ago. Mr. Tislow stated that trade con- 
ditions in his community are in much better 
shape than they were this time last year. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers, 204- 
206 Main St., departed a few days ago for a 
trip on the road after spending several days 
visiting friends and relatives here during the 
holidays. 

_ Rewards have been offered by local police 
lor the arrest of the men who robbed three 
ot the leading jewelry stores here in the 
months of October, November and Decem- 
ber. No clue to the three robbers has ever 
been found by the police. 

_ Henry Paul, the Main St. jeweler, has 
‘een appointed official caretaker of the big 
tlock in the court house here by the county 
commissioners for the year of 1923. He 
takes the place of C. R. Boemle, who has 
held the position during the past year. 

Reports from Hopkinsville, Ky., Hender- 
son, Ky., Paducah, Ky., Owensboro, Ky., 
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and Cannelton, Ind., Tell City, Ind., Jasper, 
Ind., Vincennes, Ind., and Washington, Ind., 
are to the effect that trade has been better 
during this month by from 25 to 50 per cent 
than the corresponding month of last year. 
Merchants are expressing the opinion that 
business taken as a whole in 1923 will be 
much better than during 1922. 

The Mt. Carmel button factory, located 
on the Wabash river at Mt. Carmel, IIL, 
a few miles west of here, was destroyed 
by fire on the morning of Jan. 4. The loss 
will reach several thousand dollars and is 
partly covered by insurance. The plant was 
owned by the Iowa Pearl Button Co., of 
Muscatine, Ia. the building having been 
the property of the city of Mt. Carmel. 
About 50 men were thrown out of employ- 
ment by the fire. It is not known at this 
time whether the plant will be re-built, but 
it is presumed it will be. The plant had 
been in operation for the past two years and 
was the largest pearl button factory along 
the Wabash river valley. 











S. Kurtz Zook, jeweler, and wife are 
spending 10 days at Atlantic City. 

Harry M. Musser, silver plating works 
proprietor, was last week elected a director 
of the Fulton National Bank. 

Rev. H. E. Keller, son of Jeweler E. H. 
Keller, has returned to St. Vincent’s Semi- 
nary, at Beatty, Pa., after a visit of several 
weeks to his parents. 

Dr. C. F. Horton, optometrist, has an- 
nounced that hereafter, throughout the en- 
tire year, his office will be closed Friday 
afternoon, when he takes a half holiday. 

Robert E. Miller, of the Hamilton Watch 
Co., is one of a committee appointed to ar- 
range for a big men’s meeting at the First 
Presbyterian Church on Thursday evening, 
Jan. 18. 

The Bowman Technical School has just 
had installed in it an exhaust ventilation sys- 
tem, which draws out of the building the 
stale air and allows the engress of fresh air. 
Roy C. Horn, a former student of the school, 
now of Johnsonburg, Pa., has returned to 
that place after visiting friends in Stras- 
burg, this county. 

A gold medal was presented on Jan. 9 
to Congressman W. W. Griest, of this dis- 
trict, by the Lancaster County Tobacco 
Growers’ Association in recognition of his 
services in connection with the leaf tobacco 
and cigar industries of the country at large, 
and of this county in particular. The medal 
was furnished by Louis Weber & Son. 

A stranger, hailing from Philadelphia, 
whose name the local police failed to learn, 
and who claimed to be a jewelry salesman, 
was arrested here the evening of Jan. 10, 
along with a woman companion, for using 
the name of Rev. Dr. Isadore Rosenthal, of 
Lancaster, in a begging scheme. As Dr. 
Rosenthal declined to prosecute, the pair 
were chased out of Lancaster. 

The Lancaster Optometrical Society held 
its January meeting last week at the parlors 
of Dr. Ezra Sieber, when nominations of 
officers were made for the ensuing term, the 


CIRCULAR 





135 






election being held in February. Dr, Sieber 
was nominated for president and three di- 
rectors were nominated, as that many are 
to be elected. The other officers, secretary 
and treasurer, have each had three candi- 
dates put in nomination. 

The J. F. Apple Co. has filled a large 
order for gold service pins for lifers asso- 
ciated with the Standard Oil Co. and gold 
rings for the Westinghouse High School of 
Pittsburgh. The same concern has received 
orders for gold medals to be awarded as 
prizes in cattle judging at the Missouri State 
University and medals for the kennel show 
in Lancaster on Jan. 18, 19 and 20, for which 
Mr. Apple has contributed a silver cup as 
a prize. 











Robert Keil, of F. H. Noble & Co., Chi- 
cago, is among the visitors to New Orleans. 

F, E. Boue, Baton Rouge, an enterpris- 
ing jeweler of that section of the State, is 
spending a few days in New Orleans; as is 
also J. H. Packwood, of the same place. 

Fred Linde, Lake Charles, La., formerly 
of Alexandria and Donaldsonville, La., died 
last week in his sixtieth year. He was a 
fine workman, and had been connected with 
the jewelry business for the greater part 
of his life. 

J. Villner, died after a protracted illness 
at his residence in this city on Jan. 9. For 
the past 20 years Mr. Villner has been 
engaged in the jewelry business in this city. 
He was over 80 years of age, and a native 
of Alsace-Lorraine. 

M. M. Weingarten, the itinerant diamond 
dealer who was found dead in his room ir. 
this city several weeks ago, left an estate 
valued at $50,000. His bank box, found 
in the vaults of one of the local banks, 
furnished information that in addition to 
the $10,000 found therein, another bank box 
in a New York vault contained other pos- 
sessions of value. When this latter box 
was opened, it is said bonds and other 
securities having a face value of $35,000 
were found. The estate here of Mr. Wein- 
garten is in possession of the public admin- 
istrator, no will of the deceased having 
been found. It is understood, however, that 
the estate will have several claimants, 
among them a wife now residing in Russia, 
whom he divorced before he came to 
America 30 or more years ago. There is 
also a sister, 70 years old, living in Poland, 
who is expected to be heard from shortly. 
There is also an American claimant, a 
Texas merchant, who, it is reported, sepa- 
rated from his family many years ago. The 
story of the death of Weingarten in New 
Orleans attracted the attention of this man 
because of its similarity to the name of a 
brother, whom he had not seen for a great 
many years. Therefore, he came to New 
Orleans to investigate, and was told by 
Weingarten’s friends, so he states, that the 
man now dead had mentioned to them the 
existence of a brother who had disap- 
peared mysteriously when a boy. These 
friends were of the opinion that this brother 
was dead, and that Weingarten had so in- 
formed them. 





Joseph A. Buerkle, manager of the jewel- 
ry department of Heeren Bros. & Co., has 
been ill for several weeks at his home in 
Verona, Pa. It is expected it will be a few 
weeks more before he is able to return to 
the store. 

Mr. and Mrs. Abe I. De Roy are cele- 
brating their silver anniversary by taking a 
trip to California. Mr. and Mrs. De Roy 
expect to be gone about two months. Mr. 
De Roy is a senior member of the firm of 
S. H. De Roy & Co., 408 Smithfield St. 

B. E. Brown, a well-known jeweler of the 
Monongahela Valley, died last week, accord- 
ing to information received here. He leaves 
his widow, who is said to be a very good 
businéss woman. The particulars regarding 
his death are not known in Pittsburgh, 
where he had many friends in the trade. 

After considerable investigation, the city 
of Pittsburgh decided to renew its contract 
with the University of Pittsburgh to receive 
correct time from the Allegheny Conserva- 
tory, which latter institution is run by the 
university. It was shown by the heads of 
the educational institution that the cost of 
the service was fully merited. 

The Pittsburgh police last week arrested 
a jewelry peddler at Frankstown Ave. 
where he was endeavoring to dispose of 
some bogus jewelry to pedestrians. He had 
in his possession two “gold” watches, 13 
“diamond rings,” 11 fountain pens, salt and 
pepper shakers and a lot of other stuff 
which the police later appraised as being 
worth about $8. It cost the man $5 to 
attempt to make a sale of the stuff. It was 
reported at first that the goods he had in his 
possession were worth about $8,000, but 
this was wrong. The original report had 
three ciphers too many. The man was 
taken to the Frankstown Ave. Police Sta- 
tion, where he was fined following a hearing. 

Mrs. Helena B. Sarver, the widow of 
W. J. Sarver, aged North Side jeweler 
whose death was noted in last week’s issue 
of THE JeEwevLers’ Circurar, died early last 
week, in her 8lst year. Her serious illness 
also was noted in last week’s issue of this 
publication and their passing away within 
two weeks of each other was a shock to 
the members of their family and to their 
friends. The couple had been inseparable 
all their married life, except the time Mr. 
Sarver served in the Civil War, and then 
he shut up his place of business to fight 
for his country, reopening it when he came 
out of the army. Mrs. Sarver’s funeral 
took place last Wednesday and was attended 
by a large number of friends. The funeral 
was from the home of her daughter, Mrs. 
Albert L. Brehm, wife of one of the mem- 
bers of the Grogan Co. 

In this talk last week before the members 
of the Retail Credit Men’s Association, At- 
torney Leonard S. Levin, a well-known com- 
mercial lawyer, recommended that the credit 
profession be registered the same as the 
legal or medical, because of its great im- 
portance in the world, since credit is the 
basis on which the vast bulk of business 
is carried on. Mr. Levin a number of years 
ago predicted the time would come when 
colleges and universities would establish 
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credit classes and that has happened, the 
University of Pittsburgh being the first in- 
stitution to establish one. He contends that 
it is not necessary to get schooling in a 
credit class, to be a credit manager, but 
it is helpful. He said the greatest lawyers 
of the early days got their law knowledge 
from reading in a lawyer’s office and by 
actual contact of experience. 

Three creditors of L. B. Bernstein, 262 
Fifth Ave., operating as the Palace Jewelry 
Co., filed an involuntary petition in bank- 
ruptcy in the United States District Court, 
Pittsburgh, last Friday, the total amount of 
their claims being $1,085. The petitioning 
creditors are all Pittsburgh concerns. EI- 
liott Frederick, of the Credit Men’s Adjust- 
ment Bureau, has been appointed receiver 
and has assumed charge. The Palace 
Jewelry Co.’s place is in the heart of the 
downtown shopping district, and, according 
to all reports, for the actual space occupied, 
this house is paying the highest rent of any 
jewelry concern in the city. Just before the 
holidays it was reported to the police that 
the concern’s show window had been robbed 
early one morning and diamonds worth sev- 
eral thousand dollars stolen. It has not as 
yet been determined what the liabilities and 
assets are. 

Discouraged because of the fact that the 
council has failed to enact an ordinance giv- 
ing the police department jurisdiction over 
auctions, it is not likely the jewelers will go 
before the legislature and ask for legislation 
to cope with the situation. This was made 
known to THE JEWELERS’ CIRCULAR cor- 
respondent by one who has been active in 
the effort to have the city take some cogni- 
zance of the affair. The city solicitor re- 
ported that the legislature would have to 
pass an act to enable the city to regulate 
auctions, and this will take time, effort and 
money to put in effect. The jewelers who 
have been advocating a local remedy do not 
feel disposed to go to this trouble and ex- 
pense. Considerable disappointment was ex- 
pressed here because of an opinion by Maj. 
Robert M. Ewing, assistant city solicitor, 
who advised the members of Pittsburgh City 
counci! recently it has no power to regulate 
auctions but that it can go after vendors of 
dishonest goods. He contended that an act 
of the legislature is needed to curb the 
activities of the dishonest auctioneers. The 
subject of auctions has been raised by the 
jewelers of Pittsburgh, who have no scruples 
against the legitimate auction but are strenu- 
ously opposed to the questionable variety, 
some of which has held forth in Pittsburgh 
the last year. Some stormy sessions have 
been held in council regarding the matter. 
Maj. Ewing says there is no doubt about 
the rights of the State to regulate auctions 
and that council is powerless to do anything 
that would be effective. There are, how- 
ever, sufficient regulations on the city stat- 
utes to go after merchants, he contended, 
who misrepresent their wares and this may 
be done. 








San Antonio, Tex. 


W. T. Rogers has opened a jewelry store 
in Kenedy, Tex. 

The P. J. McNeel Jewelry Co. has opened 
a new store on Houston St. 

“Billy” Lamb and George Fuller, of Fuller 
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& Co., spent a few days in the Guadelupe 
mountains as the guest of Daniel S. Dunham, 

E. A. Gomez, of the Metropolitan Jewelry 
Co., recently conducted an auction. 

A. Hinman, Centerpoint, has opened a 
store in that town and is succeeding in busi 
ness. 

Emile and Hugo Walter have bought out 
their father’s business and are continuing 
under the name of the Walter Jewelry Co, 

P. J. McNeel lost his little daughter, Lola 
Frances, the early part of December, fol- 
lowing a serious operation. A few days 
later his brother died. 








Salt Lake City. 


L. Robinson with C. F. Ames, Idaho Falls 
jeweler, is a recent local visitor. His parents 
reside here. 

Anderson & Co., S. Main St., have. taken 
R. Lee Fernstrom, son of a prominent 
local coal man, as an apprentice. 


F. J. Hanlin, of C. M. Wendleboe, Logan,’ 


has been appointed watchmaker at the Prim- 
rose-Jolliffe Corp., Clift building. 

R. W. Wilson, Thomas’ Loan Office, 
Grant Ave and 25th St., Ogden, has re- 
turned from a pleasure trip to California. 

Mr. and Mrs. Leon F. Molinelli, Poca- 
tello, Idaho, are here on a business trip as 
are also Mr. and Mrs. Wm. E. Getz, Tre- 
monton, Utah. 

A. R. Jolley, of the watch repairing de- 
partment of Boyd Park, Inc., has accepted 
a similar position with David Stein, Ameri- 
can Theatre building. 

John Boes, former head of the local 
jewelers’ association, has recovered from his 
recent serious illness sufficiently to take a 
trip to California. He is accompanied by 
Mrs. Boes. 

J. S. Lewis, president of the J. S. Lewis 
& Co., Washington Ave., Ogden, and wife 
are back from a two weeks’ trip to the 
Coast. Mr. Lewis did some buying for the 
firm while away. 

Senator J. W. Peters, well known jeweler 
and optometrist of Brigham City, is now 
busy at the State Capitol here with legisla- 
tive business. Mr. Peters was one of the 
“hold-over” legislators this session. He is 
an able speaker. 

J. S. Lewis & Co., Ogden, are making 
some substantial improvements to their 
properties on Washington Ave. This firm 
has been in business over half a century 
under the same name. It was organized by 
the father of its present head. 

Police officers are trying to find a man, 
charged with passing worthless checks at 
Uncle Jake’s loan office, 228 25th St, 
Ogden. The man is described as being 19 
years of age, about 5 feet 9 inches in height. 
weight about 155 pounds, of medium com- 
plexion, with light brown hair. When last 
seen he was wearing a grey cap and a 
brown suit and overcoat. 

Unset stones valued from $300 to $500 
were stolen Saturday night from The 
Trinket Jewelry Shop, 41%4 S. Main St. of 
which Mrs. Ernestine Weinstein is the pro- 
prietor. A patrolman found the window 
broken. A steel ice-crushing punch was dis- 
covered about 50 feet from the establish- 
ment and it is thought to be responsible for 
the damage to the window. 
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